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Jewelry Designs by Students of the Fawcett School of Industrial Arts at Newark, N. J. 


(See Text on Page 59) 
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Something New 
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The new Luxor Pattern of Alvin Long Life 
Plate exemplifies the wonders of architectural 
beauty at Luxor, Egypt. The motif of the old 
Egyptian designs is so artistically brought out 
in this handsome pattern that when we look at it 
we can well understand why the art of an- 
cient Luxor has endured for over thirty-four 
centuries. 
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How appropriate to make in Alvin Long 
Life Plate, a Pattern of table silver designed 
from Architecture of such Ancient origin and 
enduring fame. 
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This pattern wil! be ready for delivery 
Tea Spoon 
LUXOR PATTERN September 15th. 
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Plans Completed for “Part-Time” Day Classes for the 
Jewelry Trade in the Fawcett School of 
Industrial Arts, Newark, N. J. 











By Louis C. Mark, Instructor of Manufacturing and Design. 














HE 40th year of the Fawcett School of 
Industrial Arts, of Newark, deserves 
the consideration of the manufacturers of 
Newark more than any previous one be- 
cause of the great progress achieved in its 
department devoted to the jewelry industry. 
Great credit is due to Hugo Froehlich, 
principal of the school, through whose ef- 
forts the various classes dealing with dif- 
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ferent branches of the jewelry trade, such 
as platinum manufacturing, gold jewelry, 
designing engraving, die-cutting, chasing, 
modeling, etc.. have received so thorough 
an organization as to assure the most mod- 
ern and practical method of teaching for 
the speedy and efficient progress of the stu- 
dents of the jewelry trade. 

Encouraged by the very successful prog- 
ress achieved by the evening classes in 
the jewelry line and the rather crowded at- 
tendance at the sessions, Mr. Froehlich is 
tealizing the desirability of enlarging the 
facilities of the school to accommodate stu- 
dents with an opportunity to attend part- 


time day classes. This is a plan that can- 


not fail to win the approval of all the man- 
ufacturers in Newark and vicinity, because 


mcst of them have followed with interest 
the: remarkable growth and enviable prog- 
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ress of the school in the way of giving 
higher efficiency to those of their employes 
who have partaken of the advantages of- 
fered them in the school. 

In order that the success thus far 
achieved should be augmented by the acqui- 
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Top- by. Louis Molnar 


Fred Fischer 
N. Petriella 
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sition of further pupils at convenient hours 
of the day, Mr. Froehlich has decided to 
open opportunities for students who would 
prefer to enroll for day classes. It is hoped 
and expected that the manufacturers will 
encourage such a plan by permitting some 
of their apprentices to attend the day 
classes for a few hours one or two days a 
week, a sacrifice that they will have com- 
pensated manifold through. the increased ef- 
ficiency of these youths, trained as they will 
be in the mest modern method of platinum 
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and gold jewelry manufacturing and design- 
ing under especially able instructors. 

The Fawcett School of Industrial Arts, 
under Mr. Frochlich’s personal and efficient 
supervision, can offer the best equipped 
jewelry classes to those desiring to avail 
themselves of them, with up-to-date ma- 
chinery and other instruments at their dis- 
posal, for the coming season to begin on 
the second day of October, with Tegistra- 
tion period extending from the last Monday 
of September to the time when actual teach- 
ing commences. 

The manufacturers of Newark must look 
with pride at the work of their Board of 
Education which has given them the best- 
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equipped school, and highly trained instruc- 
tors, all free of charge, and only to attain 
added efficiency on the part of their em- 
ployes. ; 

The school has .already outgrown its 
original limits, having now four annexes, 
with four to six classes each, for the ac- 
commodation of its numerous pupils. The 
classrooms devoted to the work of the 


jewelry trade are all spacious, airy and 
fitted up- with every imaginable device for 
the comfort of the students, with all the 
facilities of a modern factory for die-cut- 
ting, modeling, engraving, designing and 
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manufacturing jewelry, thus affording the 
students the necessary spirit and ambition 
toward the attainment of personal efficiency 
in their work. In all this they are assisted 
by instructors who are the head of their 
profession, men who have been connected 
with the leading jewelry manufacturers of 
Europe and America, the teaching and criti- 
cism of whom constitute standards. 

The accompanying illustrations are de- 
signs made by the students of this school 
after an attendance of six months to two 
years, 

Of the five designs shown on the front 
cover of this issue, which were all made 
by these students, No. 1 was by E. Ruppe; 
No. 2 by C. B. Buhler and Nos. 3, 4 and 
5 by Miss Georgia Sheperd. 








Some Golden Facts 





HE “Irish Free State” has come into pos- 

session of a wonderful collection of 
antiquities which attest the great abilities 
her early Christian goldsmiths possessed. In 
the Irish Academy are ancient gold orna- 
ments amounting in weight to 570 ounces. 
The English golden treasure-trove in the 
British Museum weighs only 36 ounces. A 
speculative mind, not overburdened with that 
retarding influence known as logic, concludes 
that Ireland in its primitive days had a soil 
much more prolific in gold content than her 
larger sister island, England. 

Several facts tend to cast discredit on this 
supposition. Ireland has a far greater ex- 
Panse, comparatively, of bog, than has 
England. And it is in her bogs that much 
of these lovely art works in the precious 
metals has been dug up. Much of Eng- 
land’s bogs, or “fens,” have been, in the 
last few hundreds of years reclaimed and 
built on or turned into pasturage or other 
Productive use. And who shall say that 
very many pieces of lovely gold ornament 
were not discovered as the damp soil was 
‘ncroached on for human use? Buried 
eres discovered in English soil were 
roy still are) perquisites of the realm and 
ot property of the finder—of course, the 
same law prevailed in Ireland. In conse- 
qenee of this legal fact most of the “finds” 
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made by the peasantry were clandestinely 
melted down to avoid seizure by the au- 
thorities. In this manner most of the treas- 
ure discovered centuries back never came 
before public gaze, but found their way 
into use in the mint or were purchased by 
the goldsmiths to be converted into con- 
temporary styles of decoration. 

The lovely ancient pieces of goldsmithery 
now extant are, for the most part, modern 
discoveries. Another reason why England 
fails to equal Ireland in gold art objects of 
her very old history is due to the fact that 
the riches of the museums of Oxford, Cam- 
bridge, &c., were despoiled for the wars she 
fought. 

No, we are never likely to get any gauge 
as to the gold bearing qualifications of either 
England or Ireland in primitive times. The 
clues are all obliterated. All we know is 
that “native” gold was found in both is- 
lands in some quantities and now the sources 
are about exhausted, apparently —C. W. C. 








The Production of Russian Platinum 


By W. Jacorn 

WELL known authority on the gold and 

platinum industry in Russia states, after 
giving a most discouraging description of 
the gold industry as it stands, that the posi- 
tion of the platinum industry is no better 
than that of the gold industry, both having 
practically reached the vanishing point, all 
the characteristics of collapse obvious in the 
one being found also in the other. 

He tabulates a series of comparative sta- 
tistics showing a catastrophic decline after 
the year 1914, although the dredges were 
in relatively good condition in the years 
immediately following the declaration of 
war, and at least 30 were at work when the 
revolution broke out and for some time 
thereafter. In those years the chief diffi- 
culty was experienced in the effort to ob- 
tain new parts in place of those that had 
been damaged. Efforts were made to pro- 
duce such parts in the Ural engineering 
shops, but with no success either as to 
quantity or quality, and they could do little 
to help the miserable production of the later 
years of revolutionary activity. Even in 
times of relative efficiency in the Russian 
engineering shops—that is, before the war— 
such parts had to be bought entirely abroad. 

The new principle adopted for the pro- 
ducing industr’es, including in its scope the 
gold and platinum mines, embraced the 
Isavsky, the Kytalimo, the Kosvinsky (pre- 
viously the Nikolo-Pavdinsky), the Nizhne- 
Tagilsky, the Nepvinsky (Nevdinsky?), the 
Zaozersky, and the Systersky; that is to say, 
practically all the platinum bearing districts 
where the platinum industry had been pre- 
viously prosecuted, and also included the 
Ekaterinburgsky refining factory, as well 
as the Nikolo-Pavdinsk Co.’s factory and the 
Moscow platinum factory. 

The platinum industry having been turned 
into a trust, including the platinum concerns 
indicated above, succeeded in putting 16 
dredges to work, or about half the number 
available, and is said to have made a mod- 
erately successful start, following which the 
Narkomfin, or financial department, bought 
10 poods and 10 funts of platinum between 
April 25 and July 10 this year. Such a 





considerable quantity to have been purchas- 
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able by the Narkomfin in such a short space 
of time is held not to be so indicative of the 
trust’s successful activity as of the large 
quantity of platinum that had been kept in 
the hands of the people. This is quite com- 
prehensible, for even before the war and, 
of course, more so after it opened, platinum 
became largely the subject of speculation, 
and many of the people in the Ural took 
part in the purchase and sale of it. So that 
both immediately before and during the 
revolution the public must have held con- 
siderabie quantities of the metal. When we 
bear in mind that platinum is sold on the 
American market at five times the price 
of gold, the extraction of the existing stocks 
of platinum now in the hands of the people 
becomes a question of exceptional import- 
ance, and success in this direction becomes 
a question of punctual and regular payment 
to the people for the platinum delivered even 
more than in the case of gold. 

The staratelli system of production with 
a proper organization of the business might 
bring a considerable quantity of the metal 
to market, as was the case before the war. 
It must be remembered that an appreciable 
quantity of platinum calculated at 12 to 14 
poods per annum was produced on the ap- 
panage lands by independent peasants, on a 
number of estates; and although the pro- 
duction of platinum on the estates referred 
to is monopolized by the Ural platinum 
trust, there can be little doubt that the same 
peasants will continue to carry out the pro- 
duction of the metal. 

Further, a certain quantity of platinum is_ 
illicitly dealt with, the uncertain quantity 
of which must always be borne in mind. 
The most effectual method of struggling 
with this difficulty besides the adoption of 
punitive measures against illegal production 
and thefts, is to buy it on a profitable basis 
from those who can supply it. Economy in 
this respect may easily eventuate in the 
contrary issue, by driving the staratelli 
workers and other platinum producers over 
to the speculators and hoarders. Any delay 
in taking steps for the purchase of platinum 
will inevitably relegate a part of it into the 
hands referred to, and so deprive the Gov- 
ernment of the advantage of its exchange 
value, which is of excepfional importance. 

Coming back to the dredges the writer 
quoted says that most of these are now 
hopelessly decrepit, and it is thought by 
experts that it will require an expenditure 
of about 5,000,000 gold roubles to put the 
industry into a position to produce 60 to 70 
poods of platinum a year. This sum can be 
produced by realizing on part of the stocks 
of platinum in hand, and the foreign users 
may be informed that the Russian platinum 
industry is not dead, 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Domestic 
Selling Price Silver 
London U.S.Gov't Standard 
Date. Official. Assay Bars. Price. 
ee Bbicavcsiewste 15% 73% 99% 
Geet: . Civiviccccs 50% 72% 99% 
I eer re 35% 72Y; 99% 
iin i 72% 99% 
Se “Peake re dee 35% 71% 99% 
Same Usa’. ied 35% 72% 99% 
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Peggy’s Impressions of the Big A. N. R. J. A. Convention 
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GREAT convention and those of you 

who did not attend have a great deal 
to regret but even more to look forward to 
because the retail jewelers are sure going 
to do great things the coming year and if 
this convention was “the best ever,” then 
think what the next will be. But, before 
| go further I think I had best introduce 
myself so we may be on friendly terms in 
my casting of sidelights on your convention. 
I’m not a jeweler in reality, only a public 
stenographer, but since the Indiana Secre- 
tary Ralph Roessler has adopted me to do 
his work for the association (Indiana) and 
since they took me to the Indiana convention 
to do the reporting, I have become interested 
heart and soul in jewelry association work 
and more especially so since I attended the 
national convention and should it come to 
a point where I should have to give up the 
friendships I made and my connection with 
the jewelers’ work, or give up my business 
—it would be a toss up although my busi- 
ness is very dear to me. 

When Mr. and Mrs. Roessler and my- 
self arrived in Cincinnati we were most 
gloriously greeted by a traffic cop who 
gave us a beautiful calling for not obeying 
a tiny whistle which he, from some ob- 
scure corner, had blown amongst the rattle 
of trucks and honks of horns and all the 
noise incidental to greatly congested traf- 
fic—He did it in no kindly way either and 
then to add to that chilly reception we 
were informed when we stopped in front of 
the hotel that we could not park there but 
upon learning that we were to be guests of 
the hotel the door man very sweetly per- 
mitted us to park long enough to remove 
our luggage and we felt that “welcome to 
our city” was indeed a burlesque. But what 
a difference upon stepping. into the lobby 
and being greeted by Claude Wheeler, your 
former secretary, Secretary A. W. Anderson 
your Field Secretary, Walter Mellor and 
ever smiling Joe Mazer. The chilly feeling 
was gone, vanished in the first hand clasp 
of a real-for-sure welcome and we began to 
again enjoy the feeling of being with the 
right crowd and the right crowd is always 
the one with which you have grievances 
and joys in common. 

Some of the Indiana folk were honored 
by being guests at the Ohio banquet on 
Monday night where in a contest Claude 
Wheeler was given the prize for telling the 
most improbable story and was the recipient 
of a chain and knife given by Colonel Big- 
ney of Attleboro, Mass. It was suggested 
that a Ladies’ Auxiliary be formed for the 

hio association and immediately it was 
formed. It was further decided to auction 
off Claude’s prize to open a treasury for the 
ladies and an auction was on (although I 
fear it was not according to all rules and 
tegulations as I understand in some States 
they are endeavoring to regulate auctions) 
om Harper (Glass of Class) Ransburg 
my with a bid of $5 which was over- 

by Col, Bigney at $10 and then Claude 
ye came into the limelight with a 
ee $12 which was ridiculed by the 
» aS no raises were to be allowed of 


less than $5. Whereupon an argument en- 
sued which ended in Claude Wheeler bid- 
ding $15. Then the Colonel said he would 
add $5 to Claude’s bid and the auctioneer 
took this to mean a bid of $20 and again 
the room was full of sparkling argument 
and after all the Colonel in his big hearted 
way—and chivalrous as usual, gave to the 
ladies $30 instead of the $20 for their treas- 
ury. It was a delightful party and a good 
manner of becoming friendly before the 
opening of the national on Tuesday. 

I have always been quite a sticker for 
things well done and especially in the line 
of meats and many times have been told 
that I should eat meat that was not cooked 
so much as it made vim and vigor and I 
have been persuaded. I had the supreme 
pleasure of occupying a stool in Quick 
Lunch in the Sinton one day noon right be- 
side your National President, Mr. Hufnagel, 
and he ate raw meat, or that is it was not 
well done and if that has anything to do 
with his accomplishments, I am at once 
going to change my order from “well done” 
to “medium rare.” 


A man across the table from me at one 
of the banquets said that the Indiana bunch 
was the noisiest he had ever heard. Haven't 
we a right to make a noise and let folks 
know we are on earth? Didn’t we walk 
away with all the points of favor but one? 
Didn’t we get our own “Billy” Rindt of 
Richmond on the executive committee? 
Didn’t we have a headquarters which we 
offered to all of you for your own use? 
Didn’t our live-wire secretary, Ralph 
Roessler, get recognition for the hard work 
he has done by being made chairman of a 
National Committee for the elimination of 
the excise tax and wasn’t the Code of 
Ethics presented through the Indiana .Pres- 
ident, E. O. Little? And all because the 
officers are real workers and have 100 per 
cent co-operation from the membership. 
Because they have chairmen of their dis- 
tricts who will drop their own personal 
affairs on a moment’s notice and do what- 
ever they are asked for the association. 
If little old Indiana can do this the pos- 
sibilities are unlimited for those States 
which have so many jewelers if they will 
only get that “friendly feeling.” 

The only thing I dislike about conventions 
is that they occur so seldom and if I had my 
way there would be at least one convention 
each month all year round and they would 
all be jewelers conventions and in a very 
short time the jewelers would be getting all 
those things they desire so much because 
they get what they go after. Every day 
of the convention showed a little more co- 
operation, a little more of that friendly 
spirit and a little more brotherly feeling and 
all that is needed to make those assets 
superlative is closer affiliation and more get- 
ting together whether it be, in districts, 
States or nationally. 

Have you ever attended a dance and 
while gliding around the floor without any 
warning you heard something drop and 
go bumping across the floor and upon in- 
vestigation found that some lady had 
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dropped her box of compact powder. Re- 
gardless of the fact that all men folk 
know that we use powder, we have not yet 
reached the stage where we care to advertise 
the fact. At the convention [| saw con- 
tainers, silver or green gold with a braided 
strap to match for the wrist and a darling 
tassel hanging on the box which could be 
used and dispel the chance of dropping the 
plain round affair which is commonly sold. 
At this same exhibit I saw those little new 
enameled pencils in various colors which 
could be purchased to match the gown and 
become an ornament and addition to that 
gown. 

In one exhibit we saw one of those new 
perfume lamps. Dainty and artistic with 
an arrangement in which to place perfume 
and the heat from the electric’ bulb caused 
the evaporation of the perfume resulting in 
just enough-of a scent to be soothing and 
far superior to the usual scenting of a 
room with incense which screams at one 
the moment a door is entered. 

In wandering on, it was a task to decide, 
if one had the opportunity, just what one 
would rather take home. Leather goods 
hand tooled that any woman would be 
proul to carry, beads in crystal, colored 
transparent beads and pearls the beauty of 
which cannot be described, silver ware to 
enhance the beauty of any table, clocks 
and watches beyond description, mesh bags 
that would make a woman feel dressed up 
even in a gingham gown, ear rings in com- 
binations of pearl and onyx, silver and 
jade and all extremely long in style; boxes 
for displaying various kinds of jewelry 
which were works of art in themselves 
and those exquisite pads of velvet for win- 
dows and cases which increase the beauty 
of anything shown on them and in one dis- 
play I stopped to marvel at an electric 
soldering machine which placed the parts 
together with electricity. 

And the glass display-dishes with grace- 
ful lines and dainty tracings on them, 
water sets with covered jugs and those 
tall glasses in colors to please the eye, 
fruit dishes filled with artificial fruit which 
made one hungry to gaze upon them. 
“Glass of Class” and class it would surely 
add to any home. 

How I wished that I might have had 
more time at the Zoo to gaze around but 
the banquet came all too soon and deserved 
attention as it was excellent and the service 
could not have been surpassed. And the 
show in the theatre—could one have asked 
for more, then to the ice rink where clever 
skaters entertained and caused many laughs 
with their stunts. The entertainment com- 
mittee of the Cincinnati Wholesalers’ and 
Manufacturers’ Association, if I may be per- 
mitted to use a bit of slang surely “knew 
their stuff” and those of you who met the 
committee personally will agree with me. 
While I did not meet them all Clarence 
Loeb and George H. Opie sure did things 
up in “grand style.” 

And out at Coney everyone got a thrill 
who went on the thrillers and a shower 
bath on the canal, and the show given by 
convention attendants was wonderful. That 
is it was wonderful that it lasted so long 
but they did show a lot of initiative and 
by next convention let us hope they will 
‘know their cues bétter. 
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quite so prominently as I did out there on 
Friday night. When Walter Mellor asked me 
to waltz with him I was delighted, and to 
add to that delight when a prize waltz was 
announced we were selected among the 
contestants and even then I did not have a 
thought of waltzing away with the prize but 
] had never known of Walter’s ability, as it 
was iny first dance with him. Great was my 
pleasure when the Blauer-Goldstone Co, of 
Chicago presented me with a _ beautiful 
strand of Navarre pearls with a dainty 
diamond clasp. 

After all it was a wonderful convention 
in achievements and in plans for the future, 
wonderful people and the best of entertain- 
ment and I know that it was with regret 
that everyone prepared to leave. Harper 
and Mrs, Ransburg joined the Roesslers on 
our homeward journey and the trip was 
filled with convention, I mean talk of the 
convention just closed. After we stopped 
at the home of the Ransburgs in Indianapolis 
we still talked of the convention and in 
fact, with the results implanted in the 
minds of everyone, as I know them to be, 
the work will carry on and on through the 
year and mean a splendid attendance next 
year. 








DIAMONDS STOLEN 





Tray Containing 12 Engagement Rings Dis- 
appears from Establishment of Fresno, 
Cal., Jewelry Concern 
San Francisco, Cav., Sept. 8—The po- 
lice department of Fresno, Cal., and special 
detectives of the Jewelers Security League, 
are working on a case which involves a cer- 
tain amount of mystery. Twelve diamond 
engagement rings, valued at $7,000, disap- 
peared from the Warner , Jewelry Co.’s 
store, 1031 J.-St:, Fresno, on August 25. 
Conrad Warner, son of the proprietor and 
part owner in the store, put the jewelry in 
the vault the night before the robbery. Wit- 

nesses saw this. 

In the morning, the vault was opened, but 
the jewelry was not taken out till noon, 
when Conrad Werner started to put the 
trays in the display cases, and found that one 
of them was gone. He at once telegraphed 
to his father in Oakland and special detec- 
tives were notified. 

One of the missing rings had an emerald 
center, flanked by two blue diamonds. This 
was valued at $2,000. Another ring, valued 
at the same amount, consisted of a 2-carat 
Stone, set in platinum. 

Speaking of the theft, Werner said: “In 
line with our policy of 50 years, we cannot 
but hope that if the thieves are not entirely 
Satisfied with the articles, they will return 
them to the store.” 








The Service Sign Co., City National Bank 
building, Dayton, O., has placed on the mar- 
ket an electric display case, which is of 
interest to jewelers. With the case are fur- 
nished 150 letters and numerals sufficient 
to write any message desired. The light 
shines on, the articles and the message the 
Jeweler wishes to tell winks on and off just 
above. The sign is 13x9 inches and has 
a depth of five inches. It is designed for 
use in small windows, on counters and where 
Space is at a premium. 
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Imports and Exports of Platinum During 
June 


WASHINGTON, D. C., Sept. 6.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of June, indicate that the total value of the 
unmanufactured platinum brought in during 
the month was $218,384, and the total value 
of the platinum ingots, in bars, etc., was 
$279,717. The value of the imports of 
iridium, osmium, etc., in combination with 
platinum, amounted to $78,746. During the 
month we exported no crude, scrap and old 
platinum while the manufacturers of 
platinum, except jewelry exported were 
worth $3,782. The figures are as follows: 





65 
DEATH OF WILLIAM O’DONNELL 


Prominent Utica, N. Y., Jeweler Dies Sud- 
denly from Heart Trouble 


Utica, N. Y., Sept. 6—William A. 
O’Donnell, a leading jeweler of this city, 
died suddenly Labor Day while playing golf 
at the Utica Golf and Country Club. An 
illness five years ago left him with heart 
trouble which caused his death. He was 
playing with Professor Ralph Ginther of 
the Utica Free Academy. The professor 
looked around and saw Mr. O’Donnell lying 
prostrate. Before a doctor could be sum- 
moned he was dead. 

William O’Donnell was born in Utica 
May 21, 1865, and was educated in the pub- 
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Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Sept. 9, 1922 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $899,634.04 


Gold bars paid depositors............ 69,313.54 


EOUMELS oii. hasane yea wee sau ronson $968,947.58 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchange 
Ne ene ida Vet aehe kara wens $330,702.20 
BEE ade ae ne panataeckehaaes 232,737.64 
BEN 6 so derniwedbewsadeatuewa ses 128,997.79 
Pe re ihcshcd ws swoiahs ake eds 140,624.50 
OU ee Vistecuae aly 024.3 kaa wis wae 66,571.91 

OU iiginiks(iakReeerianeent ie bas $899,634.04 








Mr. and Mrs. Rex Gelly are opening a 
new jewelry store in the new Jennings build- 
ing, 115 N. Main St., New Castle, Ind. A 
complete line of jewelry and millinery will 


be carried. 


lic schools of the city. As a youth he was 
employed by William H. Hackett, a manu- 
facturer of rings. Later he was employed 
by George W. Hoff, working for him for 
three years. Then he went to Chicago for 
four years as an employe of the Elgin Watch 
Co. Then he went to New York for three 
years, 

In 1896 Mr. O’Donnell returned to Utica 
and went to work for C. J. Wells Co. at 
the corner of Genesee and Liberty Sts., and 
he has been there ever since. In April, 
1906, he formed a partnership with E. C. 
Boucher, and the firm O’Donnell & Boucher 
carried on the business for eight years, af- 
ter which Mr. O’Donnell bought out his 
partner, since conducting the business alone. 

Mr. O’Donnell was a member of the 
Kiwanis Club, Utica Council Knights of Co- 
lumbus, and the Fourth Degree Assembly; 
Utica Lodge B. P. O. Elks; Utica Golf & 
Country Club, and a member of the city 
Civil Service Commission, 

Mr. O’Donnell is survived by a widow. 
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Announcing 
The 


Deltah 


PEARLS 


TRADE MARK REG U.S. PAT OFF. 








Window 
Display 


Contest 





Assortment, 


“Gold Seal’”’ 
6 fine Deltah indestructible necklaces 


The Deltah 


Illustrating the Deltah ‘‘Head”’ Display, 
Write Advertis- 
ing Department, Heller, 358 Fifth Ave. 


sent free to jewelers. 
and display pad, complete at $25.00. 


$750 in Deltah Pearls (Resale Value) for Best 
Window Displays—You Can Win if You Try 


The object of this Deltah Window Display Contest is to stimu- 
late interest in the more attractive display of pearl necklaces. 

Every jeweler who had Deltah Pearls on order or on hand when 
this announcement was received, is eligible. Just send a photograph 
of your display (an ordinary clear snapshot will do), and be sure 
to put your name and address on the reverse side. 

The closing date of the Contest is November Ist thus i insuring 
ample time for all jewelers wishing to compete. 

For display cards, window material, and information concerning 
the various Deltah Assortments with Display Fixtures, write Deltah 
Advertising Department. 


The Prizes 


The Judges 


Ist Prize - -Deltah Pearls, Value. . . $300.00 A jury of three will give your display 
2nd Prize— “ i - 150.00 fair and careful consideration. 

3rd Prize— “ +i g .- 100.00 

4th Prize— “ vs 75.00 Mr Somat Cather ae te & ee In 
5th Prize— - - 2 75.00 Mr. ‘Arthur Resenberg, President, Arthur Resenberg 
6th Prize— a oF 50.00 Advertising Agency. 

Make plans today to dress your window Make up your Deltah window according 


and prove to yourself that advertising 
pays—two ways. 





Deltah 


PEA 


TRADE MARK REG US GAT OFF 


Are recognized as the greatest 
value obtainable in guaranteed, 
advertised pearls of standard 
brand, The 


campaign is now commencing. 


Fall advertising 





to your own ideas and rest assured it will 
be judged on its merits. 


Deltah 





PEAK 


08 ARE REE US OAT OFF 


Illustrated on the left is the 
Deltah Royal Assortment—eight 
Deltah Necklaces together with 
permanent display 
Write for details. 


beautiful, 


fixtures. 
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Pennsylvania Jewelers Hold Successful Convention 





Members of State Association Entertain National Association Officers, 
Discuss Trade Problems, Elect Officers and Enjoy Banquet 




















ALtoona, Pa., Sept 7.—The 17th annual 
convention of the Pennsylvania State Re- 
tail Jewelers’ Association was held at the 
Penn-Alto hotel in this city on Monday and 
Tuesday. While the attendance was not up 
to the usual standard, the work was of in- 
teresting character and the sessions were well 
attended. 

A feature of the convention was the pres- 
ence of Edward H. Hufnagel, president, and 
A. G. Mansur, first vice-president of the A. 
\. R. J. A., who addressed the convention 





WM. 


PRESIDENT-ELECT 


SELLERS, 


and took part in the deliberations. Their 
presence was highly appreciated by the jewel- 
ers, who profited much by their counsel. 
They had been in Cincinnati at the conven- 
tion of the National Association and came 
on here from that city. 

Williamsport was chosen as the place for 

holding next year’s convention and William 
I’. Sellers, a leading jewelr of Altoona, was 
elected to the presidency for the ensuing 
year, I. A. Deisher, of Reading, who served 
during the past two years, declining re-elec- 
tion. 
_ At the opening session on Monday morn- 
ing the jewelers were formally welcomed to 
the city by Mayor Charles E. Rhodes, who 
sounded the praises of Altoona in a felicitous 
manner. H{e declared that it is the best town 
in Pennsylvania; that while it is already the 
greatest railroad center in the world, the 
Pennsylvania Railroad Co. has embarked 
upon a program of improvements for the city 
that will cost millions of dollars and which 
will contribute towards the importance and 
Progress of the city. He then expressed the 
hope that the jewelers would enjoy their 
Visit immensely. 

Thomas Apryle, a leading jeweler of John- 
town, responded to the mayor’s greeting. He 
said they are likewise doing big things in 
his city, which is Altoona’s nearest neighbor 


across the mountain. He spoke of his af- 
filiation with the State association and of 
the spirit of friendship and co-operation it 
has engendered among the jewelers. 

The annual address of President Deisher 
was next submitted. It follows: 

ADDRESS OF 


PRESIDENT I, A. DEISHER 


I take great please in presenting this, my sec- 
ond annual address to the Pennsylvania Retail 
Jewelers’ Association. From an economic stand- 
point it has been my fortune or misfortune, to 
serve you as president in two of the most depres- 
sive and chaotic years of business in the history 
of our association, and in these gloomy and un- 
certain times, I have tried to breathe a spirit of 
optimism, and lead the association ahead along 
every possible line of progress. 

It is altogether possible that a great error was 
made in selecting me as president on the thresh- 
hold of such critical times. However, I comfort 
myself with the thought that there is not another 
man in the State of Pennsylvania who could have 
discharged more conscientiously the duties im- 
posed upon me as your president. And one of 
the most cheerful remembrances of these two years 
of service is the wholehearted sympathy, co-opera- 
tion and appreciation T have enjoyed from the of- 
ficers, executive committee and members of the 
association. 

Notwithstanding the general depression and the 
uncertainty of things, we have endeavored to 
work along definite lines and matured plans. What 
measure of success we have attained is altogether 
due to the fact that the plans were well 
and faithfully executed. 

There is always a certain amount of fear con- 
nected with new movements or improvements of 
any kind. 

I am glad, however, that 
tain improvements evident in 
we have not yet come to the point of decease, 
and judging from the personnel and numbers 
listening to my remarks today, it is very evident 
that death is very far anyway from the Penn- 
sylvania Retail Jewelers’ Association. 

One year ago I endeavored to outline in a meas- 
ure the plan for a successful future for our asso- 
ciation. 

You will recall my remarks about intensifying 
our organizations. T am glad to say that many 
of the proposed lines of advance were carried 
through successfully. We have today doubled our 
membership over a year ago. We have more than 
twice the amount in the treasury. The Bulletin, 
a monthly publication, has reached 1,500 jewelers 
every month sinoe it has been issued, bringing 
the associaticn into direct touch with the retail 
jeweler and extending to him the opportunity of 
getting in touch with every jeweler in the State. 

A goodly portion of the State has felt the per- 
sonal touch of the association through the cam- 
paign of visitation and membership drive conducted 
by the State association through Arthur R, King, 
Reading, and Walter H. Mellor, Michigan City, 
Ind. 

With the concurrence of the executive commit- 
tee, I appointed Mr. King to serve us in the ca- 
pacity of field secretary. Mr. King kindly con- 
sented to do this and has rendered very valuable 
service in securing new members and awakening 
interest among the jewelers he visited in the cities 
and towns. His labors extended over the follow- 
ing places: Pottstown, Phoenixville, Norristown, 
Chestnut Hill, Philadelphia, Bethlehem, Easton, 
Allentown, Pottsville, Schuylkill Haven, Miners- 
ville, Tamaqua, Mahanoy City, Shenandoah, Mt. 
Carmel, Shamokin, Harrisburg, Hummelstown, Pal 
myra, Lebanon, Altoona and Pittsburgh. For this 
service Mr. King’s expenses were only partly 
covered. : 

Pennsylvania also received the benefit of the 
national field secretary’s campaign. Mr. Mellor 
visited the principal cities of the State and organ- 
ized several 24 Karat Clubs. 

At this time I want to observe or 


made 


while there are cer- 
our association life, 


suggest the 


advisability of our secretary getting in touch with. 


the secretaries of the 
which Mr. Mellor 


several 24 Karat 
organized and 


Clubs, 


recognize them 
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vee 


as units of the Pennsylvania Retail Jewelers’ As- 
sociation. 

Our convention last year went on record as 
aligning itself with the minority of the State as- 
sociations against the increased per capita tax for 
membership, feeling that the National Association 
was not giving returns for value received. The 
new members secured by Mr. Mellor in our State 
placed sufficient funds in the hands of the na- 
tional association to more than cover the difference 
between the amount we declared ourselves willing 
to pay and the amount they demanded. The situa- 
tion, as it is today, is, we are under obligation 
to accept the membership per capita tax of the 
national association. 

A resolution purpcrting to define the character 
of business represented in a vigilance committee, 
legislative or other committee engaging in the 
fight against the discriminatory jewelry tax shall 
he composed of retail jewelers exclusively, was 
circulated in a good portion of our State and is 
now in my possession. This matter will no doubt 
come to your attention through the committee on 
resolutions. It is my honest conviction that the 
vigilance committee has been and is as loyal to 
the interests of the retail jeweler as it is possible 
for manufacturers and jobbers to be, but this just 














I. A. DEISHER, 


RETIRING 
TREAS URER-ELECT 


PRESIDENT, AND 


accentuates the necessity of hand and foot free 
retailers taking an active interest in their own fight. 

When T wade into the serious problems facing 
us at this time, T am reminded of the parson who 
came along the street one day and saw a little 
urchin trying to reach up to a doer bell button. 
Thinking that the child desired admittance to the 


house, he volunteered to ring the bell for him. 
After a vigorous push on the button, the little 
fellow looked up into his face and said, “Now 


run like — 5 

It seems to me I have given the button a vigor- 
ous push and it is up to me to run, but before I 
run, I want to go on record as having a very keen 
sense of appreciation of the many courtesies and 
enjoyable associations I have had in the past year. 

The meetings of the executive committee were 
always marked by a very cordial spirit of co-op- 
eration and the business was transacted in a man- 
ner to convince me of the hearty interest of all 
of its members. The conference with our national 
president and field secretary were delightfully in- 
structive and constructive and left no doubt in my 
mind that the co-operation of the jewelers of our 
country must mean better business, purer business 
ethics and higher business standards. When I think 
of concluding, thoughts and ideas seem to be push- 
ing me back into a longer flow of agony, But with 
your kind permission, I will now descend. Thank- 
ing you for your patient attention, and with my best 
wishes for the success of this convention and 
your happiness in business, I close. 


The reports of the secretary and treas- 
urer were then presented and these commit- 
tees were appointed: 

Auditing: H.C: Weisé, C. L. Simpson and 
F. E. Grabill. 
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AMSTERDAM ANTWERP PARIS LONDON 
55 Ruysdaelstraat 41-43 Rue Lamoriniere 9 Rue Pillet Will 19-20 Holborn Viaduct E. C. 


SQUARE DIAMONDS 


Are you getting your share 
of the season’s business in 
this fashionable and beauti- 
ful article? 


If not, have your manufac- 
turing jeweler show you 
bracelets, rings and pins fea- 
turing EDUARD VAN DAW’S 
accurately cut and matched 
squares of high quality. 





They are exquisite! They sell! 














ASK US FOR 
DIAMOND SERVICE 


EDUARD VAN DAM 


Cutters of Everything in Diamonds 


437 FIFTH AVE. Telephone Murray Hill 5879 NEW YORK 
Cor. 39th St. 
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Resolutions: C. H. Hambly, W. W. Ap- 
pel, A. C. Graul and Arthur R. King. 

Nominations: R. T. Ferguson, J. U. Kul- 
mer, George M. Bitner, A. N. Peoples and 
Thomas J. Apryle. 

To confer with field secretary: C. H. 
Hambly, W. F. Sellers and R. T. Ferguson. 

Membership: F. L. Davis, T. H. Walter 
and Henry Claster. 

Registration: Thomas Apryle and George 
M. Bitner. 

Trade Interest: Ira D. Garman, W. F. 
Sellers and Nathan Cohen. 

Tuesday morning was occupied with an 
automobile trip to the summit of the Alle- 
gheny mountains, the party visiting Cresson, 
Loretto and Ebensburg. Through the cour- 
tesy of Charles M. Schwab, the party passed 
through the grounds of his beautiful Sum- 
mer residence at Loretto, this proving a most 
interesting feature of the trip. 

The visiting ladies were entertained on 
Monday evening at a dinner and card party 
by the wives and daughters of the Altoona 
jewelers, a committee headed by Mrs. W. F. 
Sellers having the affair in charge. 

The jewelers held an executive session on 
Monday evening, when Williamsport was 
selected as the place for holding the next 
convention. 

At the opening of Monday afternoon’s 
session of the convention the question of 
auctions and auction laws was discussed by 
Field Secretary Arthur R. King, who said 
that the time has come for jewelers in Penn- 
sylvania to give expression to some ethical 
principle regarding auctions. He said that 
a number of states have regulatory laws and 


the only question in this state is that of de- : 


termining how to go about securing such a 
law and also as to whether it shall apply 
only to second and third class cities. 

At the conclusion of his remarks he, made 
a motion which was adopted that a commit- 
tee of five be appointed to formulate a bill 
for presentation to the legislature, in con- 
junction with the legislative committee. 

Edward H. Hufnagel, president of the 

American National Retail Jewelers’ Associa- 
tion, then spoke of the work of the Horo- 
logical Institute. He pointed out how it was 
through the inventive genius of the watch- 
maker that we have the linotype machine, 
the locomotive, the steamboat, the automobile, 
the airplane and other great modern con- 
veniences, and he declared that the watch- 
maker has contributed more to the welfare of 
humanity than any other profession with 
the possible exception of the chemist and 
the electrician. It takes as much time to 
learn to be a watchmaker as to prepare for 
any of the learned professions, and the jew- 
elers should do their part to professionalize 
the watchmaker. For one thing, they must 
be better paid, for they are becoming fewer 
and fewer each year, he said. Mr. Huf- 
nagel explained that the aim of the Horo- 
logical Institute is to elevate the standards 
of the profession. 
_ There was a further discussion of the sub- 
ject by Charles H. Hambly and W. W. Ap- 
Pel, who endorsed the sentiments expressed 
by Mr. Hufnagel. 

“Why Doesn’t the Jeweler Get a Larger 
Turnover?” was discussed by A. G. Man- 
sur, first vice-president of the national as- 
sociation. His answer in brief was: “We 
Must get the customers into the store.” He 
declared that one of the greatest handicaps 


THE JEWELERS’ 


in the jeweler’s business is that so many 
people come in and look around and buy 
nothing. He advised putting in side lines, 
such as art goods, photographic supplies, 
china, glassware, and linens and in this way 
get the people into the store. 

Mr. Hufnagel also spoke on the subject, 
advising the jewelers to go out occasionally 
and visit other business establishments and 
get some new ideas. “Go away occasionally 
and let your employes run the place and 
give them a chance to develop,” said he. 

A report was presented by the National 
Jewelers’ Mutual Fire Insurance Company. 
It showed that on June 1, 1914, there was 
$138,500 of insurance in force, while on 
June 1, 1922, there was $5,250,000. More 
than 1,800 policies are now carried by the 
members. 

The final session of the convention on 
Tuesday afternoon was occupied with the 
presentation of the report of the committee 





WM. SUTTON, 


SECRETARY 


on resolutions, election of officers and other 
routine business and with an address by Ed- 
ward H. Hufnagel, president of the national 
association. 

Following is the roster of officers elected 
for the ensuing year: President, William F. 
Sellers, Altoona; secretary, William Sutton, 
Philadelphia; treasurer, I. A. Deisher, Read- 
ing; vice-presidents, Thomas J. Apryle, 
Johnstown; J. P. Archibald, Blairsville; P. 
G. Diener, Harrisburg; William M. Bode, 
Philadelphia; W. W. Appel, Lancaster; F. 
L. Davies, Philadelphia; Herbert O. Keller, 
Allentown; advisory board, J. Warner 
Hutchins, Philadelphia; Ira D. Garman, 
Philadelphia; J. Clair Crawford, Pittsburgh; 
August Loch, Pittsburgh, and A. C. Graul, 
Sharpsburg; executive committee, Charles 
H. Hambly, Philadelphia; Arthur R. King, 
Reading, and R. T. Ferguson, Philadelphia. 

Field Secretary Arthur R. King spoke on 
his work in connection with a report of a 
committee relative to his compensation. He 
said that the getting of ne:v members is not 
as important at present as that of striking 
at the unjust taxes which are now burdening 
the trade and the public; that if the associa- 
tion will take a strong position on the tax 
question and accomplish something, the mem- 
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bers will come of their own accord. He 
said it is up to the association members to 
see those who are aspiring to seats in Con- 
gress at the coming election and get their 
views on the tax issue and to bring all the 
pressure possible before and after election 
to get rid of the iniquitous taxes. 

M. Berman, of Altoona, said that he was 
not so sure that the tax issue was as im- 
portant as Mr. King would have the con- 
vention believe. “If everybody tries to get 
out from under the tax burden, where is 
the Government going to get the money it 
must have?” asked Mr. Berman. “There 
are other matters of importance demanding. 
our consideration, perhaps as important as 
taxation and we ought to do everything in 
our power to increase our membership.” 

The question of the field secretary’s com- 
pensation was left to the new officers with 
power to act as their judgment dictated. 

Mr. Hufnagel was then introduced and he 
spoke at length on the legislative program of 
the national officers and of the. Vigilance 
Committee and their plans of operation. 

He told the jewelers that they must make 
a more careful study of the turnover, which 
he regards as their biggest problem. They 
are making their living at the watchmakers’ 
bench and their capital is tied up with the 
goods on their shelves. 

He said that jewelers must give greater 
publicity to the slogan, “Gifts That Last.” 
Everyone should use it in his advertising and 
an accompanying slogan should be “Make 
your Jeweler your Gift Counsellor.” Jewelers 
must build up themselves and their clerks. 
There is a lack of ethics in the business, 
which is more or less of a hodgepodge, and 
if the ethical and art side of it is not better 
developed, the business is doomed and it 
will drift to the drug store, the haber- 
dashery and the department store and there 
will be nothing left for the jeweler but watch 
repairing. 

He asserted that the clock business has 
been getting away from the jewelers because 
the manufacturers are selling tonnage instead 
of clocks. They must be gotten to work 
in harmony with the jewelers, like a few 
firms which he named are doing. 

Mr. Hufnagel declared that the men who 
are making money are those who sell “fake” 
and imitation goods. Standards must be set 
up so that the legitimate jeweler who is not 
dealing in fakery has a chance to do busi- 
ness on a legitimate basis. The jeweler has 
always had the confidence of the public. This 
confidence must be used to tell the public 
the difference between the good and the bad. 

He cited as an example that recently came 
under his notice, a high school class that 
had bought pins from an irresponsible dealer, 
which when examined, were found to be 
nothing but brass, although they were sold 
for 14 K. He advocated trade and quality 
marks and in conclusion, he told the jew- 
elers that it is up to them to protect them- 
selves. 

The resolutions were then read by C. H. 
Hambly, chairman of the committee, and 
adopted. They are as follows: 


Resolutions 
Experience has taught that shortage of workmen 
in shops and repair departments is a menace to 
the trade. therefore we recommend that employing 
jewelers and horologists pay good wages in order 

to attract desirable help. ’ 
We recommend that. prices charged for repairs 
and other service be such that the repairs and 
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special order department will be a helpful and 
sustaining part of our business, 

We recommend that every job be given “The 
best that is in us,” in order that jewelry be loved 
more and that greater honor and pay shall come 
to the skillful workmen. 

* * oe 


Believing that social service, like that rendered 
by the ieweler, should be of ethical nature, we 
recommend local jewelers associations, clubs, etc., 
to arrange for ethical, educational and artistic 
talks at meetings held at frequent intervals. 

* * * 


The practice of giving impossible guarantees 
with everything from the jewelry store, gives the 
jeweler unnecessary trouble and places him under 
suspicion of dishonesty. We recommend that 
jewelers refrain from talking of time guarantee 
with their wares of work, stressing beauty of de- 
sign or excellence of service. Guarantees should 
be tentative to satisfaction, but not absurd in their 
provisions. be oe 

Referring to matters of governmental revenue, 
be it 

Resotvep, That the Pennsylvania Retail Jewel- 
ers’ Association mindful of the importance of the 
qquitable implications of a system of taxation, is 
opposed to any system of taxation which is not 
uniform in applicaticn to all men: 


Resotvep, That this convention, therefore, urges 
upon Congress the prompt repeal of all excise 
taxes, except stich as those upon the sale of nar- 
cotics, tobacco and alcoholic products. 


ResoLvep, That we urge upon the officers of the 
association the necessity and importance of em- 
ploying the organ‘zation to fully protect these reso- 
lutions, and send copies thereof to the president 
of the United States, the secretary of the treasury, 
members of Congress and to all jewelers in Penn- 
sylvania, urging that they also support these reso- 
lutions by writing to congressmen and other offi- 
cials of the government named above. 

* * * 


We obiect to the proposed reduction in cash 
discounts, now advocated by some manufacturers 
and jobbers, as being unwarranted disturbance in 
the economic structure of our business and diffi- 
cult for the retail jewelers to comply with. 

We recommend that all retail jewelers arrange 
their plans to limit their purchases to the probable 
amount of their sales, thus putting themselves in 
the position of free untrammeled men. 

* o * 


We applaud the work of the jewelers’ Vigilance 
Committee and advise jewelers everywhere to give 
the committee active support and co-operation. 

* * 7 


Since the term “watchmaker” does not properly 
indicate the scope of usefulness of the important 
workers, heretofore known by the above designa- 
tion, and since the term “Horologist” indicates 
his standing much better. We recommend that 
advertisements and other references say that a 
competent horologist is doing all the watch work, 

* * “ 


Jewelry and the jewelry business, the things of 
beauty and the time service being of great civiliz- 
ing influence. 

* * * 


We recommend that jewelers stress the moral 
ind refining qualities of “gifts that last,” in 
watches, jewelry and kindred wares. They im- 
prove men, women and institutions. 

* * * , 
The upholding and maintaini of morale being 
m essential of life, under all’ circumstances and 
conditicns and since placing ¥aluations and ap- 
waisements on goods purchased from neighbors 
or competitors impairs morality, we recommend 
that all dealers refrain from appraising or value- 
™g any jewelry or kindred wares in order to have 
Siaitalers feel safe that the opinion of worth- 
don jewelers will not inflict uncalled injury upon 

*“ * « y 
9 ny of interest and fellowship being helpful 
» men'and women in all relationships and condi- 
lee + Wwe recommend that jewelers avail them- 
weves of the kindness of the trade journals and 
=e for publication helpful discussions of educa- 
ring eaves Pertaining to our service; culti- 
« tm 74 good will of all members of the trade, 
trem 4; e spotlight of publicity on abuses which 

me to time intrude into our affairs. 
* + * 


We recommend trading with concerns who show 
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proper regard for the retailer as tis most import- 
ant distributing agency in the land. 
* * . 

We appreciate the earnest services of our offi- 
cers and the committees which have supported 
them. We invite all jewelers in the State to be- 
come active members; and we also urge them to 
join the Jewelers’ Security Alliance. 

* * 7 

We want to say “thank you” to all the speakers 
who addressed the convention; “thank you” to the 
city of Altoona for hospitality; “thank you” to the 
jewelers and their ladies; ‘“‘thank you” to the 
management of the Penn Alto hotel for manifold 
courtesies, 


C. H. Hamesty, 
A. R. Kina, 
W. W. AppPEL, 
A. C. Graut, 

The banquet was held on Tuesday evening 
at the Penn-Alto hotel and was a delightful 
function, being attended by about 70 per- 
sons. The retiring president, I. A. Deisher, 
presided. The Beaver sisters, popular local 
singers, and Fried Oe6effinger and Charles 
Wolfe, dancers, entertained. 





CHAS. H. HAMBLY, CHAIRMAN 
COM MITTEE ON RESOLUTIONS 


President Deisher first introduced National 
President Hufnagel, who, in opening his re- 
marks, paid a tribute to Mr. Sellers, under 
whose leadership he predicted the State as- 
sociation would “bring home the bacon,” and 
he asked all to co-operate with the new 
president. 

He then spoke of the zsthetic side of the 
jewelry business and told of the broad 
field that awaits the development of the jew- 
elers. They must take the lead, he said, in 
bringing the people to a recognition of the 
finer things of life and to buy attractive 
things for their homes and to get away 
from fakes, trash and imitations. 

Vice-President A. G. Mansur was next in- 
troduced and he entertained with a series of 
dialect stories and then he read the code of 
ethics lately adopted by the national asso- 
ciation. 

Mr. Sellers was introduced and spoke 
briefly. He said he only consented to take 
up the duties of the presidency when as- 
sured that he would have the hearty co- 
operation of all the other officers and the 
members and he was confident that this co- 
operation would be accorded him. He said 
he would do all he could to promote the wel- 
fare of the association and he expressed the 
pleasure which the Altoona jewelers felt that 
the guests had enjoyed their visit to the city. 
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The remainder of the evening was passed 
in dancing. 








Creditors Start Bankruptcy Proceedings 
Against Irving Victoroff, Jersey City, N. J. 


TRENTON, N. J., Sept. 6—A petition in 
bankruptcy was filed in the Federal Court 
here Monday against Irving Victoroff, a 
jeweler, of 355 Jackson Ave., Jersey City, 
the petitioners being Jacob Silverberg, with 
a claim of $173 covering balance on goods 
bought; Samuel Isow, $345 for balance on 
goods, and Herman Nisanoff and Nathan 
Orenstein, partners trading as Nisanoff & 
Orenstein, $133.08 for balance on open ac- 
count. 

It is charged by the petitioners that the 
alleged bankrupt is insolvent, that he has 
made preferential payments on antecedent 
indebtedness of $1,500, that he has concealed 
some of his stock, that he has allowed judg- 
ments, and that about Aug. 21 he admitted 
his inability to pay his debts and willingness 
to be adjudged a bankrupt. These acts are 
claimed to be acts in bankruptcy. It is said 
that Victoroff has about $5,000. assets. 

Judge Charles F. Lynch has appointed A. 
J. Walser, of Jersey City, as feceiver under 
a bond of $5,000, while the court has issued 
an order compelling the alleged bankrupt to 
show cause in the Federal Court in Trenton 
on Sept. 18 why he should not be adjudged 
in bankruptcy. 

Gross & Gross, of Jersey City, are the 
attorneys for the petitioners. 
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Arab Chieftains Now Wear Wrist Watches, 
Says Consul at Aden, and They Like 
Radium Dials on Them 


WasHinctTon, D. C., Sept. 9.—Consul 
Cross at Aden reports to the Department of 
Commerce a lively demand in his consular 
district for wrist watches. They have re- 
placed the old style of watch and chain 
among all classes of natives in and around 
Aden, though the older varieties of pocket 
time-keepers are still in moderate demand in 
the interior of Arabia. Most of the wrist 
watches now being sold at Aden are of 
English or Swiss make, and the most popu- 
lar plain watches sell at 5 to 12 rupees 
(3.55 rupees = $1 on the date of the report.) 

Wrist watches with radium dials which 
are very much liked by the natives sell for 
10 to 20 rupees. Ordinary silver watches 
sell for 15 to 30 rupees and with radium 
dials 20 to 50 rupees. Some gold-filled case 
watches are sold as high as 300 rupees. 
The consul believes that a‘considerable mar- 
ket can be developed for the cheaper 
models of American watch, 

In the market for clocks America’s posi- 
tion is secured, all attempts to wrest the 
market away by foreign competitors hav- 
ing dismally failed. In 1921-22 196 clocks 
were imported, of which 189 were Ameri- 
can. The most desired types of clock are 
wall and desk clocks, but alarm clocks also 
are in good demand. The prevailing prices 
for wall clocks are 20 to 150..rupees, and 
for alarm clocks 5 to 20, 

Watch and clock repairers in Aden charge 
so much that it is usually cheaper. to; buy 
a new timepiece than to get an one 
fixed. 
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Alivertising Campaign (0 Sal 


Over Ten Million Magazines are going to be printed with La T, 
Pearl Advertisements. 


The Magazines carrying these Advertisements cover ey 
state in the country, appeal to all classes of society andr 
your individual customers. 


Refer to the Map and see how completely your State is coy 
by these Magazines. 
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\| desire for Pearls. This 
desire is stimulated by an 
extensive, well-planned ad- 
vertising campaign. 
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is is a list of the Magazines that will print La Tausca Pearls Advertising: 


merican Metropolitan 
vem elineator Modern Priscilla 
read@aHarper's Bazar Photoplay 


earst’s International 
yeremmbolland’ s 
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Saturday Evening Post 


Southern A griculturist 
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This Advertising Cam- 
paign will result in in- 
creased La Tausca Sales 
for you. 


Be prepared for this 
Big Business. Order 
La Tausca Pearls from 
your Wholesaler today. 
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“La Mérite” pearls are made in France for Hayden W. Wheeler & 
Co., Inc., and have been imported and sold exclusively by them for 
a number of years. These necklaces have no superior on the market. 
Every beauty of the natural pearl is in them. Every critic praises 
their exquisite lustre and quality. And what is more important, they 
cost no more than many inferior necklaces. 


In “La Meérite” pearls the Wheeler policy of keeping away from 
the commonplace is maintained as with all their merchandise, and 
in all respects they measure up to the Wheeler standard of excellence. 


ESTABLISHED 1852 


The Guarantee H of Quality 


TRADE MAPK 
REGISTERED 


If you are not familiar with this remarkable product, 
get in touch with us immediately. We are always 
glad to submit these pearls for your closest examina- 
tion and comparison. 


C Hayden W. Wheeler & Co, Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New ‘York: 


Telephone Longacre 7300 
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The News from England 





London Jewelers Robbed—Jewelry Styles for Men—Better Business in the 
Diamond Markets—Demand for Sport Jewelry—Novelties in Clocks 
and Watches—Gold-Brick Swindlers at Work 
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Lonpon, Sept. 1—Mappin & Webb, the 
well-known jewelers and manufacturers of 
Prince’s silver plate here, were the victims 
the other day of a particularly daring rob- 
bery which was staged at the Piccadilly 
Hotel, west London. In response to the 
request of a customer, posing as an Ameri- 
can, two assistants from the Regent St. 
jewelry establishment went to the hotel with 
£5,000 worth of jewelry from which the 
visitor was to select what he wanted. On 
arriving the jewelry clerks were shown into 
one of the rooms of the suite taken by 
the hotel guest who was down on the reg- 
ister as Mr. Bolman, New York city. He 
said he wished to show the jewelry to his 
wife in the adjoining bedroom. The assist- 
ants stated they could not let the jewelry 
out of their sight without a cash payment. 
“Sure, that’s all right,” said the hotel guest, 
picking a £1,500 diamond ring from the 
tray. “How about this one?” Before the 
assistants realized what was happening the 
man jumped into the next room and slammed 
the door in their faces. The knob of the 
door came off in the hand of one of the 
jewelry clerks, A rush to the outer door 
disclosed the fact that they had been locked 
in the first room, The telephone had been 
placed out of action and the bell rope cut 
through. Some time elapsed before the two 
jewelry men were released by inmates of 
the hotel and the thief made good his 
escape. Scotland Yard believes “Mr. Bol- 
man” is one of the transatlantic jewel gang 
working between New York, Southampton, 
London and Paris, and which is giving the 
police a strenuous time during the transient 
American season. These international 
thieves, the police say, are posing as inde- 
pendent men holiday making here or across 
the Atlantic and they make the acquaintance 
of passengers on the liners, afterwards 
shadowing them to the big cities where they 
are turned over to “residential operators.” 
who do the actual work. Scotland Yard 
has issued a warning to wealthy Americans 
and others having with them valuable 
Jewelry to exercise care in their dealings 
with strangers and has also advised jewel- 
ers to make sure of the standing of sup- 
posed patrons who show any tendency for 
long-distance dealing in jewelry by the mes- 
senger route, 

* * * 

According to the Rand Daily Mail the 
work of tunneling under the sea at Port 
Grosvenor in an endeavor to reach the treas- 
ure ship Grosvenor, which foundered 150 
years ago with £10,000,000 worth of gold 
and precious stones on board, is well under 
Way. C. D. Chapman, the supervising en- 
gineer, has sunk an inclined shaft 127 feet 
long which carries the tunnelers well under 
the floor of the sea. Work on the tunnel 
commenced Jast November; the operations 

ve been organized by a Mr. Webster, of 

Johannesburg, who deposited £5,000 with 

e Union Government as a guarantee of 
food faith that the 15 per cent duty on all 


treasure trove would be paid the govern- 
ment. Another 150 feet of tunneling is es- 
sential before the wreck, now covered in 
10 feet of sand, is reached. The tunnel was 
started well back from the high-water line 
three miles from the port. According to 
India office documents the Grosvenor sailed 
from Ceylon with bullion and precious 
stones and around 150 passengers in 1782, 
The treasure included rubies, diamonds, 
emeralds and gold and silver bars, Off 
the Pondoland coast the vessel was wrecked 
and half of the survivors of the wreck 
perished in the terrible journey of months 
through jungle and swamp to the nearest 


town settlement. 
a ae 


A guide to the proper jewelry styles for 
men this Fall and Winter is being put 
out by more than one business house here. 
Generally speaking dress jewelry for men 
this season is to be simple in design but of 
very high quality. Above all, jewelry must 
be unostentatious. In the matter of sleeve 
links fashion decrees that the new Winter 
style shall consist only of plain gold having 
simply a crest or initial on the face of the 
link, The tiepin must be of pearls or of 
fancy design in diamonds or any other pre- 
cious stone. Watch chains that will most 
nearly conform to the dictates of fashion, 
this side, will be made from neat fine links 
of best gold or platinum. It is an interesting 
fact here that many fashion journals for 
men set down the rules governing the use 
and display of male jewelry and that manu- 
facturing jewelers and retailers of jewelry 
pay considerable attention to the guidance 
of these journals in matter of tasteful 
jewelry for male adornment. Where fashion 
magazines of repute express disapproval of 
certain lines of men’s dress jewelry it means 
that the manufacturing jewelers and retail- 
ers are on the wrong tack and will not sell 
goods to well-informed and correctly dressed 
people who follow their favorite fashion 
guides. Hence the jewelers study the 
fashion magazines’ style prophecies rather 
closely, endeavoring in this manner to an- 
ticipate the demand of the moment. 


* * * 


The increasing losses in the jewelry trade 
here through systematic jewel robberies is 
giving the insurance houses trouble with the 
result that the trade is getting a trifle un- 
easy in the matter of its insurance. A con- 
tinuance of the present high loss percentage 
may compel the insurance houses to increase 
their insurance premiums for jewelry to an 
almost prohibitive figure. The only other 
alternative would be to decline the jeweler’s 
business altogether. In that case the jewel- 
ers say they will have to organize some sort 
of mutual guarantee society. Present trade 
conditions do not warrant high premiums, 
although no insurance protection at all 
would be several degrees worse than that. 
Hence the jewelers are in an unenviable 
position at present. There are very few 
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of the leading jewelry house that have not, 
at some time or other in the past two years, 
been victimized by the unscrupulous but 
clever jewel thieves now infesting Europe. 
And in all these cases the insurance com- 
panies have had to foot the bill. 


* * * 


Business in the diamond markets here is 
improving rapidly and something in the na- 
ture of a boom is anticipated by Christmas. 
Hatton Garden is considerably puzzled by 
a great shortage of fine diamonds and talk 
of a “corner” in diamonds is not uncom. 
mon in that quarter of the diamond trade, 
Gem dealers back from the Continent say 
they cannot obtain good diamonds anywhere, 
the demand on the part of wealthy Ameri- 
cans being such that all the best stones 
have simply disappeared. Within the last 
four months diamond prices here have risen 
by 15 per cent, and this, it is predicted, will 
continue as a result of depreciating currency 
and the fact that diamonds are the finest 
security now available for folk who are 
loth to keep their money as represented by 
paper. 

* * * 

Probably in no country in the world is 
there a demand such as exists in Britain 
among certain classes of the upper social 
crust and aristocracy for what is known as 
sporting jewelry. While not confined ex- 
clusively to men its chief appeal is to this 
sex. This branch of the jewelry trade is 
devoted to the manufacture and distribution~ 
of high-quality goods mostly for personal 
adornment and in perpetuation of those tradi- 
tional sporting instincts which, for some 
reason or other, are regarded by the “coun- 
try gentleman” with zealous pride, Jewelers 
who specialize in sporting jewelry must con- 
fine themselves to such lines as shooting, 
hunting, fishing and the like. Jewelry in 
which the riding crop figures, pedigree stock 
jewelry, fox and stag ornamentation and 
similar reproduction work must be of the 
finest quality precious metals and stones. 
The demand for these lines, of course, is 
among the exclusive families whose coffers 
are pretty well lined. As often happens 
a man may have a very fine stable with 
some excellent hunters or steeplechasers who 
have won fame on the racetrack or in the 
field. To perpetuate the memory of cer- 
tain animals the owner will have a scarf 
pin or cuff links or watchchain charm mod- 
eled on the animal itself. Photographs of 
the particular horse or dog or ferret or 
falcon that it is desired to portray in gold, 
silver and precious stones, are supplied the 
manufacturing jeweler. Very often, as in 
the case of a well-known racehorse, there 
is a general sporting demand for stick pins 
of this animal in silver or gold and the 
jeweler then finds he has a wide field. There 
is one firm in Poland St., London, that 
makes jobbing and engraving a specialty and 
it does considerable work of the nature set 
out above. It advertises that it will design 
any animal modeled from a photograph and 
will copy pedigree dogs in 15-karat gold. 

* * * 


A line of Swiss lever bracelet heads, gem 
set in gold or platinum, has made its ap- 
pearance here in readiness for the Fall trade, 
These artistic bracelet watches are in a wide 
range of fancy shapes from the very oblong 








76 THE JEWELERS’ CIRCULAR September 13, 1922, 





ces 


Established 1866 


Lamicina 


Importers and Cutters of 


DIAMONDS 


170 Broadway, cor. Maiden Lane, New York 


CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 


























DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : : : NEW YORK | 


OPPENHEIMER BROS. & VEITH 














GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 





542 Fifth Avenue 
NEW YORK CITY 41 tte Brae ie Chatennten 











—S 














September 13, 1922. 


to the exaggerated oval. There are, in addi- 
tion, eight-sided watches, circular watches 
and watches of no defined shape at all. 
Many of these small watches have a border 
or edging of gems on the outer edge of 
the dial. 

* * * 

A novel line of alarm clocks inset in ma- 
hogany and oak casings is being pushed by 
A. L. Oppenheim of Holborn. The chief 
charm of these timepieces is in their shape. 
There is one modeled to represent a horse- 
shoe; another to represent the ace of hearts 
or spades, apex upwards. There are all man- 
ner of queer but artistic shapes, and they 
vary in height, width and depth from five 
and three-quarter inches to seven inches, 
five and one-quarter inches to sixteen inches 
and two and one-quarter to three inches, 
respectively. They are treated by a new 
process and are guaranteed to stand any 
climate without cracking, chipping or wear- 
ing away. While actually alarm clocks they 
combine the alarm utility with mantleshelf 
decorative quality. 

*x* * * 

The jeweled lingerie clasp for women’s 
use in day, sports, or evening, in town and 
country alike is having a vogue here, Hat- 
ton Garden is producing the clasp in three 
styles and in rolled gold—9, 15 and 19 karat 
—also enameled in various colors. The de- 
mand for this utility piece is being helped 
by the gospel that the lingerie clasp no 
longer can be regarded as a luxury since 
it has become an urgent necessity. 

* Kk x 

The pocket sun watch, the appeal of which 
is to boys and college students, is the latest 
line this side. It is a combination sun dial 
and compass and is put out in a neat fold- 
ing case, measuring two by three inches 
when closed. A book of instructions accom- 
panies the “watch” which is easy to read 
and gives correct time. 

* * * 

According to Scotland Yard the gold- 
brick swindlers are operating here again 
and a warning is issued for the benefit of the 
community generally. The usual method 
says the Yard officials is to address a let- 
ter to a dead man of wealth. The letter 
is opened by relatives or executors. It is 
couched in a familiar strain and expresses 
gratitude for past favors, concluding with 
an offer to share with the benefactor the 
proceeds of a “valuable gold discovery.” If 
the relatives nibble it necessitates sending 
a messenger to New York where the bul- 
lion is stored. Bars or bricks of pre- 
sumably genuine gold usually create suffi- 
cient confidence on the part of the relatives 
for the advance of a considerable sum of 
money, and it is only when the gold bricks 
are pronounced worthless by jewelers this 
side that the fraud is exposed. 








The Stuttgart Church Utensils 
Exposition 





I? must be an interesting display, that held 
_ In the old Chamber of Commerce build- 
ing, at Stuttgart, Germany. The exposition 
contains only specimens of modern religious 
art work, Reading a report of the exhibits 
in Deutsche Goldschmiede-Zeitung brings 
forth surprise at the number of goldsmiths 
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and art metal workers Germany possesses 
who make a specialty of such church fur- 
nishing. The display includes beaten copper 
and fine pewter work. What could produce 
a more attractive and impressive showing 
than these processional crosses, chalices, 
baptismal fonts, patens, ciboria, altar can- 
delabra, crown lights, etc., in their brilliance 
enhanced with a tonality of polychrome in 
precious and semi-precious stones? 

Have the United States not a sufficient 
number of metal workers in the religious 
arts to assemble a collection of exhibits for 
a public view? . Or is it that they consider 
the sales likely from such a concourse, de- 
rived from the visiting clergy and laity, 
would not prove profitable? How many de- 
vout members of congregations, viewing 
such a display, would feel the impulse to 
purchase and endow their place of worship 
with a fine piece of church decoration, should 
such an exposition be opened in one of our 
large cities? 








Trade Commissioner Suggests Feasibility of 
American Firms Duplicating Interesting 
Chinese Gold and Silver Products 


WaAsuHiIncTon, D. C., Sept. 9.—With 
10,000 Americans and more than 25,000 
Europeans now residing in China, all with 
a high average buying capacity, says Trade 
Commissioner Meekins, recently returned 
from Shanghai, in a report to the Depart- 
ment of Commerce, there is a measurable 
demand for the products of American 
jewelry and silverware manufacturers, but 
the interesting variety of wares produced 
by Chinese gold and silversmiths naturally 
commands the market, and it would seem 
worth while for American manufacturers to 
investigate the feasibility of duplicating 
these native types of goods. 

The Chinese prefer ornate, heavily em- 
bossed jewelry to that of simple design. 
The import figures indicate that the call for 
gold-filled and plated articles is greater than 
that for solid gold, silver, and platinum 
wares, These include rings, chains, earrings, 
bracelets, and hair ornaments. 

Diamonds and pearls are the favorite 
stones, with jade also figuring prominently 
in settings, Jade brought from Burma is 
carved in Canton, Peking, and Soochow. 
Soapstone, resembling colored marble, is 
used as a substitute, especially in the form 
of carved ornaments. Diamond rings have 
been increasing in popularity of late years. 
Pearl and jade rings, earrings, necklaces, 
and hair ornaments have a wide sale. 

Chinese rings are clumsy as compared 
with American. The stones are very large 
and the settings extremely crude. Nearly 
all Chinese women and girls wear hair orna- 
ments of some kind, as they do not wear 
hats. In some parts of the country, more 
or less elaborate headdresses are seen, but 
these are comparatively rare. Ornamental 
combs are popular. Women of the well-to- 
do classes usually wear bracelets. Wrist 
watches are sold in considerable quantities, 
some stores in Shanghai carrying nothing 
else. 








One night recently the display window 
in the store of Joseph B. Braffman, Ports- 
mouth, O., was smashed and about $150 
worth of jewelry was stolen. 
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PAYS DEATH PENALTY 


Frank B. DuPre, Youthful Bandit Who Shot 
Detective After Stealing Diamond, 
Dies on the Gallows 


ATLANTA, Ga.—Frank B. DuPre, 19-year- 
old “Peachtree Bandit” who killed Pinker- 
ton Detective Irby C. Walker and almost 
mortally wounded City Comptroller B. 
Graham West, December 15 last in the 
theft of a $2,300 diamond from the Peach- 
tree St. jewelry store of Nat Kaiser, died 
on the gallows of the Fulton County Tower 
Sept. 1 for his crime. 

DuPre had gotten away with a valuable 
stone belonging to Davis & Freeman, White- 
hall St. jewelers, a few days before the Nat 
Kaiser robbery. He used the same method 
of daylight robbery in both cases, although 
he was not called on for gun play in the 
first robbery. 

The boy bandit went into the Nat Kaiser 
store a short time before Christmas, 1921, 
heavily armed for the purpose of taking a 
large stone which was on display in a win- 
dow. Thousands of Christmas shoppers 
thronged the streets and witnessed the rob- 
bery, the murder, and the running fight in 
Peachtree St., in which Mr. West was 
wounded twice and several others miracu- 
lously escaped the bandit’s bullets. 

The young man was neatly dressed and of 
favorable appearance. He asked for the 
most costly stone in the store. The ring 
was taken from the window and placed in 
his hand. No sooner had it touched his 
fingers than DuPre darted for the door. 
Here he was intercepted by the Pinkerton 
detective, who was guarding the store. 
DuPre pulled his gun and shot the detec- 
tive dead. 

The young bandit then fled through the 
crowd on Peachtree St. to the entrance of 
the Kimball House. In the lobby of the 
hotel he turned on his pursuers, wounding 
one and shooting through the clothing of 
another. 

The bandit eluded the crowd, which had 
become confused by the shooting, and spent 
several hours in Atlanta before hiring a 
taxicab to flee to a city in Tennessee. Dur- 
ing this time he disposed of the ring to an 
Atlanta broker and made arrangements for 
his girl sweetheart to register at a leading 
hotel under his name until later. ' 

DuPre was captured in Detroit a few 
days later by F. E. Fenn, of the Atlanta 
Pinkerton office. Mr. Fenn appeared at all 
of DuPre’s hearings and pleaded for the 
death sentence for the bandit at a final hear- 
ing before Governor Thomas W. Hardwick. 
The Pinkertons were responsible largely for 
the despatch with which the bandit was cap- 
tured and hanged, in return for the murder 
of one of their men. The murdered detec- 
tive left a wife and little child. 

The bandit remained unmoved and stoical 
to the last. In his last days he was im- 
pressed with the teachings of religious work- 
ers who visited his cell and prayed with 
him. He declared to reporters that he had 
been convinced of the evil of his ways, had 
repented, and was at ease with God and 
man. The last hours of his life were spent 
writing letters of advice to young men and 
telling them not to follow in his footsteps. 

His last words were: “Good-by, every- 
body, I’m going to a better land.” 
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DETAILS OF EXPENSES 


Treasurer Brotherly of the A. N. R. J. A, 
Shows That These Were All Given in 
the Secretary’s Financial Report 


Newark, N. J., Sept. 8, 1922. 
Editor THE JEweters’ CircuLar: 

First I want to congratulate you on your 
extensive and very interesting account of 
the A. N. R. J. A. convention through 
which you give the jewelers who, through 
inability or indifference, did not attend, such 
a splendid opportunity to share its benefits. 

In going over your account I noticed on 
page 163 the following statement: 


“But one criticism of the entire pro- 
ceedings has been made and that is of 
minor character and related to the brev- 
ity of the treasurer’s report which did 
not show in detail the items of expense 
for which the various vouchers were 
drawn.” 





This criticism could only have come from 
those who happened to be away from the 
convention hall when the secretary read his 
annual report, which not only gave the 
amount received from each of our several 
sources of income, such as membership dues, 
convention exhibits, yearbook, interest, etc., 
but also gave in detail the amounts spent for 
salaries, office help, traveling expense, print- 
ing and stationery, bulletin, etc, etc. 

Apparently through oversight, you did not 
publish this portion of his report in your 
very extensive account of the convention and 
lest some of the members misunderstand the 
omission I think it very desirable that you 
publish it in one of your future issues. 

The criticism was also due, no doubt, to 
the fact that some of the members do not 
understand that our secretary’s duties in- 
clude those of financial secretary, that he re- 
ceives all moneys and forwards them to the 
treasurer monthly, that he receives all bills 
and draws the necessary checks in payment, 
which latter must be signed by the president 
and treasurer, and keeps a classified account 
of all expenditures. 

I am sending you herewith a copy of Sec- 
retary Anderson’s financial report and hope 
our members will, when you publish it, study 
it closely enough to realize how efficiently 
and economically the finances of our associa- 
tion are being handled. 

We heartily welcome such close perusal 
of the figures as will make the members 
realize that the officers, who have served 
them so whole-heartedly and efficiently, have 
only been able to do this by giving all or a 
large part of their time gratis, neglecting 
their own business and digging into their 
own pockets besides. 

I feel certain that, after reading your ac- 
count of the convention and studying the 
financial report, the jewelers throughout the 
country will realize, as never before, how 
much this work merits their support and how 
unjust the opposition was to our recent raise 
in dues, 

Let me thank you for publishing the afore- 
mentioned criticism because of its consequent 
°pportunity for explanation. 

Very truly yours, 
ConraD J. BROTHERLY, 
Treasurer. 


Secretary Anderson’s report on finances is 
a8 follows: 
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SECRETARY’S INCOME AND..EX- 
PENSE STATEMENT 


Association Year 1921-1922 


INCOME 

Proht 1921 Exhibits............. $2,083.79 
Profits 1921 Yearbook ........... 2,019.53 
Membership Dues, 1922 .......... 7,744.00 
Membership Dues, 1920-21 ....... 1,895.00 
National Jewelers Mutual Fire Ins. 

de ei ob rah even See kece hs 615.32 
RN rene en Ree 216.12 
Balance Buffalo Luncheons ...... 2.30 
SII 0a «5a k'n xi penccneml lew 3.00 


Balance carried over from Years 


EZ ae a ve 7,572.08 
Repetitions: 
Transferred from Michigan City 

Bank to Newark, N. J..,...... 4,572.08 
Exchanged for Treasury ‘Certifi- 

Gates Gl WU. SoA... itecic Ric 2,000.00 
Interest Credited by Error........ 13.89 
Accrued Interest on Treas. Certifi- 

cates Purchased ....a...sc00s 35.94 

$28,773.05 
DISBURSEMENTS 
Officers’ Salaries . snecies oes 2/0000 
Office Help Allowance .......... 1,904.00 
1921 National Conv. Expense..... 1,239.47 
Traveling Expenses including Na- 

Ui) 1a) CC ee, el 2,078.26 
Post, Telegraph, Phone.......... 754.92 
Stationery and Printing .......... 645.49 
es ei a aes cag 642.01 

Miscellaneous: P 
il ag wane 30.10 
IE oii ci vase endaies 98.72 
Chamber of Commerce U. S. A... 190.00 
DE 660654553 ceadanncees 104.53 
Membership Signs .............. 369.73 
NE BE Bw soccccscvwneee 400.00 
tie AWN os des) skip e-aleamia ve 341.17 
Disbursements Not Expense...... 6,621.91 

RG esis ath obra dercenawe aves $10,552.74 

$28,773.05 








Montreal, Can., Jeweler Held Up and Robbed 
of Gems Valued at $900 


MonTrREAL, Can., Sept. 9—A Kramer, 
jeweler, of 641 St. Catherine St. West, was 
held up and robbed on the sixth by a man 
and woman who entered the store shortly 
after 2 p. M. and asked to see some rings. 
Kramer was showing a tray of rings to the 
woman when the man who had been walk- 
ing about the store suddenly came up to 
him and pointed a revolver. The woman 
at the same time seized the tray of rings 
and left the store, the man following. They 
went off in opposite directions. 

The value of the rings was estimated at 
about $900. The affair was at once re- 
ported to the police. 








The old established Galveston jewelry 
firm of M O. Nobbe & Co., Tremont and 
Market Sts. has changed hands, passing 
into the control of P. A.. Kuhn, C. M. 
Emery, and S. A. Kuhn. There will be no 
change in the name or location of the firm 
as a result of the transfer, according to 
P. A. Kuhn, The stock of jewelry will be 
considerably enlarged. 
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FINAL GOLF OUTING 





Members of Chicago Jewelers’ Association 
and Golden Roosters to Participate 
in Great Event Sept. 19 


Cuicaco, Sept. 9.—Plans were completed 
today for a grand final golf outing for the 
jewelry trade of Chicago to be held at 
Green Valley Country Club on Tuesday, 
Sept. 19. This will be an all-day affair 
and, weather favorable, promises to be a 
day that will long be remembered. The 
Chicago Jewelers’ Association, under whose 
auspices the outing will be held, through 
the golf committee, has issued an invitation 
to the Golden Roosters of Chicago to join 
in the events of the day, and the past 
record of the two organizations is sufficient 
to insure some day by the combination. 

Twelve events and 17 prizes are offered 
as inducements, and will undoubtedly at- 
tract a large number to this outing, the last 
“fun day” before the trade settles down for 
Fall business. 

Event 1 will be for the lowest gross score 
made by any player in the 18 hole play of 
the afternoon. 

Event 2 will be low net for the day. In 
this event the players will be divided into 
four classes, those with a handicap of 5 
or less, those with 6 to 12, those with 13 
to 20 and those with 21 or more. 

Event 3 is blind bogey. Each player to 
announce his own handicap and bogey will 
be some member between 85 and 95 drawn 
by lot. 

Event 4 will be the long drive from first 
tee and two prizes are offered. 

Event 5 is entirely new. This will be 2 
ball foursome and will be played in the 
morning. Only two balls will be used by 
each foursome and the players of each two- 
some will alternate strokes, including putts, 
except that tee shots must alternate regard- 
less of who makes last putt. 

Event 6 will be par 3 holes. The winner 
will be that player who makes the lowest 
aggregate gross score on all holes with 
par 3, 

Event 7 offers prizes for the two players 
who come seventh and eleventh in the list 
of low net scores. 

Event 8, “Jonah” hole. The prize in this 
event goes to the player taking the most 
strokes at a hole selected by lot by the 
committee. 

Event 9. The prize in this event will go 
to the player who has the lowest net score 
for the 72 holes played at the Chicago 
Jewelers’ Association’s golf outings this 
year and who has not won any previous 
season event. 

Event 10 will be the consolation prize to 
the player taking the highest gross score 
for the day. 

Event 11. This will be team match be- 
tween members of C. J. A. and Golden 
Roosters, and will constitute a medal play 
contest between members of the two or- 
ganizations. Lon G. Bass, Chanticleer, will 
captain the Golden Roosters, and President 
J. T. Montgomery will captain Chicago 
Jewelers’ Association’s team. 

Special Event. This will be the Golden 
Rooster Championship Trophy. The win- 
ner of this will be the Golden Rooster who 
makes the lowest gross medal score for the 
day’s play at 18 holes. 
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TAX REPORT 





Providence, R. I., Concerns Identified with 
the Manufacturing Jewelry Trade Which 
Are Taxed on a Valuation of 

$50,000 or More 


ProviDENCE, R. I., Sept. 9—One hundred 
and thirty-seven individuals, firms and cor- 
porations in this city, directly or indirectly 
identified with the manufacturing jewelry 
and co-ordinate industries, each of which is 
taxed on a valuation of $50,000 or more, have 
a total assessed valuation of $46,888,380, ac- 
cording to the assessment for 1922 as certi- 
fed to the City Treasurer the past week by 
the Board of Tax Assessors. 

A jump of more than $15,000,000 in the 
city’s taxable property—real estate, tangible 
and intangible personal—is shown, the total 
value of the property assessed amounting to 
$510,227,750 as compared with a total of 
$494,817,780 last year. The total revenue as- 
sessed on a rate of $2.30 per $100, will 
amount to $9,484,090. 

The Brown & Sharpe Mfg. Co. with an 
assessment of $7,906,700 continues to hold 
the distinction of being the city’s largest tax- 
payer. The Gorham Mfg. Co. is taxed on 
$2,602,460; Nicholson File Co. on $1,402,200; 
Lederer Realty Co. on $1,614,120; J. Samuels 
& Bro., Inc. (The Outlet Co.) on $1,101,200; 
the Samuels Land Co., on $2,820,520. The 
new Providence-Biltmore Hotel, which was 
taxed last year for the first time on a valu- 
ation of $631,920 has a valuation this year 
amounting to $2,806,920. 

A list of those assessed upon a valuation 
of $50,000 or over include the following: 

American Brass Co., $50,000; American 
Emery Wheel Works, $350,780; American 
Enamel Co., $121,980; William Armour, et 
al., trustee, $78,500; H. J. Astle & Co., Inc., 
$51,000; Baird-North Co., $228,120; George 
M. Baker, $104,760; B. A. Ballou & Co., Inc., 
$125,600; Bassett Jewelry Co., $50,400; Bel- 
cher & Loomis Co., $494,260; George F. 
Berkander, $165,120; Beverly Land Co., 
$255,880; V. E. Black Co., Inc., $68,800; 
Blanchard, Young & Co., $187,700; Bland- 
ing & Blanding, Inc., $237,280; Boston 
Store Land Co., $913,380; William J. 
Braitsch, $51,980; George Briggs, $66,900; 
J. Briggs & Sons Co., $51,000; Brown & 
Sharpe Mfg. Co., $7,906,700; Browning, 
King & Co., $105,000; Charles S. Bush Co., 
$465,000; Belcher & Loomis Realty Co., 
$313,120. 

George H. Cahoone Co., $61,000; Callen- 
der, McAuslan & Troupe Co. (The Boston 
Store), $1,096,540; Howard L. Carpenter, 
trustee of Albert Walker Co., $50,000; 
George B. Champlin and Waity A. Champlin 
ap $103,600; S. B. Champlin Co., $128,- 
120; Chapin & Hollister Co., $60,000; George 
; Claflin Co., $147,000; Clark & Coombs 
17 9021000 ; Jane S., Walter R. and John 

. Callender, executors of Walter Callender, 
aang W. H. Coe Mfg. Co., $50,000; 
Omg P. Cory, $1,087,700; Walter R. Cal- 

er, $53,000; Charles C. Darling, $232,700; 

eo Mfg. Co., $234,320; John M. 
me 0, $49,600; Dimond Co., $102,400; 
oe a Doran & Son, $251,600; Dyer 
saison Co., $134,680; Eugene A. Eddy, 

Te ; Jacob Ernstof, $416,800. 
mer M. Fitz Gerald, $108,380; Dutee 

int, trustee under will of Dutee Wilcox, 
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$243,880; J. A. Foster Co., $256,100; Theo- 
dore W. Foster, $32,560; Theodore W. Fos- 
ter & Bro. Co., $207,860; Fray Jewelry Co., 
$70,000; Fulford Mfg. Co., $190,700; Fuller 
Building Co., $406,560; General Chain Co., 
$181,220; Gladding Dry Goods Co., $218,100; 
Gorham Mfg. Co., $2,602,460; W. T. Grant 
Co., $105,500; Art Hadley, $54,800; Hamil- 
ton & Hamilton, Jr., $84,760; Walter Hidden, 
$654,860; John S. Holbrook, $410,040; An- 
na L. Holmes, $86,840; Edward B. Hough, 
$124,840; Grace M. Holbrook, $62,340; 
Arthur Henius, $86,860; Improved Seamless 
Wire Co., $115,000; The Inlaid Co., $61,640; 
Charles F. Irons, $115,620; Irons & Russell 
Co., $266,500; Imperial Armour Rex Co., 
$85,320. 

Jencks Paper Box Co., $97,140; Juergens 
Jewelry Co., Inc., $55,200; Karpeles Co., 
$250,400; Kennedy’s of Providence, $153,800; 
Kescot Mfg. Co., Inc., $72,500; Izri W. Led- 
erer, $83,280; Izzi W. Lederer et al., $182,- 
100; Lederer Realty Corp., $1,614,120; S. & 
B. Lederer Co., $60,400; Walter S. Lederer, 
$115,640; Walter S. Lederer, trustee under 
will of Benedict B. Lederer, $286,680; Louis 
K. Liggett Co., 109,800; Livermore & Knight 
Co., $74,000; Lyons Mfg. Co., $74,000; 
Manufacturers Building Co., $505,700; Ed- 
gar W. Martin, et al., trustees Martin- 
Copeland Co., $85,000; Frank W. Mateson, 
$342,280; Mary L. L. Mauran, $51,140; 
Marion L. Misch. $447,140; Nichol- 
son File Co., $1,402,200; Samuel P. Nichol- 
son, $347,100; Walter C. Nye, et al., trustees 
under will of James A, Foster, $281,500. 

Catherine O’Gorman, $80,820; Ostby & 
Barton Co., $587,540; Erling C. Ostby, $65,- 
300; Harold W. Ostby, $54,400; Ralph G. 
Ostby, $54,800; Raymond E. Ostby, $54,000; 
Julius Palmer estate, $477,380; Parks Bros. 
& Rogers, Inc., $53,600; Potter & Buffinton 
Co., $63,000; Powers & Mayer Mfg. Co., 
$53,720; Providence Arcade Corp., $610,300; 
Remington Realty Co., $132,460; Rhode Is- 
land Hospital Trust Co., trustee under will of 
William A. Copeland, $158,900; trustee un- 
der will of Aldridge B. Gardiner, $73,280; 
trustee under will of George Briggs, $359,- 
000; trustee under will of William A. Wil- 
kinson, $123,700. 


Rhode Island Tool Co., $384,880; Simon 
Rosen et al., $73,020; Charles A. Russell, 
$52,380; J. Samuels & Bro., Inc. (The Out- 
let Co.), $1,101,200; Samuels Land Co., 
$2,820,520, J. O. San Souci Co., $52,000; 
Rachael Schwarzkopf estate, $83,460; Screw 
Machine Products Corp., $82,900; John C. 
L. Shabeck, $57,500; Ellen D. Sharpe, $160,- 
780; Louis Shatkin, $86,360; John Shepard, 
Jr., Real Estate Co., $1,269,220; The Shepard 
Co., $914,880; Shepard Land Co., $508,600; 
Archibald and Charles Silverman, $99,460; 
Archibald Silverman and Benjamin Hyman, 
$77,740. 

J. T. Slocomb Co., $147,100; Stevens & 
Co., Inc., $107,500; Edward C. Stiness, 
$55,140; Tilden-Thurber Corp., $262,242; 
Vennerbeck & Clase Co., $50,000; Waite- 
Thresher Co., $285,360; William H. Waite, 
$360,100; A. T. Wall Co., $203,260; Ashbel 
T. Wall, $189,520; D. M. Watkins Co., 168,- 
580; Wightman & Hough Co., $98,000; 
Howard D. Wilcox, $220,900; C. A. Wilkin- 
son Co., $65,000; William Wilkinson estate, 
$346,580; F. W. Woolworth Co., $379,300; 
Edward C. Wilde, $165,320; Williams & An- 
derson, $111,440; Manuel F. Williams et ux., 
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$98,700; Young Bros., $82,700; Frank N. 
Young and Arthur L. Young, $63,260. 








Post Office Department Issues Fraud Orders 
Against Montreal “Puzzle Picture” Sil- 
verware and Diamond Companies 


Wasuincton, D. C., Sept. 7—The great- 
est name-changer in the history of the world 
has been discovered by the Post Office De- 
partment, it is believed. The man lives in 
Montreal, Can., and is in the business of 
trying to obtain money from American citi- 
zens by advertising picture puzzle contests 
in the newspapers and offering certain prizes 
of jewelry to persons solving the puzzle cor- 
rectly. 

Several months ago the Post Office De- 
partment issued a fraud order against this 
man under the name of the Crown Silver- 
ware Company. Since then he has changed 
the name of his company no less than twen- 
ty-five times, continuing his advertisements 
in American newspapers. 

When last heard from on Aug. 15, the 
Montreal advertiser used two firm names. 
They were the Mexican Diamond Company 
and the Northern Silverware Company. On 
that date a fraud order was issued against 
him and the Post Office authorities were 
hopeful that he would discontinue his at- 
tempts to flimflam gullible Americans 
through his “fake” newspaper advertise- 
ments. 

The champion name-changer, however, 
was not baffled and. dug up some new nom de 
plumes at once. Scarcely two weeks had 
passed before he broke out again under the 
new names of the United Silverware Com- 
pany, the Roy Silverware Company and the 
Radiant Diamond Company, all of Montreal. 

Fraud orders have been issued by the 
Solicitor of the Post Office Department 
against these firms. 








Ex-Soldier Proves that He Was in a Hospital 
When Charged with Holding Up 
Detroit Jeweler 


Detroit, Mich., Sept. 6—Examined be- 
fore Judge Faust in municipal court Friday 
on a charge of holding up Nathan Goldman 
in his jewelry store at 11630 Oakland Ave., 
on Dec. 30, Louis Mandella, 24 years old, 
veteran of the world war, was dismissed Sat- 
urday when he proved that he was in a 
government hospital at the time of the 
hold-up. 

Goldman, according to court records, 
swore to a warrant against Mandella, say- 
ing he could identify him, but Governor 
William D. Stevens, of California, refused 
to honor a requisition for his return to De- 
troit for trial. 

Mandella came back to Detroit volun- 
tarily and surrendered himself at police 
headquarters. He spent three days in jail 
before his attorneys could raise bail for his 
release, 

When he confronted the jeweler in court, 
Mandella was told that Goldman could not 
identify him. Then Mandella’s attorney de- 
manded that a warrant be issued for the 
jeweler charging him with perjury. Judge 
Faust directed Mandella’s attorney to lay the 
case before the county prosecutor, to obtain 
his recommendation for a warrant. 
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DEATH OF ADOLPH LEDERER 


Providence Manufacturing Jeweler Passes 
Away at His Home After a Long Illness 


ProvipeNce, R. I., Sept. 9.—The funeral 
of Adolph Lederer, prominent in manufac- 
turing jewelry circles and real estate de- 
yelopment in this city, was held Wednesday 
afternoon at 2 o’clock from the home of his 
nephew, Walter S. Lederer, 544 Elmwood 
Ave., with burial at Temple Beth-El Ceme- 
tery, Reservoir Ave., following. There was 
a large representation of manufacturing 
jewelers in attendance at the services which 
were conducted by Rabbi Samuel Gup of the 
Temple Beth-El. 

Mr. Lederer died at his home in Edgewood 
last Saturday night after a long illness and 
was in his 56th year. Born in Bohemia, he 
came to this country when a youth of 14 
years and entered the employ of the S. & B. 
Lederer Co., members of which were rela- 
tives, and there learned the jewelers’ trade. 
After finishing his apprenticeship he was 
promoted to foreman of various departments 
and later became part of the office force. 
Afterwards, for several years, he traveled as 
the representative of the concern throughout 
this country, principally in the west, and in 
Europe. 

In 1896 he resigned his position with S. & 
B. Lederer Co., to become associated with 
his brother, the late Henry Lederer, who, the 
previous year had purchased the business 
established several years previously by White 
& Rawson, and the firm became Henry 
Lederer & Bro., which was incorporated un- 
der the laws of Rhode Island, in May, 1905, 
with an authorized stock of $10,000. He 
remained with this corporation until 1910, 
when he disposed of his interests to his 
brother, and established the Consolidated 
Comb Co., with offices at 131 Washington 
St, which he has since conducted. 

His connection with the Washington Real 
Estate Co., of which he .was the head, 
brought him large interests in the jewelry 
centre of this city, the corporation holding 
title to several buildings in the vicinity of 
Fountain, Sabin and Washington Sts. largely 
occupied by the manufacturing jewelry in- 
dustry and its co-ordinate branches. 

He was a member of the Manufacturing 
Jewelers’ Board of Trade, but outside of his 
business interests he had no fraternal or club 
affiliations, His brother, Benedict Lederer, 
who was a member of the firm of S. & B. 
Lederer, died in 1914. He leaves one sister, 
Mrs. Henry Lederer, and is also survived by 
five nephews, Irving, Walter, Edmund, Al- 
Phonse and Robert Lederer. 





The will of Mr. Lederer was filed in the 
Municipal Court for probate and, with the 
exception of $300 each to St. Joseph’s Hos- 
pital, the Rhode Island Hospital and Temple 
Beth-E] Congregation of Sons of Israel and 
David, and $5,000 to his sister, Mrs. Julia 

erer, widow of Henry Lederer, the resi- 
due of the property is bequeathed to Miss 
tielen Fuerth, of 276 California Ave., who 
ad been his bookkeeper for several years. 

iss Fuerth, herself, explains the rea- 
Sons of Mr. Lederer’s action in this way: 
x Tr, Lederer never watched the clock. 

cither did I, We worked together for 26 
years. While I worked for a day’s pay 
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and the day might have ended at 5 o'clock, 
I didn’t take off my apron at 5 o’clock if 
there was work to do, and I didn’t take it off 
at 8 if the work took until 9.” 

Miss Fuerth said that she was not think- 
ing of suddenly acquiring wealth; that it 
was really sad to her that a man who had 
worked as hard for so many years as did 
Mr. Lederer should not have been able to 
live longer and to have enjoyed his wealth. 

Miss Fuerth said that her late employer 
had been a busy man most of his 55 years, 
but he had not led a life like most busy 
men do. He was intensely fond of reading; 
followed it as a recreation, and because he 
read for hours he was secluded to the point 
that the public never got to know him. He 
was a man of high ideals, moderate, and 
to those to whom he was closest had many 
rare traits. 

“IT was not surprised at Mr. Lederer’s 
leaving me his property, because he was a 
very appreciative man,” Miss Fuerth states. 
“He had several times told me, ‘Don’t you 
worry, when I die I'll leave you so well 
fixed that you won’t have to work.’ I used 
to tell him, ‘Oh, you will bring flowers to 
put on my grave. I never thought he 
would die before I did.” 

Miss Fuerth said that she entered Mr. 
Lederer’s employ soon after she left school. 
Her family and his family had known each 
other in the same town in Austria and had 
always been friendly. When Mr. Lederer 
did a mail-order business in combs and 
jewelry novelties, Miss Fuerth said they 
worked together at filling orders. 

“When it was doing up packages for 
mailing, we worked at that. When there 
was bookkeeping to do, I did the book- 
keeping. When we had no office boy I swept 
the floor,” Miss Fuerth says. 

Within the last four or five years, Mr. 
Lederer had been closing out his comb busi- 
ness and devoting most of his time to realty 
interests, as treasurer of the Washington 
Real Estate Co. Miss Fuerth is named 
executrix of the estate and is referred to by 
Mr. Lederer in his will as “My faithful 
employe and devoted friend,” and says that 
the reason he did not bequeath his property 
to his relatives was because they are amply 
provided for. 








Answer Filed in Suit Between New York 
Jewelers Over Ornamental Design 
for a Ring 


An answer to the equity action started in 
July by Joshua W. Mayer and the Powers 
& Mayer Corp., was filed in the United 
States District Court, New York, on Tues- 
day of last week by the defendants, the 
Benjamin Gross Co. The suit involves an 
ornamental design for a ring or similar 
article which, according to the plaintiffs, is 
covered by design Letters Patent No. 60,252. 

The answer makes a general denial of 
most of the allegations and also sets forth 
the claim that Joshua W. Mayer was not 
the first, original and sole inventor of the 
design involved. The defendants in their 
answer also state that they are without 
knowledge as to certain allegations made in 
the bill of complaint, so, therefore, place 
the burden of producing proof upon the 
complainants. 

It was also alleged in the answer that de- 
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sign Létters Patétit No. 60,252 which are in- 
volved in this suit are null and void for the 
reason that the design in dispute was 
known and used prior to the alleged inven- 
tion by Mr. Mayer. It is further claimed 
that the design does not constitute material 
for invention and is, therefore, not patent- 
able. In conclusion, the defendants pray 
for dismissal of the bill of complaint with 
costs and charges sustained. 








DEATH OF ABE FISCHER 


Old and Well Known Member of the Dia- 
mond Trade of Amsterdam Passes Away 





It was with profound regret that many 
members of the diamond trade in this coun- 
try learned last week of the death at 
Antwerp, Belgium, Aug. 16, of Abe Fischer, 

















THE LATE ABE FISCHER 


one of the oldest diamond cutters of 
Antwerp who was widely known in this 
country and also in London, Amsterdam and 
Paris, 

The deceased was in his 84th year at the 
time of his passing. He was born in Aus- 
tria and went to Antwerp 68 years ago 
where, by his diligence, ability and industry 
he built up an excellent business becoming 
one of the leading manufacturers in the 
diamond trade. He was also highly re- 
spected for his high principles and his 
charitable impulses and made many friends 
in all walks of life. 

The funeral services were largely at- 
tended and the Grand Rabbi of Belgium, 
Mr. Block (brother of the Grand Rabbi 
of Lyon who was killed on the battlefield 
while giving the last rites to a mortally 
wounded Christian soldier) officiated. Mr. 
Fischer is survived by his widow and by 
six sons and one daughter as well as many 
grandchildren and two great grandchildren. 
His sons are Leon, Maurice, Bernard, Henry, 
Joseph and Herman Fischer and his daug- 
ter, Mrs. Burstenbinder. 








Extensive improvements are being made to: 
the store at 214 N. Queen St., Kinston, 
N. C., formerly occupied by W. J. Schaut. 
This will be the new home of the Mew- 
born Jewelry Co. when the alterations have 
been completed. 
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ANTWERP 
72 Rue Jordaens 









23 Holborn Viaduct 


Louis Pressel & Ledeberg, Inc. 


Importers and Cutters of Diamonds 






Our Advantage Is Your Opportunity! 











Mr. Louis Pressel is shipping us weekly, a'!l sizes and qualities direct from our European 
Cutting Works. We are particular y specializing in Straight Sizes, Melee and Single Cut 






Communicate With Us. 


35 Maiden Lane, New York City 
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ALL SIZES 


FANCY SHAPES 
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EMERALDS 





SAPPHIRES 


EMERALD CUT and SQUARE CUT 
CALIBRE Upward to 5 carats for single stone rings. 


RUBIES 
Fancy Cut Diamonds 


Cut to order from the Rough. 
SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue 
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BANDITS GET $50,000 





Brother of New York Diamond Dealer Bru- 
tally Attacked in Chicago Restaurant 
by Thieves who Get His 
Wallet of Diamonds 


Cuicaco, Sept. 9.—One of the most daring 
“hold-ups” in the history of the trade took 
place in the heart of the up-town business 
district yesterday morning the bandits escap- 
ing in the weaving traffic of Sheridan Road 
boulevard. A New York diamond salesman 
was assaulted and robbed of gems worth 
$50,000. 

Adolph Kunstler, young brother of Wm. 
Kunstler, 95 Nassau St., New York, who 
was the victim of the attack, came to Chicago 
about a week ago on his initial trip for his 
brother and carried diamonds to a value ex- 
ceeding $50,000. He had called on the trade 
in the loop district and on Thursday went 
to the Wilson Ave. district to call on the 
trade there. When evening came he went 
to the Sheridan Plaza Hotel and registered 
for the night, placing his valuables in the 
vault. The next morning he checked out, 
took his wallet and placed it in his inside 
pocket and attached the safety chain to his 
trousers. He then went across the street 
to the Automat restaurant, 4622 Sheridan 
Road, for breakfast. 

Just as he had finished breakfast, about 
9 a. M., three men entered and approached 
the table where he sat. Two men each 
placed a hand on his shoulder and leaned 
over as if speaking in a friendly way and 
all the witness in the restaurant thought the 
men were friends. As they did this one man 
placed a revolver to his breast and the third 
man came up and attempted to take the 
wallet. Kunstler made a slight resistance and 
immediately one of the men began to beat 
him with a revolver. When the wallet was 
secured the men rushed from the place, 
menacing everyone with revolvers and 
rushed to a large car that stood with engine 
running across the street, and escaped. When 
Kunstler appeared on the street and gave 
the alarm other cars gave chase but were 
unable to locate the bandit car. 

Mr. Kunstler was taken to the Lake View 
hospital where his wounds were dressed 
after which he went to Town Hall police 
station and discussed the case with police 
and detectives immediately took up the 
search for the bandits but no favorable re- 
ports as to good clues have been brought in. 

To a reporter of THE JEWELERS’ CIRCULAR, 
who ‘visited Mr. Kunstler at the Sheridan 
Plaza last night he described all of the men, 
including the one in the car, as men about 
26 years old, well dressed, clean cut and 
good looking. He was suffering very much 
from the wounds received on his head but 
physicians at the hospital are sure his skull 
is not injured, 

The description of the men tallies almost 
to a dot with the description of the four 
men who held up Adolph Mueller in front 
of the Yellow Cab station at 21st and Wa- 
bash last week and took a case of valuable 
Jewelry from his car. At that time the 
bandits were said to have escaped in a 
Checker cab, but it is believed to be the 
same gang. 

Following the robbery a representative 
of Underwood & Underwood who was ar- 
ranging to photograph the front of the res- 
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taurant was the victim of a premature 
explosion which blinded’ him and blew the 
glass from the front of the building, Sev- 
eral were injured by broken glass. 





According to information given to a 
JEWELERS’ CIRCULAR reporter at Mr, Kunst- 
ler’s office the loss is covered by insurance 
in Lloyds. 

Mr. Kunstler left New York over a week 
ago and had finished calling on the trade 
in Chicago when the hold-up took place. 








HELD FOR TRIAL 


Man Who Attacked New York Jewelry Sales- 
man Says That Whisky Crazed Him 
and He Did Not Know What 
He Was Doing 


PittsBurGH, Pa., Sept. 9—Adolph Burg, 
a traveling salesman of 2056 Davidson Ave., 
New York, who made an attack on Jack 
Glazer, a jewelry salesman of 65 Nagle 
Ave., New York, here about two weeks ago, 
has been held for court without bail, by 
Magistrate P. J. Sullivan, charged with rob- 
bery and aggravated assault and battery. 
It is alleged by the police that Burg slashed 
his throat with a penknife following his ar- 
rest, in order to escape going to jail and 
that he attempted to jump from a window 
in the Hotel Henry. Burg was sent to the 
Allegheny General Hospital and at the hear- 
ing here last Wednesday, he was so weak, 
because of the loss of blood, he was unable 
to stand, a chair being supplied him. 


According to Glazer he was packing his 
sample case containing jewelry valued at 
$500 and was preparing to take his departure 
for New York. It is alleged that Burg, 
who was assisting him to pack the trunk, 
struck him on the top of the head with an 
automobile wrench. Glazer was stunned by 
the blow, but -was able to scream for help, 
employes and guests coming to Glazer’s aid. 
Burg is alleged to have plunged through the 
window and alighted on the roof two floors 
below the point from which he jumped. 
Burg was injured by falling and certain he 
would be taken and arrested, it is claimed he 
cut his throat. It is stated that a bell boy, 
realizing that Burg would kill himself, if 
permitted to keep on slashing his throat, 
dropped a paving brick on Burg’s head, ren- 
dering him unconscious. 

It was testified by Glazer, that Burg had 
followed him from one city to the other and 
really forced his companionship upon him. 
He said he could not get rid of him; that he 
persisted in following him around and he be- 
came suspicious of him. Burg says, that 
before going to his room, he was given a 
glass of whisky, which crazed him, and that 
he could not remember striking Glazer. He 
said he could not have done anything of the 
kind deliberately “because I loved him so 
much,” is the way he put it. Realizing that 
Glazer was injured, he said he could not 
see him die, so decided to die himself but 
still is alive, although much the worse for 
his experience. 











W. J. Robbins, formerly located at Lynch- 
burg, Va., is now located in Huntington, 
W. Va. 
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DEATH OF H. W. BENNET 


Vice President of Charles E. Graves & Co. 
Chicago, Passes Away at Evanston , 
Hospital 


Cuicaco, Sept. 6—The retail trade of 
Chicago suffered a serious loss in the death 
of Harold W. Bennet, vice-president and 
secretary of Charles E. Graves & Co., who 
passed away at the Evanston Hospital on the 
morning of Sept. 2. 

Mr. Bennet was well and active in the 
business until a few days before his death. 
He had suffered slightly from hernia and 
went to the hospital Aug. 28 for an oper- 
ation. A few days later peritonitis set in 








THE LATE HAROLD W. BENNET 


which resulted in his death. He is survived 
by his widow, a son, Charles Graves Bennet, 
and an adopted daughter Margery. 

The funeral was conducted at his late 
home, 1047 Locust St., Evanston, at 2 o’clock 
p. m. yesterday and burial was in Rosehill 
cemetery. 

Mr. Bennet had been associated’ with 
Charles E. Graves & Co. for about 20 years 
and had always been active in its affairs. He 
was elected secretary of the company in 
1908, and after the death of Charles E. 
Graves in 1912 was elected vice-president. 

Born in Montreal Feb. 9, 1876, Harold 
W. Bennet while a young man removed to 
Minneapolis with his father, who was in the 
fur business. He remained in business with 
his father until a short time after he mar- 
ried Miss Irene Graves, daughter of Charles 
E. Graves, on April 23, 1902. He then 
came to Chicago and became associated with 
the jewelry business. 

Mr. Bennet was active in the social affairs 
of this city and Evanston where he lived. 
He was a member of Chicago Athletic Club, 
Glenview Golf Club and Evanston Country 
Club, and was prominent in their affairs. 








At the recent race meeting held at the 
Lake Shore Hunt Club, Derby, N. Y., the 
majority of the prizes, mostly ‘cups and 
plates, were furnished by T. C. Tanke, Inc., 
of Buffalo, N. Y. 
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BAUMGOLD BROS. ® CO. 


CUTTERS 


DIAMONDS 


Our Increase of Business Has Forced Us to 


ENLARGE OUR FACTORY 


The satisfaction we give our customers leads to greater volume continually 


THE REASON IS: 
SUPERIORITY OF WORKMANSHIP 


Wholesalers will find it to their advantage to communicate with us 




















Factory and Cutting Works General Offices 
71 NASSAU ST., NEW YORK 71 NASSAU ST., NEW YORK 










































Continuous Expansion 


is what characterizes the NORDLINGER SERVICE above all others, in providing 


PRECIOUS and IMITATION STONES 


in quantity lots for manufacturing purposes. Unlike many other well known houses, 
we do not confine ourselves to limited lines, and our stock includes many fine special- 
ties not easily obtainable elsewhere. 

Our Line, our Departments and our Service are constantly expanding to meet the 
rapidly increasing demands made upon us. Place your orders with us, and KNOW 
what REAL Service means. 


H. NORDLINGER’S SONS, Inc. 


New York, 70 West 40th Street 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 






























STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., we. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 
Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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ENJOY ANNUAL HIKE 





Salt Lake Jewelers Visit “Feraland” in the 
Wasatch Mountains, the Scene of Eight 
Days’ Sojourn far from the 
Cares of the City 
Satt Lake City, Utah, Sept. 6—The 
focal jewelers are back from their big an- 
nual hike to Grandaddy Lakes in the Wa- 
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Feraland, in honor of Ferry Decker. Here 
the busy business men forgot all their cares 
and responsibilities of the city. They were 
boys again calling each other by pet names 
or nick names without reserve. This led 
to a little confusion, for there were three 
Williams in the party and they all answered 
to the call for “Bill.” 

Most of the time was spent in fishing, 
making rafts, telling stories around -huge 





MAKING READY FOR A CAMP FIRE DURING THE TRIP 


satch Mountains, which occupied eight days. 
It was a most successful trip from every 
standpoint and the only regret of those who 
participated is that the time went so rapidly. 
The hikers were divided into two com- 
panies—one under Ferry Decker, president 
of the Decker Jewelry Co., and the other 
under his son, Wayne Decker, vice-president 
of the company. The lakes are located in 


camp fires built of pine, playing roulette, 
penny ante and horseshoe pitching. In con- 
nection with the latter Wayne Decker and 
Tom Ashton teaming against W. T. Denn 
and W. Jensen made the latter look like 
mere amateurs. But we will be expected 
to tell more about the fishing. When the 
first trip was made the trout seemed te be 
very gullible, but although they have be- 





GROUP OF JEWELERS WHO PARTICIPATED IN THE OUTING 


the tops of the mountains and are among 
the most inaccessible in the famous moun- 
lain range whose peaks are covered with 
‘now nearly the year round. The scenery is 
indescribably beautiful and is believed to 
‘val anything of its kind in the world. 

he hikers provided themselves with a 
lot of Provisions which were carried up the 
mountains on pack horses hired from a 
fancher in the valley. Some of them pro- 
ceeded on foot while others rode saddle 
horses, The lake on which the camp was 
pitehed is about one-quarter by three-quar- 
a of a mile and is officially known as 
ith Lake No. 1, Rock Creek Basin, but 
to the jewelrymen it is now known as 


come more “educated” since that time sev- 
eral hundred of them were nabbed by the 
hikers, who consumed most of them on the 
spot, in addition to a sheep or two besides 
the liberal supply of provisions brought 
from the city. John Boes, the genial retailer 
on S. Main St., officiated as head cook and 
he was ably assisted by Fred Daynes. and 
others. 

In the party were Otto Paulson, Burley, 
Idaho, and Tom Ashton of the Columbia 
Music & Jewelry Co., Provo, Utah. There 
were no serious mishaps but two or three 
small parties did get lost and had to sleep 
out in the open all night, which is no joke 
in a strange land 10,000 feet above sea level. 
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A GOLDEN WEDDING 





Providence Jewelry Manufacturer and Wife 
Celebrate Fiftieth Anniversary 
at Their Home 


ProvipENCE, R. I., Sept. 9.—Oscar E. 
Place, president of the manufacturing jewel- 
ry concern of Oscar E. Place & Sons Co., 
144 Pine St., and his wife, Mrs. Mary E. 
Place, celebrated their golden wedding last 
Sunday with a quiet family reunion at their 
home on the Apponaug road, Hillsgrove,'a 
suburb of this city. Those present for the 
50th anniversary of their marriage were their 
four sons—Desmond L., Adelbert E., Al- 
pheus S. and John E. Place, with their 
wives and four grand-children, Frank L,, 
Virginia E., Emily S. and Oscar E. Place 
2nd. During the day Mr. and Mrs. Place 
were the recipients of the felicitations of 
their neighbors and friends. 

Mr. and Mrs. Place were married in this 
city on Sept. 3, 1872, and six years later re- 
moved to Hillsgrove, where they now occupy 
the same residence. Both are of Pilgrim 
stock and descendants of the earliest New 
England settlers. Enoch Place came to this 
country in 1635 and settled in Dorchester, 
Mass. Thomas Clark, an ancestor of Mrs. 
Place, reached America in 1623 and made his 
home on Cape Cod. He was one of the 
negotiators of Roger Williams’s treaty with 
the Indians. 

Oscar E. Place was born in East Green- 
wich, R. I., May 17, 1851, the son of the 
late Daniel W., and Anna R. Place. As a 
young man he removed to Providence and 
learned the trade with the old firm of 
Sockett & Davis Co., after a short employ- 
ment in the manufacturing jewelry estab- 
lishment of William Smith & Co. In 1882 
he entered into business for himself as a 
manufacturer of gold and platinum rings 
and an importer of diamonds, the firm be- 
ing originally, Place, Peterson & Co., lo- 
cated on Friendship St. 

In 1898 the Peterson interests were pur- 
chased by Mr. Place and the three sons, 
Adelbert, Alpheus and John, were taken in- 
to the concern, and later it was incorporated. 
under the laws of Rhode Island with an 
authorized capital of $50,000. The other 
son, Desmond L. Place, is treasurer of the 
Nickerson theatrical interests in Philadel- 
phia and Ocean City. The senior member 
of the corporation is a member of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association and a director of the 
Manufacturing Jewelers’ Board of Trade, is 
a member of the Pomham Club and of the 
welfare committee of Hillsgrove, taking an 
active interest in the financial affairs of the 
town of Warwick. 

Mrs. Place was Mary E. Sprague, daugh- 
ter of the late John J., and Mary G. 
Sprague of Providence. She was born in 
this city on Jan. 9, 1855, and always re- 
sided here until removing to Hillsgrove 
after her marriage to Mr. Place. Both Mr. 
and Mrs. Place are in excellent health and 
enjoy vigorous outdoor life. They have a 
camp on an island in Lake Wentworth, near 
Lake ‘Winnepesaukee, N. H., where they 
spend several weeks each Summer. Mr. 
Place is still active in the management of 
his business affairs, and Mrs. Place con- 
tinues to “attend to her household duties as 
usual. 
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MANUFACTURERS OFJEWELRY-IN-' PLATINUM 


The Cash Buyer has the Advantage!!! 


I have just returned from a three months’ trip to the European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 
for me to offer some of the best bargains in Diamonds. Mr. Jacob Schoen and 
his representative will shortly call on the trade. 








It will pay you to wait 
until you see this stock 


JACOB SCHOEN 


6 Maiden Lane New York 


Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 







Antwerp, 48 Rue Simons 
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VERYTHING in the Stone Line 


Precious, Semi Precious, Synthetic and Imitation Stones 
Unusual Shapes, Sizes and Colors—Lowest Market Prices 
Indestructible Pearl Strings in all Lengths and Qualities 
Prompt and Efficient Mail Order Service—The House of Constant Satisfaction 


S. NATHAN & CO. 


PARIS, FRANCE 71-73 Nassau Street, NEW YORK IDAR, GERMANY 
i) _e 


BUY 
CUT 
POLISH 
SELL 


TRADE MARK 

















‘anarmmemce | | icemememeenennecemso | | eee | 
























A. & $. ESPOSITER 
33-35 West 46th Street EXPERT LAPIDARIES 
NEW YORK We are proud of our skill in recutting, polishing 
Tele. Bryant 4787 and improving fine large emeralds. 
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ATTEMPTED ROBBERY FAILS 


Newark Detectives Arrest Men Who Plotted 
to Loot Newark, N. J. Jewelry Store 

Newark, N. J., Sept. 9—Eugene Mueller, 
49 years old, whose real name is said to be 
Eugene Voss, was sentenced to three years 
in the State Prison when arraigned in the 
First Precinct Court on the charge of plot- 
ting to rob the jewelry store of Norbert 
Bertl, 46 Springfield Ave. George Davis, 
who was arrested with him, who is said to 
be a first offender, will be sentenced next 
week. Mueller gave his address as Miami, 
Fla, and said, according to the police, 
that he attempted the robbery in order to 
support his wife and four children, and to 
educate the latter. Davis gave his address 
_as 26 Broad St., Columbus, Ga. 

Mueller worked for Mr. Bertl 
jewelry store for two months about 23 years 
ago. When interviewed by a JEWELERS’ 
CIRCULAR representative, Mr. Bertl said that 
he discharged Mueller, whom he knew as 
Voss, because he found that the man, who 
was doing watch repairing for him, was 
bringing private work into the store and 
repairing it on Mr. Bertl’s time, and was 
also using Mr. Bertl’s materials. 

The capture of Mueller and Davis was 
highly dramatic and attracted a crowd of 
more than 2,000 persons, who jammed the 
sidewalk and street in front of the store 
so as to interrupt traffic. The arrest of 
the men is considered one of the greatest 
coups ever made by the Newark Detective 
Bureau. According to the statement made 
by Mueller to the police after his arrest, 
the pair expected to get away with dia- 
monds and jewelry valued at $30,000. 

On Springfield Ave., where the Bertl 
store is located, there is much evening 
shopping done. The attempted hold-up 
and robbery was at the height of the Satur- 
day evening shopping. The streets were 
crowded with pedestrians, and there were 
many prospective customers in the Bertl 
store. ‘The two men were arrested just as 
they started to carry out their plot. 

Three days before the attempted robbery 
Sergeant Kull of the night detective bureau, 
Detectives Sweeney and Schurmann of the 
bank squad and Detective Baumann, of 
Chief of Police Long’s staff, were dining 
in a restaurant near Broad and Market 
Sts, when they saw two men in earnest 
whispered conversation. Something made 
them mistrust the men, and they determined 
to shadow them. Two of their number 
finally went out. When the suspicious 
strangers left, the other two detectives left 
also. They and the two who had gone to 
the street earlier, trailed the suspects, who 
proceeded to Bertl’s store, where they seemed 
to be making a mental inventory of the 
stock and surroundings. From that time 
on they were hardly out of sight of a police 
officer. Two more detectives were assigned 
to the case and they were trailed every- 
where. Officers trailed them to a house at 
31 Nelson P1., where they spent the night. 

Captain Brex, at headquarters, kept in 
constant touch with the six detectives on 
the case, and kept them in touch with one 
another. The day before the robbery one 
of the detectives trailed Davis, who went 
to the Market St. station and talked with a 
taxi driver, who then drove to the Nelson 
Pl. address, where Mueller came out with 
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two valises and a shotgun. They were put 
into the taxi and Davis drove away, Mueller 
going into the house. 

Detectives found that Davis had hired 
a hotel in a nearby city. Mueller went 
there on Friday night, stayed a while, and 
then returned to Newark. On Saturday 
morning Mueller went to Davis’s hotel in 
the nearby city, which the police did not 
reveal, but took a round-about way of 
getting to the hotel. 

While Davis was away from the hotel for 
a short time, detectives had planted a dicto- 
graph in his room. They therefore found 
out what the two men talked about there. 
Mueller and Davis went to a nearby park to 
sit down and talk. One of the detectives, 
disguised as a half drunken bum, sat on the 
next bench, Thus the detectives, by one 
way or another learned what the plans of 
the plotters were. 

So on Saturday night, when the two men 
appeared at Bertl’s store detectives were 
ready for them. According to their plan, one 
man was to go into the store, trail gun 
powder on the floor, drop a lighted cigar in 
it, and in the confusion which it was ex- 
pected would follow the flash and smoke, 
would rake in the gems wherever they could 
find them, and flee. After the robbery, 
Mueller and Davis were to. separate and 
each go his own way, to meet later in 
Philadelphia. If they found the police were 
going there to find them, they were to meet 
at Louisville, Ky. While one man was to 
watch at the door, the other man was to do 
the actual robbery. 

When, therefore, one of the men started 
for the Bertl jewelry store door, and the 
other stood outside, gun in hand, Detective 
O’Gorman stuck his revolver into the side 
of the man who was to have acted as guard. 
At the same time Detective Sweeney ap- 
peared and fired three shots into the air as 
signal for the other detectives who had been 
placed at various points around the building. 
The detectives then closed in on the two 
would-be robbers and after a while subdued 
them and took them to the police station. 

No one within the jewelry store had the 
slightest inkling of the attempted hold-up 
until the revolver shots were fired. On hear- 
ing the shots an elderly woman at one of the 
counters fainted. Captain Brex came in and 
ordered the door locked so that no jewelry 
might be stolen in the confusion. 

When questioned by the police Mueller is 
said to have admitted that about 19 years 
ago he robbed a jewelry store on 7th St., 
Washington, D, C. He also said that he 
had served a term in the State prison at 
Trenton, and 13 months in the Eastern Peni- 
tentiary in Pennsylvania 10 years ago for a 
diamond robbery. 


Although they did not know it, detectives 
trailed employes of the Bertl store when they 
went home, for fear they might be held up. 

Mr. Bert! was away himself when the 
arrests were made. He had been in attend- 
ance at the sessions of the annual convention 
of the American National Retail Jewelers’ 
Association at Cincinnati, and had gone on to 
Chicago for a visit. He knew nothing of 
the affair until four days later when he was 
returning home, when a Newark man entered 
his train at Philadelphia, and recognizing 
Mr. Bertl, asked him if he had heard the 
news of the attempted hold-up. 
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Who Can Identify These Cost Marks? 


Sayre, Okla., Sept. 7—The following list 
of jewelry was taken from the possession of 
H. R. Dyche, who lives in London, Ky., 
and says that he bought this jewelry at an 
auction sale in Maryville, Mo., in 1921. 
Dyche is under bond in Beckham county, 
Okla., awaiting trial on a burglary charge. 
The list is published in the hope of finding 
the owner of the jewelry in case it has been 
stolen: 


82 assorted finger rings with various cost marks 
some of which are as follows: 05R/4.00: OES/5.00. 

One ring with pink sapphire, in box marked H. 
T. Crane, watches, diamonds and jewelry, Mary- 
ville, Mo. 

On ring in box labeled C. W. Roberts Co., 
wholesale jewelers, Huntington, West Va. 

10 bracelets, wide, gold, out of date. 

12 K. P., F, L. T., and Moose order pins. 

3 silver vanity cases, Marks: EGL/6.50; SOL/ 
6.50. 

5 belt chains, mark ZES/4.00. 

13 coat chains, mark OPK/4.00. 

13 watch chains, gold and gold filled. 
AS5R/11.00; SRH/7.50; HMS5/7.50. 

11 baby pins and chains, Marks: HS/1.25; BS/ 
1.50, 

105 gold plated collar buttons. 

8 solid gold La Vallieres with cameo and other set- 
tings. Marks: MPK/13,50; LM5/15.00; TOS 211/ 
91; SE9/7.00; EOS/7.00; TRH/13.50. 

4 lockets with chains. Marks: ELP/5.00; 127-47. 

78 pairs of assorted cuff buttons, variously 
marked, e.g., OBS/5.00; PM5/5.00; OLM/3.50; 
SPK/5.50; OPM/4.50; M5/1.50; A,5/2.55. 

2 silver cigarette cases marked OXH. 

69 assorted gold stick pins, some with stones, 
ranging in price from $1 to $4. 

9 assorted gold and silver lockets. 

6 gold bar pins marked: FTA/1.25, 

6 cheap razors branded Perfecto. 

16 plated tie clasps. 

30 prs. gold front baby pins. 

32 gold and gold plate brooch pins. 

14 pairs ear bobs, imitation pearl sets, 

2 cameo brooches mounted marked: H5R/10.00; 
RSP/12.50; RSM/23130. 

Any jeweler who recognizes the cost marks 
should write or telegraph Oscar Speed, County 
Attorney, Sayre, Okla. 


Marks: 








Russian Platinum Production 


Lonpon, Aug. 31.—The condition in the 
platinum fields in the Urals since the end of 
July in respect to provisions and financial 
considerations has considerably improved; 
and this of course has materially influenced 
the productivity of the fields. Until July 
1 the work had been proceeding at a much 
lower pace than had been planned but 
through July the program has been exceeded 
by 30 per cent. The dredges, particularly, 
have given good results. The production 
by the staratelli down to July 1 had only 
worked at about 28.5 per cent of the sched- 
ule, which is explained by the insufficiency 
of provision of cash to pay them; and for 
the same reason there has been a consider- 
able amount of thieving among the workers. 

Forage on the way is fairly plentiful, so 
that the mines will be supplied until Oct 1, 
which gives reason to believe that the pro- 
ducing program will be fully executed. 


“There is also plenty of fuel on the fields 


and preparations are being made for next 
year, 

The production of platinum and the as- 
sociated metal, gold, has been as follows: 
for the whole Ural circuit from the begin- 
ning of the year till July 15, gold—4 poods 
15 funts, 30 zolotniks, 11 dolis; platinum— 
19 p. 11 f. 73 z 2 d. and osmiridium—1 z. 
66 d. Besides this the platinum brought in 
by free workers was 2 p. 16 f. 51 z. 44 d. 
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By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
b, . pages, is devoted to the anat- 
weet: 4 omy of the eye and especially 
the ocular nervous system. 

Price, $5.00 


e The Optical Publishing Co., 
11 John S. New York 


It is impossible to cut an Aquamarine thin BL ACK ONYX 
and retain its BRILLIANCY. 


Lacking BRILLIANCY an Aquamarine has In All Sizes and Shapes 
absolutely no merit. Also precious and imitation } 
stones — drilling — engraving } 
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Hence, an Aquamarine cut too thin is prac- —encrusting Lapidary work. 
tically unsalable, and therefore expensive at any t 
price. Kroner, Hyman 4 Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 














American Gem & Pearl Company oj a 
6 West 48th Street, NEW YORK F.W. HOWELL | 
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FROM MINES TO MARKET DIAMONDS 
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NEW YORK CITY 





























S E FE D Our specialty is repairing, restringing 4 [o] fo} 
and altering of all kinds of Seed Pearl >| Attention—Manufacturers 
ONYX RING STONES 


Furnished for Any Size 
Diamond 


EARRING STONES 
ONYX and AMBER 


THE DOUBRAVA CO. 
Pi _| © Beekman St. New York 


THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelry. 
PEARL : FRANK C. OSMERS 
J ewelr 2 West 47th St. New York, N. Y. 
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The News from Belgium 





Trade Conditions—Mysterious Robbery and Suicide—Sensational News About 
a Stolen Russian Crown Jewel—The Diamond Production in Belgian 
Congo—Diamond Smuggling Causes Heavy Financial 
Risks—Diamond Polishing in Rome 














ANTWERP, Sept. 1—The correspondent of 
Tue JEWELERS’ CirCuLAR in this city, after 
having spent several weeks in a quiet Ger- 
man village, where there is no social life, 
is again back here and reports conditions at 
the present time very quiet. A German 
dealer has recently purchased a considerable 
amount of bourgeois-méleé, probably to 
serve as an investment. Some manufac- 
turers claim that they make comparatively 
little profit at the present time. It is re- 
ported that the price of rough is steady and 
it is probable that it will advance again. 
So far as the condition among diamond 
workers in Belgium is concerned, they seem 
to be unwilling to work at present salaries 
and are anxious for higher pay. If there 
were not so many unemployed at the pres- 
ent time, an increase in salary would prob- 
ably be the topic of the day. Employers 
are also not very well satisfied with busi- 
ness conditions at the present time. 


* * * 


After a train had recently arrived in 
Antwerp and after many of the travelers 
had left the train, a pistol shot was sud- 
denly heard. The guards found upon inves- 
tigation that a traveler, in a second-class 
cabin, had attempted to commit suicide. The 
man was taken to a relief station and from 
there to a hospital, Investigation devel- 
oped the fact that the man was a broker 
in diamonds. Upon his person was found 
a letter addressed to his family in which 
he said that he was taking his own life 
because he could not survive the disgrace he 
had caused his family.. Further investiga- 
tion developed, according to the police, the 
fact that the man had received some dia- 
monds on commission and had gone to Brus- 
sels to try to negotiate the sale of the goods. 
What happened to the goods, entrusted to 
him while there may never be determined. 
The man stated that some hours before 
he attempted to commit suicide he awoke 
in the “Bois de la Cambre” in Brussels, 
but could not tell how be reached there. He 
discovered that the diamonds in his pos- 
session had disappeared, but that the sum 
of 3,000 Francs had not been taken. 

one 


A report recently appeared in a Brus- 
sel's daily paper to the effect that the Cus- 
tom officers at Arlon had seized in the post 
office a jewel of extraordinary value. The 
report stated that it was a gem in the shape 
of a pear and surmounted with 20 large bril- 
lants formed in the shape of a pendant. 
The newspaper account stated that the jewel 
was one which had belonged to the Roman- 
off family. Further inquiry in the matter 
developed the fact that an Antwerp jeweler 
had received a call for a fine pendant and 
had been placed in connection with a firm 
in Geneva, which had forwarded the de- 
sired article. The Antwerp firm did not 
Teceive word of the sending of the jewel 
at the time, and in the meantime an agent 


had come to Belgium to straighten the mat- 

ter out. Whether the jewel was of Russian 

origin or not could not be ascertained by 

the Swiss jeweler, but he had no connection 

whatever with the Soviet Government. 
os * 


At an International Scientific Congress 
held recently at Liege, Belgium, the Bel- 
gian scientist, M. de Raum, gave some par- 
ticulars as to the production of the Belgian 
Congo diamond field, in a very extensive 
report which cannot be published in full here. 
It is learned that these fields are perhaps 
the largest in the world. The production 
of 1921 has already amounted to 20 per 
cent of the world’s production, The follow- 
ing figures show the steady growth of the 
year’s production: 


The first year 1913 yielded 200 carats 
1914 24.000 
1915 30.300 
1916 58.350 
1917 185.380 
1918 144.325 
1919 199.021 
1920 274.103 
1921 915.000 


In 1921 the number of workers was 9,100 

with five white supervisors. 
x * * 

Smuggling of diamonds across the Russian 
frontier is often carried out by the aid of 
dogs trained for that purpose, Recently a 
case of this kind came to the attention of 
the authorities. A dog was taken to the 
frontier, with gems valued at about 300,000 
francs. The dog was then allowed to go 
across the frontier and the master soon fol- 
lowed and afterward the owner of the 
goods. When the owners reached an ap- 
pointed spot, neither the dog or its master 
could be found. The owner of the jewels 
waited for a long time, but without results 
and at last the deceived merchants returned 
home, It thus appears that some of the 
men who train dogs for the traffic are en- 
gaged not only in the smuggling of the 
gems but in swindling as well. 

* * * 

A diamond polishing factory has been es- 
tablished in Rome, Italy, and five workers 
are at present employed. 








Death of Ferdinand C. Lewis 

Burrato, N. Y., Sept. 9.—Ferdinand 
Cleghorn Lewis, 79 years old, veteran of 
the Civil War, and for many years after 
that conflict a retail jeweler in Lockport, 
N. Y., died at his residence here last week. 
For the past 15 years he was a practicing 
optometrist in Buffalo. 

Mr. Lewis was born in Painesville, O., 
and resided during his early years at Lock- 
port. At the outbreak of the Civil War he 
enlisted in Company G, 7th New York 
cavalry. After the war Mr. Lewis engaged 
in the jewelry business in Lockport, later 
residing af’ Youngstown, O., Niagara Falls, 
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N. Y., and Erie, Pa. previous to coming 
to Buffalo. He was a member of Bidwell- 
Wilkinson Post 9, G. A. R. 

Surviving are the widow, Anna M, Lewis; 
a brother, George T. Lewis, Cleveland; a 
son, Charles F, Lewis, Erie, Pa. and a 
daughter, Mrs. H. J. Rolls, of this city. 
Burial was in Lockport. 








THE PLATINUM MARKET 


Soft Platinum Goes to $118 and Hard to 
$134 Per Ounce—Various Views on 
the Price Tendency 


The platinum market still continues to 
show stiffness, the price range during the 
last week and the beginning of this being 
$118 for soft platinum, $126 for platinum 
with five per cent. iridium and $134 for 
platinum with 10 per cent. iridium, the last 
being the hard platinum generally used in 
the trade. 

What the course of the market will be in 
the next week few refiners were willing to 
predict, although it was stated that but lit- 
tle platinum was to be had abroad today, the 
prices there were very high. Some went so 
far as to predict that in a short time Euro- 
peans would be buying platinum here instead 
of America buying it in Europe, in which 
case we could look for another jump in 
price. 


That platinum has gone so high as to ma- 
terially affect the sales of the manufacturing 
jewelers has been manifest in the past week, 
many manufacturers holding back on ac- 
count of the present high prices. Some of 
these men had an experience a few years 
ago that they do not care to repeat in mak- 
ing up large stocks of jewelry at high prices 
to find a slump in the metal market when 
the goods were ready for delivery. 

There seem to be two views expressed in 
the platinum trade in regard to the future 
of platinum: Some dealers feel that with 
the chaotic conditions of the Russian plati- 
num mines and our sole dependence on the 
Columbia mines, platinum must go higher 
in view of the fact that we cannot expect an 
output of more than 70,000 ounces with a 
normal demand in this country for nearly 
three times that amount. The government 
platinum used as extra munition reserve 
having practically all been liquidated, they 
feel that prices are bound to go higher. 

On the other hand, there is an element in 
the trade that believes that higher prices for 
platinum will kill the market and reduce 
the demand; that there is a point not only in 
the electrical, chemical and scientific indus- 
tries but in the jewelry trade as well, be- 
yond which platinum cannot go without 
having substitutes take its place. As far as 
jewelry is concerned, they believe that 
higher prices for platinum will mean a de- 
crease in the manufacture of platinum jewel- 
ry and an increase in the white gold lines. 











The Tiffany Never-Wind Clock Corpora- 
tion will hereafter be known as the Cloister 
Clock Corporation, 2964 Main St., Buffalo, 
N. Y. This does not change the form of 
corporation in any way, but is merely a 
change of name, The change in name has 
been made voluntarily in order to avoid pos- 
sible confusion with any other concern. 
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You Can Now Buy 
WWW, Guaranteed 
Pearl Necklaces! 


Pearl Necklaces Worthy of Their 
Unusual Guarantee 


For nearly a year we have been devoting time, thought and energy 
to the preparation of going into the Pearl Necklace business. We 
wanted to sell only such Pearl Necklaces as would be worthy of the 
famous W. W. W. guarantee. 


W. W. W. GUARANTEED PEARL NECKLACES give the jeweler 
who features them unmistakable advantages. 


W. W. W. GUARANTEED PEARL NECKLACES will not be sold 


to any but the legitimate retail jeweler—never to department stores 
or mail-order houses. 


To those jewelers who have had the exclusive rights of W. W. W. 


GUARANTEED RINGS, will be given the first opportunity to con- 
trol the W. W. W. GUARANTEED PEARL NECKLACE proposi- 


tion for their community. 














Our twelve representatives are now in their respective territories —- 
each one carrying a full assortment of W. W. W. GUARANTEED 
PEARL NECKLACES in addition to their regular line of W. W. W. 
GUARANTEED RINGS, as well as the window display and other 
valuable advertising features, all of which will help sell W. W. W. 
GUARANTEED RINGS—W. W. W. GUARANTEED PEARL 
NECKLACES. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
Buffalo, N. Y. 
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Mining Diamonds in South Africa 





National Geographic Society Describes the Elaborate Process of Getting Out 
the Gem Stones from the “Blue Ground” Taken from the Mines 

















BULLETIN recently issued by the Na- 

tional Geographic Society at Wash- 
ington, D. C., described in detail the method 
of mining and sorting diamonds at the South 
African mines as follows: 

“The mines at Kimberly are in very 
ancient volcanoes which ages ago lost all 
semblance of activity. But during their 
youth the great heat and pressure of the 
volcanoes created gigantic laboratories in 
their depths in which thousands of the hard 
white carbon crystals, which are diamonds, 
were created. The precious little lumps are 
embedded in a great volume of worthless 
rock known as ‘blue ground,’ and under old 
conditions were as hard to find as the pro- 
verbial needle in a haystack. But just as a 
clever searcher could probably locate his 
needle with a powerful magnet, despite the 
straw, so engineers have evolved mechanical 
means cleverly to separate the few tiny 
diamonds from the many tons of dirt in 
which they are hidden. 

“The effectiveness with which Nature has 
concealed the crystals is evidenced by the 
fact that the ‘blue ground’ brought up from 
the depths of the mines and carrying its 
priceless gems, is spread out in the open for 
four months to appear to the weather. The 
diamonds are perfectly safe, for officials who 
have walked over the weathering ‘floors’ 
for many years assert that they have never 
found a diamond in this way. As the ‘blue 
ground’ weathers it crumbles, and great 
harrows like those used on the bonanza 
farms of the West are dragged over it to 
facilitate the process. 


SCREENING AND SORTING 


“Eventually the material is broken down 
into relatively fine particles. It is then 
taken in truckloads to the mechanical plant 
of the mine for treatment. The ground is 
mixed with water in great mixing machines 
and passed over screens of fine wire meshing. 

“When as much as possible of the foreign 
material has been removed in this way the 
coarse residue, containing the diamonds, is 
passed over sloping, vibrating tables covered 
with thick grease. Because of some little 
understood physical property, diamonds stick 
to the grease while the worthless material 
flows over the edge of the tables. The 
grease with its load of crystals is then 
scraped into a perforated container and 
heated by steam. The grease melts away 
and leaves the small but highly valuable 
object of these months of work. 


MUCH MATRIX, FEW STONES 


“How widely spaced the diamonds are in 
their matrix of earth can be shown best 
perhaps by a comparison of volumes. The 
earth taken out in a year by the largest 
mining company in the field, would form a 
cube more than 430 feet in each dimension. 
This would fill a large city block to a height 
of More than thirty stories. The diamonds 
a In this vast amount of earth would 
1 only two or three desk drawers or a 
cubical box less than three feet in each 


dimension. But these few pecks of stones 

for which a mountain was moved were 

worth perhaps in excess of $25,000,000. 
HOW LABOR IS CONTROLLED 

“One of the most striking features of the 
mining of diamonds by the large companies 
in Kimberly is the existence of the unique 
labor compounds. Since diamonds are so 
easily stolen, only those native laborers are 
employed who will agree to ‘enlist’ for at 
least three months and remain for that 
period (when not in the mines, or on the 
‘floors’), within a walled enclosure. In the 
largest compound, covering more than four 
acres, 3,000 men live. Not only are these 
compounds surrounded by high walls, but 
they are also covered overhead by fine wire 
netting so that diamonds cannot be thrown 
outside to confederates. 

“Laborers entering or leaving a compound 
must go through a procedure not unlike that 
when entering a foreign country having 
strict immigration and customs laws. They 
must pass a health examination and if dis- 
eased are rejected or placed in quarantine. 
Only certain articles may be taken into a 
compound, and no boots, shoes or other 
hard or solid materials may be taken out— 
only clothing which has been searched. In 
the largest of the compounds where some 
laborers have chosen to stay for years, are 
stores, a church, a school, a hospital and 
dispensary, athletic grounds and a swimming 
pool, The manager of the compound is a 
sort of mayor and judge rolled into one and 
is called upon to decide innumerable dis- 
putes.” 








The Jeweler and His Competitors 





NE of the bogies of a great many store- 

keepers, among them not a few jewelers, 
is the venerable hobgoblin of competition. 
Not alone the competition of those engaged 
in their own particular line, but that of in- 
terlopers also, engages the apprehensions of 
these timorous ones. So many jewelers 
ascribe bad business to the competition of 
department stores, mail-order houses, fake 
auctioneers, so-called drug stores, and all 
and sundry who set up in the business of 
vending jewelry as they would jack-knives 
or chewing gum or liver pills, that one is 
fain to make inquiry as to how far the out- 
cry is justified with respect to them, and 
at the same time indulge in a few reflections 
on competition in general. 

There is nothing in modern business to 
nullify the old adage that competition is the 
life of trade. A horse that starts on a race 
against time, must have a runner-up to set 
the pace. The darky, pursued by a bear, 
who cried to the hare in his path, “Git out 
de way, you fool rabbit, and let someone 
run wot kin run!” probably never knew his 
capabilities as a runner until that moment. 
Where there is no competition trade lan- 
guishes. The neighborhood that invites 
competition becomes a market and markets 
bring business. 
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Of course it is not agreeable for a jeweler- 
to see- trade, rightfully his own, flowing in 
the above mentioned nondescript channels; 
but it should cause him no undue concern. 
A certain percentage of business will always 
be attracted by the allurements of price re- 
gardless of quality, of guarantee, and of 
service. 


What is the jeweler’s deep concern, how- 
ever, is whether such a trend may not be 
due in some degree to his own delinquencies. 
He cannot maintain an impregnable position 
in business if he does not prove the advan- 
tages to be gained by trading with him. 
Not advantage of price alone—the average 
jewelry buyer will pay liberally for what 
pleases—but those advantages which can 
only be obtained from the highly trained 
specialist. Those advantages of expert ad- 
vice, experienced guidance, personal atten- 
tion, which are of such importance in buying 
jewelry. 

In meeting competition of an anomalous 
nature it is a mistake for the jeweler to 
adopt the methods of such competition. On 
the contrary he should endeavor to accentu- 
ate his own exclusive character; to empha- 
size by every visible means the essential dif- 
ference between the mere trafficker in jewel- 
ry, and the merchant who has made it a 
study not alone as a commodity but as a 
contribution to the civilized arts. The spe- 
cial knowledge thus acquired should be made 
the most of and its significance given stress. 
Its predominant importance cannot be too 
strongly impressed on the layman. It is 
only by such means that the worth-while 
jewelry buyer can be kept in the fold. To 
adopt the chicanery of illegitimate competi- 
tion, to lower the standard of merchandise is 
a remedy worse than the disease. 


Perhaps the department store has been 
the most inveighed against of all the jewel- 
er’s competitors, but it is not as formidable 
as the uninitiated might be prone to believe. 
Its drawbacks are that its processes are me- 
chanical, its buying remote from its selling, 
its lack of the personal equation, and its 
absence of background as a purveyor of 
exclusive merchandise. All the requisites 
here implied are the jeweler’s by inheritance, 
and only his own indifference can lose him 
their accrued benefits. 

As to the internal quarrel between the 
retailer and the Janus who faces two ways 
—the retailing wholesaler—which has re- 
cently received attention in these columns, 
there is no doubt that effective measures 
will in the future be devised to ad- 
just it. 

S. R. 








Dealing in jewelry, gold and silverware, 


decorative and art ware, etc., is among 
the principal objects of the Flemington 
Variety Stores, Inc, which has _ been 


chartered in the office of the Secretary of 
State to operate from 133 Main St., Flem- 
ington, N. J., with Isaac C. Dilts as agent 
The concern has a capitalization of $15,000 
which is composed of 150 shares at $100 
per share, while the amount that will be 
devoted to the starting of business is 
$2,200. The incorporators and the num- 
ber of shares held by each are Isaac C. 
Dilts, 20; John Hampton, 1, and Annic 
Dilts, 1, all of Flemington. 
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Every knife 
stamped “BASSETT 
RUSTLESS” 


Twice Actual 
Size 


Bassett RUSTLESS 
is Genuine Steel 
not a Substitute 


ENUINE RUSTLESS Steel—steel that 
will not rust, corrode or become af- 
fected by perspiration, salt water, fruit 

ae acids. That's BASSETT RUST- 


It is not a substitute metal. 


Months were spent in developing this new 
wonder steel and it is now offered to you in 
our splendid line of Bassett Pocket Knives. 


You can guarantee BASSETT RUSTLESS 
to do what we claim for it without hesi- 
tancy because we stamp every knife skeleton 
with the words “BASSETT RUSTLESS” 
and stand behind it. 


Pocket knives made with BASSETT RUST- 
LESS cost less than one third more than 
ordinary pocket knives but they are more 
than worth the difference. They will re- 
tain their keen cutting edge and bright 
polished finish throughout years of constant 
service. 


BASSETT RUSTLESS pocket knives are 
made in a number of attractive engine 
turned designs in 10K and 14K Green, Red 
and White Gold that retail from $9.00 up. 


Order a selection now. You will find them 
to be exceptionally popular among your best 
class of customers. 


THE BASSETT JEWELRY CO. 
36 Garnet Street 


Providence, R. I. 


Bassett Rust ess® 


The Original RUSTLESS STEEL for Pocket Knives 
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Mother of Pearl Shell Market at 
Aden, Arabia 


WasuHincTon, D. C., Sept. 8&—The 
mother-of-pearl shell market at Aden, 
Arabia, has shown a slight improvement 
during the past six months, according to a 
report from Consul Cecil Cross to the De- 
partment of Commerce. Better prices have 
induced the divers to resume work. Activity, 
however, has been far more noticeable on 
the Arabian than on the African side of the 
Red Sea and Gulf of Aden, probably owing 
to the fact that the Somali divers found it 
more profitable to collect gems. The un- 
usually small number of pearls discovered 
recently also has been a discouraging factor. 

The better class of shells comes from 
Somaliland, those from the Arabian side 
being inferior. An increasing number of 
high-grade Persian Gulf shells now are 
arriving at Aden, which formerly went to 
Bombay, Consul Cross reports. Massowah, 
however, rapidly is becoming the mother-of- 
pearl center of the district, whence shells are 
shipped to Italy and Europe. Only the 
large perfect shells find a market in Europe 
and in the United States, the inferior shells 
going to India. 

The pre-war price for larger perfect shells 
was 14 rupees per frasla (32 pounds) 
whereas the price on May 23 this year was 
8 or 9 rupees; for smaller shells the pre- 
war price was 8 rupees, the present being 
6 rupees. (The rupee is quoted at 3.55 to 
the dollar.) 

The Aden trade in mother-of-pearl shells, 
by principal countries, is shown in the fol- 
lowing table: 

Country of origin 





or destination 1913-14 1919-20 1920-21 1921-22 
Imports cwt. cwt. cwt. cwt, 
Somaliland .... 3,463 1,672 1,560 638 
Arabian Gulf 
See 2,172 359 236 1,441 
Massowah ...... 536 BG vsiccaware 9 
WI AUNT 50% ccjasece, ile etece 38 105 
Other countries. 465 478 274 30 
Totals...... 6,636 2,597 2,108 2,223 
Fxports . 
United States.. ..... 1,668 516 4 
United Kingdom. 3,160 = 1,339 956 378 
a ee 49 452 
eee re &5 18 
Suh iste w igs, ARADR. Sis iemwie ed layaiiay 4 
IE tilt oun ude «pig diek 768 
Other countries. . 3 10 4 30 
5,522 3,017 1.610 1,054 








Jewelers Who Attended Annual Outing of 
Merrimack Valley Retail Jewelers’ 
Association 
Lowett, Mass., Sept. 11—At the annual 
outing of the members of Merrimack Valley 















MEMBERS AND GUESTS OF THE MERRIMAGK VALLEY, RETAIL JEWELERS ASSOCIATION 
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Retail Jewelers’ Association, which was held 
at the Vesper Country Club, at Tyngsboro 
recently, as reported in last week’s issue of 
THE JEWELERS’ CIRCULAR, an_ excellent 
group photograph of those in attendance was 
taken, which is shown herewith, 

A number of athletic events, for which 
prizes were awarded, and a delightful din- 
ner were the features of the day. There 
were a number of speakers at the dinner 
and a program of song and recitation was 
intermingled with the speaking. ‘ 

The general committee in charge of the 
outing consisted of Frank Ricard, A. H. 
Abbott, Edward Cotter, Willis Peltier, Ar- 
thur Demontiny and A. U. Burque. 
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F, A. Peters, of the H. S. Meisky Co., 
visited Sunbury on business last week. 

A. B. Smith, of Smith & Bro., spent 
most of last week in New York, laying in 
stock. 

John Sutherland has returned from Spring- 
field, Mass., where he enjoyed a_ two 
weeks’ rest. 

Amos Kantz, with the John C. Bair Co., 
has returned to that establishment after re- 
covering from a long illness. 

A. L. Moyer, brother of President A. W. 
Moyer, of the Non-Retailing Co., died sud- 
denly in Harrisburg last Friday. 

The nearly 900 employes of the Hamil- 
ton Watch Co. returned to work on Tues- 
day of last week after a five days’ vacation. 

H. A. Hoover, jeweler, Newville, Pa., 
visited Lancaster last week, and another 
visitor was Fred. Kaufhold, Columbia, Pa. 

Harry E. Wolpert, head clerk for S. Kurtz 
Zook, spent last week with his family en- 
joying life in a bungalow on the Conestoga 
River. 

W. W. Appel & Son furnished the silver 
cups awarded as prizes at the recent 
women’s tennis tournament of the Lancaster 
country club. 

G. Edward Fleisher and wife have re- 
turned from a motor trip to the Delaware 
Water Gap and over the Lackawanna trail 
to Binghamton, N. Y. 

Traveling salesmen may be interested in 
learning that the Thursday half holidays 
for this city ended last week. They were 
observed in July and August. 

Dr. George R. Cassel, oculist, Johns- 
town, Pa., formerly of Lancaster, spent a 
day in this city last week. He also visited 
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his brother, former Congressman H. Burd 
Cassel, in Marietta, 

Robert E. Miller, of the Hamilton Watch 
Co., was one of the signers of the pre- 
emption papers of the new political party of 
Lancaster county, the coalition, last week. 

W. W. Appel, of W. W. Appel & Son, 
was the only Lancaster jeweler in attend- 
ance at the annual convention of the Penn- 
sylvania Retail Jewelers’ Association at 
Altoona last week. He was re-elected vice- 
president. 

William B. Manley, Jr., with the Hamil- 
ton Watch Co., has returned from a two 
months’ trip to Chicago, Urban, III, and 
Lake Geneva. The Hamilton Watch Fac- 
tory started a five days’ vacation on Sept. 1. 

Bruce Watters, Tyrone, Pa., has entered 
the Bowman Technical School as a 
student. Having finished a course in en- 
graving at the school, J. W. Jordon, Jr., 
of Dunn, N. C., has returned home to take 
a position in his. father’s jewelry store. 

W. E. Stauffer, an employe of H. M. 
Musser’s establishment, and wife, last Fri- 
day finished a trip of 10,569 miles, made 
in a motor side-car, carrying along a camp- 
ing outfit. They left Lancaster May 15; 
went to San Francisco, south into Mexico, 
and then came north, , 

Mrs. Albert L. Hibbard, whose husband 
is junior member of the jewelry firm of 
A. E. Hibbard & Son., Newbern, N. C.,, 
left last week, after visiting Lancaster rela- 
tives, for Greensboro, N. C., where she was 
to meet her husband, in attendance upon the 
State Encampment of the American Legion, 
Mr. Hibbard being a veteran of the World 
War. 

Dr. A. F. Beal, of Washington, D. C.; 
T. C. Nussbaum and John J. Bowman, of 
Lancaster, of the certificate committee of 
the Horological Institute of America, have 
finished the certification of 60 watchmakers 
from all parts of the United States. Dr. 
Beal is secretary of the committee, which 
met at the office of the Tell Watch Co. A 
certificate from this committee gives the 
builder of timepieces his highest technical 
rating. 

John Labuskos, a student of the Bowman 
Technical School, having finished a course 
in watchmaking, has taken a position with 
Thomas J. Apryle, Johnstown, Pa. Clay- 
ton F, Erisman has also finished a course 
in watchmaking and taken a position with 
the Hamilton Watch Co. Raymond W. 
Dangler, Utica, N. Y., has entered the 
schoo! as a student. Samuel Crabtree, of 
the Crabtree Co., having jewelry stores 
in Tyrone and State College, visited the 
school last week. 

« 


WHO ATTENDED THE OUTING AT THE VESPERS COUNTRY®CLUB 
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The PRINCESS PAT 


The latest watch item of the hour. 
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Patented concealed winding device 
Smaller than any ring watch 

Finer in appearance and craftsmanship 
Movements Guaranteed 

Sells on sight. Send for sample 


N. GAMSE 


Established 1888 
Distributer for Princess Pat Watch Rings 


9-11-13 MAIDEN LANE NEW YORK 








Now Ready for Delivery 

















The Jewelers’ Circular 


Buyers’ Directory 














Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 




















Mirrors, Prisms and Lenses 


By James P. C. Southall. 579 pages; 247 illustra- 
tions and diagrams, and text-book of Geometrical 
Optics, written to serve as an introduction to the 
a” of modern optical instruments. Price, 
3.75. 


The Optical Publishing Company 
11 John Street’ : : : : New York 















‘Brighthoy” Vises for Light Grinding and Polishing 


Made in Ten Sizes 


3/,” 5/2” 1f," 


RO Diameters ......... 
: Yj,” 1," 3/32" 


Thicknesses ........ 





Lathe Wheels, 2” x 34” 


The small discs are used on a mandrel which fits any drill press, flexible shaft engine or polishing lathe. 
You will find them superior to any other method for smoothing the inside of rings, bracelets, etc., for 
removing file marks, engravers’ digs, old letters, solder, rust spots, etc. They work quickly, are easy to 
use and eliminate the emery stick, rag wheels or other crude polishing devices. 
Doz. $1.00 Gross $10.00 Lathe wheels 40c ea. Mandrels 50c doz. 
Mounted mandrels to fit on spindle of polishing lathe, Doz. $1.20 
SOLD THRU YOUR DEALER OR DIRECT 
CHICAGO JEWELERS TOOL WORKS HICAGO. IL 
CHICAGO, ILL. 











Telephone 
2483 John 





MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 


R. SCHURMAN-Expert Watchmaker 


to the Trade—Prompt Service. Complicated Watches 
My Specialty 


A. VOLK—Diamond Setting “‘a'atim 


Room 1112 159 N. State St., CHICAGO 
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RING WATCH 


( PAT PENDING) 

















E ELEGRAMS — Telephones — 
Letters by the score, personal 
calls,—a tremendous response to 
our last week’s announcement 
from dealers everywhere. The 
“PRINCESS PAT” Ring Watch 
has rightfully taken its place as the 
Sensation of the Season. 














GET IN TOUCH 
WITH YOUR JOBBER 
AT ONCE! 











ee styles—unique designs in the popular 514 and 6 
ligne models in Platinum and 6 ligne models in 14K 
and | 8K Belais White Gold . . . The patented concealed 


Crown lends the final touch that makes it the most prac- 


tical and exquisite of “GIFTS THAT LAST.” 


When Ordering Be Sure to Designate Ring Sizes. 


CRE Water Case Vo, 


Man ufo efurers 
ALES OFFICE « 106 FULTON STREET-NEW YORK. 


PHONES BEEKMAN 8887 - 2249 
CHICAGO REPRESENTATIVE: VJ./RA SEEBACHER 29 EAST MADISON STREET. 
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$1 3800 Add-A-Pearl Prize 


Picture Title Contest 


is building sales for Add-A-Pearl dealers 
We furnish the prizes— you get the sales 



































Prizes for Giving a Title to this Picture: 
1st Grand Nat’lPrize, $1,000 {ivtnine Oren Peas 
2nd National Prize of 500 ofr mtire Onental Pears 
3rd National Prize of 


2 5 Add-A-Pearl Necklace of genu- 
ine Oriental Pearls 
Note: In event of ties, prizes of equal value will be given to each of the tying prize winners 
In Addition Dealer Window Prize Contest 


: For photo of window displays featuring Add-A-Pearls during contest 
For the best titles submitted in your city: 


All display cards will be furnished «bsolutely free 
. Add-A-Pearl Necklace of 
1 S t P riZe = $25 genuine Oriental Pearls 


lst Prize . - $100 


- 2 Prizesof_ - - 50 each 
2nd Prize - $15 genine cients Pers 4 Privegof - - 25 each 
3rd Prize - $10 icine orient Pets 15 Prizesof - - 10each 


Total Prize Values $1800 


Contest Closes November 20, 1922 


The Prizes—The windows and your co-operation will make people 


THINK—DESIRE 


and buy ADD-A-PEARL NECKLACES and pearls to add to these necklaces 


Write us for particulars 


Think it over—but don’t fail to put it over 


JUERGENS and ANDERSEN CO., 108 North State Street, Chicago, IIL 
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GORHAM 


159 
TEA SEIS 


COFFEE SERVICES 


The pleasant and gracious rite of Afternoon Tea is a firmly 
established function of American social life. Thus it needs the 
proper accessories. It must be served with Silver—Sterling Silver. 
It must be served with a Gorham Tea Set, one of the numerous 
beautiful patterns patiently developed by the designers of the Gor- 
ham Interests, and wrought generously and painstakingly at the 
Works of Gorham, Whiting and Durgin. 


SZ IGA SEIS 


The Gorham Collection of Tea Sets is emphatically the finest 
and most extensive ever submitted to a critical trade, and intended 
for the use of the ever particular and highly discerning Hostess. 


it CASPER SERVICES 


In this large assortment of choice patterns will be found a 
Tea Set or Coffee Service that will exactly suit any fancy and per- 
fectly meet any requirement. A Gorham Tea Set is an important 
element of family distinction, an heirloom of the finest type for 
future generations, an investment in the fullest sense of the word. 


The current standard patterns, though many in number, do 
not begin to express the facilities of the Gorham Interests. 
At the New York Establishment at 306 Fifth Avenue is to be 
seen an amazing collection of no less than 300 Sterling Silver 
Tea and Coffee Services. 
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OME most inter- 

esting facts in re- 
gard to the diamond 
industry in British 
Guiana have just come into the possession 
of the Department of Commerce in a com- 
munication from the American Consul at 
Georgetown. These serve to call the public 
attention to something of which the jewelry 
trade has for some time been aware— 
namely, the great development of the dia- 
mond industry in this British avlony during 
the past three or four years, and there is 
no doubt that this development will con- 
tinue on even broader lines in the future 
than it has in the past, and that diamond 
mining (so-called) will be an industry most 
important to this little country. Even to- 
day, it has attained an emience there that 
is remarkable and already the question of 
regulating the diamond output by law and 
making mining regulations that will meet 
the new conditions that are arising, has be- 
come one that is attracting a great deal of 
publicity in the reading columns of the 
British Guiana papers. 

According to the recent statistics, the out- 
put of diamonds in British Guiana has 
jumped from 16,000 carats in 1919 to 40,000 
in 1920 and 102,600 in 1921. Today, over 
4,000 persons are engaged in this so-called 
diamond industry and the number is in- 
creasing as publicity given to the diamond 
mines there continues to circulate. But it 
should be borne in mind that diamond min- 
ing in British Guiana never will, and in 
fact, never can, attain the proportions of 
diamond mining in South Africa, because 
real diamond mines are not there. In fact, 
the diamonds there are not mined. The 
stones are found in pockets in the soil, in 
certain sections, whither they have been 
brought countless ages ago, but from whence 
or how is not yet known to geologists. 

Originally, diamonds were found only in 
the vicinity of the Mazaruni River and its 
tributaries, the first diamonds being very 
small and of practically no value. It is 
now believed that the alluvial gravels from 
which diamonds are mined are widely dis- 
tributed throughout the colony. But at pres- 
ent, the diamonds are found in out of the 
way places. The Kurupung district (the 
latest section to get publicity as a diamond 
field) is like the others, very hard to get 
at, as it takes anywhere from two to three 
weeks to reach these fields from the steamer 
terminus at Bartica. The trip is also very 
dangerous, as there are numerous falls and 
rapids to be negotiated by the traveler. The 
Potaro diamondiferous area is much easier 
to reach, as one can get there from George- 
town in a few days by lake steamer and 
launch service, but the Kurupung and Ma- 
zaruni districts, which seem to have offered 
the biggest rewards, are still only for the 
hardy and daring adventurer. 

The rough diamonds of British Guiana 
bear essentially the same characteristics as 
those of Brazil, which has excited the sur- 
mise that they both may have eventually 
come from the same general source; but 
some of our expert cutters claim that there 
is a difference and that at times, at least, 
the Brazilian rough can be distinguished 
from those of the British Guiana colony, 
although they look very similar when cut. 

It should be borne in mind that promi- 
nent as the diamond industry has become to 
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the little colony of South America, the 
product is yet so small as to have little 
bearing upon the total output of the dia- 
monds of the world, its proportion to the 
South African product being small in the 
extreme. Most of the rough goes to Lon- 
don, although a small amount goes directly 
to the American cutters, and prices, while 
often the subject of negotiation, are based 
upon the market as determined by the Lon- 
don Diamond Syndicate. 

Mining conditions of course in British 
Guiana can never duplicate those of South 
Africa, whatever the regulation or labor 
control. It is at present a free field for 
the adventurer, modified by the hardships 
of the work and the uncertainty of the re- 
sults of his efforts. But the diamond min- 
er in British Guiana has an advantage over 
other miners of other South Ameri- 
can countries—the King’s writ runs to the 
border line, even in the unexplored region, 
and the mining regulations and the conces- 
sions that may be awarded will be no dead 
letter or subject >to change of administra- 
tion and revolution as has been the case in 
other mining developments in some of the 
South American countries. 





Increase in “Over- prroM statistics just 
head” Due to De- compiled from 
aciatieieaste dealin the records of the 
Internal Revenue 
Department, we learn that the total tax. col- 
lected by the government from the sales of 
jewelry, silverware, silver plate, clocks, 
gems, opera glasses, etc., during the fiscal 
year ended June 30 last, was $19,509,070.16, 
which would indicate that the sales reported 
by jewelers in the 12 months from July 1, 
1921, to June 30, 1922, amounted to $390,- 
181,403.20. This was a decided drop from 
the figures of the previous fiscal year when 
the tax collected by the government was 
$24,303,936.91, indicating sales by jewelers 
between July 1, 1920, and June 30, 1921, to 
have been $486,078,738.20. In other words, 
the tax collected last year from the sales 
made by jewelers was slightly over 80 per 
cent of the taxes collected and sales made 
in the fiscal year 1920-21. 

In view of the above, which was known 
generally though not officially to the trade, 
as a result of the personal experiences of 
its members, it is not at all surprising that 
the cost of doing business in the jewelry 
trade should have jumped to a considerable 
extent as was prominently shown in Bulle- 
tin No. 32, published by the Bureau of Busi- 
ness Research of Harvard University, and 
which has been the subject of so much com- 
ment by statisticians and business experts 
in our industry. While the figures shown 
by the Harvard Bureau in this report are 
well worthy of consideration, by all students 
of business in our trade, there is little doubt 
that too much alarm has been sounded in 
certain quarters as a result of this Bureau’s 
investigation and its statistics showing the 
increased “overhead” of the retail jeweler. 
Though these figures show an increase of 
nearly 33 per cent in the cost of doing 
business between 1920 and 1921, the com- 
parison between the two years is not at all 
a fair one, because the business of the two 
years did in no way correspond. To a cer- 
tain extent, the business taken in the first 
year used in comparison, was abnormal, 
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while that in the second year was, to qa 
large extent, subnormal. Yet the factors 
in the cost of doing business in these two 
periods remained to a great degree the same 
In other words, it was the drop in the 
amount of sales made by the trade that js 
responsible for a showing of increased over. 
head rather than any increase in the cost 
of doing business itself. 


While it is assuredly true that the good 
merchant will adjust his cost of doing busj- 
ness to the amount of his sales and that in 
many lines of industry, this can be, and is 
done as business fluctuates, jewelers cannot 
follow the merchants in these other lines jn 
curtailment of expenses owing to the 
peculiarity of the industry itself. The 
jeweler’s overhead is almost stationary, at 
least it is not flexible as is the case with the 
department stores and other establishments 
which can increase or decrease help, increase 
or decrease space and curtail in certain ex- 
penses according to the season or the condi- 
tion of trade. The jeweler’s business being 
one of intimate personal relationship with 
his customers, he is unable to curtail or 
expand his organization at will without sac- 
rificing the position he holds in the commu- 
nity. In many things his overhead will run 
the same in good years as in poor years, 
This is true of his rent, heat, light, taxes, 
and in great part true of his clerical force. 
A slump in business, such as occurred in 
1921, is bound to find him overmanned and 
under expenses out of proportion to the busi- 
ness done; but he cannot discharge watch- 
makers or salesmen who have been with him 
for years, who know: his trade and the wants 
of his customers, simply because of a tem- 
porary lull in business, for he cannot get 
these people back or get others to replace 
them when the normal condition is again 
obtained. He must carry a “drag” through 
the period of depress‘on and this is undoubt- 
edly what a large number of our dealers did 
during the period in which their sales de- 
clined over 20 per cent. Therefore, this will 
in great part account for the startling fea- 
tures in the statistics of the Harvard Bureau, 
which have been the subject of so much 
comment. 


With business again returning to the nor- 
mal, and with the outlook for a long and 
prosperous period ahead, there is no reason 
for alarm in our industry though the fact 
that the cost of dding business for one year 
did jump up in proportion to the sales 
made. The jeweler who has his organiza- 
tion in good working order and is carrying 
no unnecessary expenses, will find himself 
in a much better position to meet the new 
conditions than will he who curtails in 
every way to keep down expenses during the 
depression. The loss to the former during 
the past year will be quickly made up in the 
extra profits of the years to come, _ 

As we previously called attention in af 
editorial in these columns, the statistics of 
the Harvard Bureau of Research will play 
an important part in serving to call to. the 
attention of the trade the fact that now is 
the time to watch expenses carefully. 
show that the increase in “overhead” once 
incurred is hard to get rid of, and the care 
ful merchant will watch these items and se 
that they contain no unnecessary outlay com 
sistent with keeping a proper organjzation . 


(Continued on ‘on page - 101) 
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J. D. Donavan of the Donavan & Sea- 
mans Co, Los Angeles, Cal., is in this 
city on a buying trip. 

Mrs. Fredrikke Pettersen has sold out her 
jewelry business at 4704 Fifth Ave., Brook- 
lyn, to Theodore C. Gay. 

Harry Clark, Syracuse, N. Y., jeweler, 
and president of the Empire State Retail 
Jewelers’ Association is in this city. 

It was announced last week that the firm 
of Singer, Stern & Co., 27 Union Square, 
has been succeeded by Singer & Co. 

David Walter, 301 Nostrand Ave., Brook- 
lyn, has gone out of business according to 
an announcement made last week. 

Herman Oppenheimer, Jr., of H. Z. & H. 
Oppenheimer, 170 Broadway, left last week 
for the European diamond markets on the 
Homeric. 

I. Kleinberg, 95 Nassau St., arrived in 
this country last Friday on the steamship 
Aquitania after a two months’ purchasing 
trip abroad. 

George E. Feagans of Los Angeles, Cal., 
is an out-of-town visitor in this city and 
while here is making his headquarters at the 
Hotel Biltmore. 

James McDermott, in charge of the rating 
department of the National Jewelers Board 
of Trade, 15 Maiden lane, is enjoying a 
much needed rest. 

Henry Freund of Henry Freund & Bro., 
65 Nassau St., is expected to return to this 
city today (Wednesday) after a successful 
trip through the middle west. 

Paul Forbriger & Co., importers of clocks, 
watches and fancy goods, 35 E. 10th St., 
have been elected members of the Mer- 
chants’ Association of New York. 

A meeting of the creditors of the G. B. 
Wayne Co., dealer in jewelry and novelties, 
1383 Broadway, will be held at 10:30 A. M. 
tomorrow (Thursday) at 217 Broadway. 

Meyer D. Rothschild, chairman of the 
Jewelers’ War Revenue Tax Committee, 
leaves New York Friday for Minneapolis 
where he will attend a general tax conven- 
tion held in that city. 

Arthur A. Everts, of the Arthur A. 

Everts Co., Dallas, Tex., and formerly presi- 
dent of the A. N. R. J. A., is in town, and 
while here is making his headquarters at 
the Waldorf-Astoria. 
_ The Kahn Jewelry Co., Brooklyn, N. Y., 
is the name of a concern which was incor- 
porated at Albany, N. Y., last week with 
a capital of $20,000. The incorporators are 
E.G. Kahn and E. A. Shields. 

A. Candas, 309 Fifth Ave., has been ap- 
Pointed the United States and Canadian 
representative of Leon Hatot, Paris, France, 
and is carrying a complete line of the French 
foncern’s watches and wrist watches. 

A meeting of the Good and Welfare Com- 
Mittee of the National Jewelers Board of 
Trade will be held today (Sept. 13) at 11 
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A. M. at the board’s rooms, 15 Maiden Lane. 
A number of important matters are expected 
to be acted upon. 

H. J. Homrich, Huntington, W. Va., is 
among the out-of-town visitors in this city. 
Mr. Homrich is here on a Fall and holiday 
buying trip and will remain about two 
weeks. He is making his headquarters at 
the Hotel McAlpin. 

Among the callers at the offices of THE 
JEWELERS’ CrRCULAR during the past week 
was H. Victor Wright, secretary of Brock 
& Co., Los Angeles, Cal. Mr. Wright was 
in attendance at the convention of the A. N. 
R. J. A., at Cincinnati, and made a trip to 
New York. 

Joseph Leudan of the Joseph Leudan Co., 
diamond importers and cutters of Los 
Angeles, Cal., is on his way to the east 
and expects to reach New York about Sept. 
15. While in the metropolis he will make 
his headquarters with James J. Loeb & Bro., 
68 Nassau St. 

Stephen Varni, of the Espositer, Varni 
Co., lapidaries and importers of precious 
stones, 15 Maiden lane, is sailing on the 
steamship Rochambeau Sept. 14 for a pur- 
chasing trip to the foreign gem markets. 
He will be accompanied by Mrs. Varni 
and Stephen Varni, Jr. 

O. S. Hudis, representing Joseph Schnel- 
war, manufacturer of platinum diamond 
mountings, 71 Nassau St., has left on a six 
weeks’ trip through the middlewest ahd the 
south in the interest of the concern. It was 
announced last week that Frank P. Woomer, 
formerly with J. Kayser, is now represent- 
ing the Schnelwar concern. Mr. Woomer 
has left for a trip through the east and the 
New England States. 

Members of the United Jewelers, in New 
York, Pennsylvania and the eastern States 
are expected in the city within the coming 
month for an informal conference but no 
definite date for this has been set. ‘The 
headquarters of the United Jewelers are at 
16 E. 40th St. in charge of H. I. Busch, 
general manager, and Miss M. A. Beech, 
secretary. The president of the organiza- 
tion is C. I. Josephson of Moline, Ill. 

The Brooklyn Purchasing Syndicate an- 
nounced several days ago that it will con- 
duct an auction sale at its spacious building, 
610 Broadway, Brooklyn, beginning on 
Tuesday, Sept. 19, at 10:30 a. M. At the 
sale a large stock of diamonds, jewelry, 
clocks, watches, silverware, etc., will be 
offered, The stock to be sold is said to 
represent about $115,000 and may be in- 
spected on Monday, Sept. 18, from 10 A. M. 
to 4 Pp. M. 

Involuntary bankruptcy proceedings were 
instituted by creditors last week against 
I. Victoroff, jeweler, 355 Jackson Ave., 
Jersey City, N. J. Prior to the filing of 
the bankruptcy petition creditors held a 








meeting at the rooms of the National Jewel- 
ers Board of Trade, 15 Maiden Lane, at 
which time a compromise offer was made, 
The jeweler is said to have assets of about 
$10,000 while his liabilities are reported at 
approximately $32,000. 

Leon J. Van Gelder, diamond importer, 
87 Nassau St., reports that a man having 
a name somewhat similar to his own is 
obtaining goods on memorandum from con- 
cerns in the trade and that these concerns 
are bothering him for the return of their 
merchandise. Mr. Van Gelder states that he 
does not know this man and also asserts 
that when he secures merchandise on 
memorandum he always signs his full name, 
“Leon J. Van Gelder.” 

Owing to the rapid increase of the busi- 
ness of the Hoyt Silver Co., Milford, Conn., 
they have opened new ware rooms in New 
York at 224-225 E. 42nd St., which will 
be ready for business Sept. 15. The new 
quarters of the company are on the ground 
floor of the building and are accessible from 
all parts of New York being near the Grand 
Central station. The concern expects to 
make an unusually fine display here and 
carry a stock of hotel and restaurant silver 
in the basement. 

Mr. and Mrs, Aaron H. Schwarz, 545 
W. 111th St., announced last week the en- 
gagement of their daughter, Marie Estelle, 
to George L. Van Moppes, son of Mr. and 
Mrs, Louis M. Van Moppes, 120 Clinton 
Ave., Newark, N. J. Both families are 
well known in the jewelry trades. Mr. 
Schwarz, being an attorney with offices in 
the Fulton building, 87 Nassau St., where 
he has been located for over 25 years. 
George L. Van Moppes is associated with 
his father in the L. M. Van Moppes and 
the L. M. Van Moppes Diamond Co., both 
concerns being well known in this country 
and abroad. 

Charles F. Rothlisberg, retail jeweler, 191 
Clinton St., Brooklyn, died recently at his 
home, 269 Woodbine St., that borough. Mr. 
Rothlisberg was born in this city 70 years 
ago and began his career in the jewelry 
business with Louis Billon on Hicks St., 
Brooklyn, Mr. Rothlisberg was a watch 
repairer by trade and upon the death of 
Mr. Billon succeeded to the business in 
1898. He was located in several places, but 
in May, 1918, moved to the location at 191 
Clinton St. Mr. Rothlisberg was a charter 
member of the old order’ of the American 
Legion of Honor, and was one of the last 
to give up the order. 

According to an announcement made sev- 
eral days ago, Harry Mendelson, former’y 
with the L. Adels Co., and Herbert R, 
Steinmann lately with the Fourteen Karat 
Finding Co., have formed the Inter-State 
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Jewelry Mfg. with offices at 5 Beekman 
St. The new concern will manufacture 
white gold ring mountings. They will call 
on the trade in the near future. 

Emil Tas, cutter of diamonds, 535 Pearl 
St. will start for Europe this week on a 
business trip. He sails Saturday on the 
Majestic on his way to London. 

The firm of H. Zwygart, Inc., importers 
and Swiss watchmakers manufacturers’ 
agent, 71 Nassau St., has taken new quar- 
ters in room 1305 in the same building. 

It was announced last week that the Ret- 
tig Co., manufacturing jewelers, formerly 
located at 309 Fifth Ave., is being con- 
tinued at 71 Nassau St., by M. Rettig under 
his own name. 

Mrs. .F. Deman and Robert Deman are 
returning on the Rotterdam after a visit to 
Europe in the interests of the Deman Chain 
Mfg. Co. as well as the D. & B. Import Co., 
162 W. 34th St. 

The 10th floor of the building at 154 
W. 14th St. was leased last week to Simon 
Bruner, manufacturing jeweler, this city. 
The new quarters occupy about 18,000 
square feet of floor space. The lease is 
for a term of 10 years. 

Sigmond Cohn, refiner and importer of 
platinum and gold, 44 Gold St., returned 
from Europe Saturday on the Nieuw Am- 
sterdam, after a business and pleasure trip 
oi several months in Europe, during which 
he covered the principal countries of the 
continent. 

Jack Fisher, of Fisher Bros., importers 
of diamonds, 6 Maiden Lane, has just re- 
turned from an extended business trip to 
the Pacific Coast and reports business con- 
ditions as favorable. George Fisher of the 
same firm will leave this week for the South, 
covering additional territory. 

Capt. James T. Montgomery, of M. A. 
Mead & Co., Chicago, who is president of 
the Chicago Jewelers’ Association, is on a 
visit to New York for business and pleas- 
ure. Captain Montgomery expects to re- 
turn to Chicago this week. While here, he 
is making his headquarters at the offices of 
the Keystone Watch Case Co., 15 Maiden 
Lane. 

Word reached New York several days 
ago that Adolph Kunstler, brother of Will- 
iam Kunstler, diamond importer, 95 Nas- 
sau St., was the victim of a daring hold- 
up in Chicago on Friday morning when 
bandits, after badly beating young Kunstler, 
stole a wallet of diamonds estimated to be 
Worth about $50,000. Although the inven- 
tory has not been completed it is believed 
that the loss will total the above mentioned 
amount, 

A number of promotions in the staff of 
Abraham Straus, Inc., department store, 
Brooklyn, including the advancing of six 
buyers to positions of merchandise manager 
were announced last week. Among those 
elevated to the position of manager was 
A. Davidsburg, formerly jewelry and 
leather goods buyer. Minnie Walsh, who 
held the position of assistant to Mr. Davids- 
burg, is now jewelry buyer, while Sadie 
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Cohn has been named assistant jewelry 
buyer. 

L. H. Katz of L. H. Katz & Co., manu- 
facturing jeweler, 87 Nassau St., has been 
touring Europe for the past two months 
with his wife on a business and pleasure 
trip and returned to New York yesterday 
(Tuesday) aboard the steamship Majestic. 
While abroad, Mr. and Mrs, Katz visited 
the diamond markets in Holland in the 
interest of the former’s firm and had the 
pleasure of inspecting some of the large 
jewelry plants in Germany. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court last Monday afternoon against Joe 
Cohen, jeweler, 467 E. 169th St., this city. 
Shortly before the bankruptcy action was 
started Mr. Cohen executed an assignment 
for the benefit of creditors, naming Joseph 
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When he understands that an almost con- 
stant overhead has been compared with 
supernormal sales in one year and subnormal 
sales in another, he will see that the apparent 
increase is one which, while worthy of care- 
ful consideration, gives no reason to become 
panic-stricken or to curtail his organization 
below the point that will give full efficiency 
in normal times. 
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William Ehmann, Sr., the Elk St. jeweler, 
left last week for a three weeks’ sojourn 
in the Adirondacks. 

Edgar Block, treasurer of T. C.. Tanke, 
Inc,, and his wife, returned last week from 
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During the eight months of this year, January to August 
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1274 Pages of advertising appeared in the Next Largest Paper | 


This clearly shows the overwhelming preference of adver- 
tisers for The Jewelers’ Circular which publishes nearly 3 
times as much advertising as any other jewelry journal 
and is used by over 43% more advertisers. 


The Jewelers’ Circular publishes more advertising and circu- 
lates more copies than the six monthly jewelry journals 
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H. Frier, of Greenbaum, Wolff & Ernst, 
attorneys, 7 Dey St., as the assignee. The 
creditors filing the bankruptcy petition in- 
clude: Theodore Perlman, who holds a 
claim for $566; Jacob Rubinstein for $31, 
and Sylvia Stimmel, $10. The petition 
charges that while insolvent the alleged 
bankrupt transferred money amounting to 
$1,000 with the intent of preferring certain 
creditors. A meeting of Mr. Cohen’s 
creditors was held recently at the rooms 
of the National Jewelers Board of 
Trade, 15 Maiden Lane, at which time an 
offer to settle with creditors on the basis 
of 25 cents on the dollar was made. At 
that time Mr. Cohen’s assets were placed 
at about $800 and his liabilities at $4,000. 
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for him to do business in normal times. 
Also, they serve to show the necessity of a 
proper “mark-up” in order that a profit be 
realized at the end of the year. 

But in acting on the information obtained 
from these statistics, the jeweler should not 
become panic-stricken at the sight of mere 
percentages of increase in certain lines with- 
out realizing fully the conditions under 
which the comparisons have been made. 


Seattle, where Mrs, Block had spent the 
Summer months with relatives. 

Edward Leininger, of the Leininger- 
Oelheim Co., returned Monday from a va- 
cation spent at Cedar Bay, Ont., with his 
wife and daughter. 

A man, 26 years old, of Los Angeles, 
was arrested last week on the complaint 
of the Amdur Jewelry Co., 179. Main St. 
It is alleged he attempted to steal a gold 
ring. The ring was recovered. 

Miss Eulalie Crawford, head of the gold 
jewelry department of T. C. Tanke, Inc., 
who is recovering her health on a ranch 
at Tonopah, Nev., is expected back Oct. 1. 

Harry C. McCormack, vice-president of 
T. C. Tanke, Inc., is in’ New York on a 
two weeks’ buying trip in the interest of 
the present store at Main and Eagle Sts., 
and the new one to be opened about Nov. 
15 at 557 Main St. 

To avert running over a pet dog, Mrs. 
Celia Sieracki, 189 Miller St., this city, 
steered her auto over the curb and directly 
into the plate glass window of Striker 
Bros.’ store at Main and Buffalo Sts., 
Hamburg, one day last week. 

Much interest is being manifested among 
local jewelers in the forthcoming visit of 
Walter H. Mellor, field secretary of the 
national association, who will address 
meetings in Buffalo, Rochester, Jamestown 
and Elmira. 
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Blanketing the Trade 





The jewelry trade, unlike the general field or most of the other trades, is not so 
large that it requires several papers to thoroughly cover the field. According to the 
National Jewelers’ Board of Trade Rating Book there are, in the entire country, less than 


11,000 worth-while jewelers, that is, those with a rating of $1,000 or better. 


Those with 


a smaller rating than this are mainly watchmakers and repairers who carry very little stock 
and nearly all of whose income is derived from repair work. 


For many years THE JEWELERS’ 
CIRCULAR has, as far as possible, limited its 
circulation to the real jewelers, those with a 
rating of $1,000 and over. The 10,000 read- 
ers of THE JEWELERS’ CIRCULAR comprise, 
therefore, about 85% of the rated jewelers 
of the country. 


It is logical to assume that THE JEWEL- 
ERS’ CIRCULAR is read by every jeweler in 
the country who reads any trade paper at all. 
In the first place, the retail jeweler gets more 
for his money in THE JEWELERS’ CIRCU- 
LAR. He gets 52 issues for $4.00 against 12 
issues of the monthly publications for $2.00 
or $3.00. In the second place, he gets all the 
information of the trade, all the news, all the 
reports, all the latest fashions and all the 
trade hints and suggestions from two weeks 
to six weeks sooner than he would get a part 
of the same information in the monthly peri- 
odicals. Then again, the retail jewelers have 
known and read THE JEWELERS’ CIRCU- 
LAR as long as they have been in business, as 
for fifty-three years it has been the leading 
publication. 


THE JEWELERS’ CIRCULAR guaran- 
tees a minimum circulation of 500,000 copies 
a year. The total combined circulation of 
the six monthly jewelry publications (taking 
the publishers’ own circulation statements) 
is less than 400,000 copies a year, yet adver- 
tising space in every issue of these six 
monthly jewelry periodicals would cost more 
than the same amount of space in every issue 
of THE JEWELERS’ CIRCULAR. In other 
words, THE JEWELERS’ CIRCULAR gives 
a guaranteed circulation of over 25%, more 
than the claimed circulation of the six 
monthly jewelry periodicals combined and 
at less cost. 





As THE JEWELERS’ CIRCULAR covers 
the whole field and as its advertising rates are 
the lowest per thousand circulation, it would 
therefore seem to be true economy to concen- 
trate advertising in THE JEWELERS’ CIRCU- 
LAR, thus getting over 25% more distribution 
and much greater publicity at less cost, and 
in addition to all this, the advantage of the 


greater prestige and influence which THE 
JEWELERS’ CIRCULAR gives. 


THE JEWELERS’ CIRCULAR is the only publication in the jewelry trade that guar- 
antees its circulation on the face of all its advertising contracts and is always prepared to 
prove this guarantee. For many years THE JEWELERS’ CIRCULAR has published more 
advertising than the six monthly jewelry journals combined. It is the one great medium be- 


tween the buyers and sellers in the jewelry trade. 








In every section of the country, THE 


JEWELERS’ CIRCULAR has more subscribers than has any other jewelry periodical. 
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11 John St., New York 
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M. Simon & Co. have announced the 
opening of their new store at 15 N. 13th St. 

John Smith of H. O. Hurlburt & Sons, 
813 Chestnut St., spent Labor Day at Luray 
Cavern, Va. 

Harry Kipp, representing H. F. Barrows 


Co., Attleboro, Mass., was in town last 
week calling on the trade. 

John J. Gregory of Worthington & Ray- 
mond, Inc., New York, was among the 
salesmen in the city last week. 

James M. Orr, watchmaker of 1011 Chest- 
nut St., left this city recently for a combined 
pleasure and business trip to Chicago. 

Fred Barry, salesman for Ziruth, Burgess 
Co., Newark, N. J., is away on a western 
trip Mr. Barry’s home is in Philadelphia. 

Frank Haggerty of Bergan, Stephansen 
& Haggerty, jewelers, 2454 Kensington 
Ave., recently returned from a week’s trip 
in Virginia. 

Joseph Fisher, 722 Sansom St., who has 
been ill for the past few months is at pres- 
ent at the Samaritan Hospital waiting to 
undergo an operation. 

Joseph Rosenfield, jeweler of Washington, 
D. C., was in Philadelphia last week and 
told his friends that he had signed a lease 
for a store on the Boardwalk in Atlantic 
City. 

Morton S. Sagorsky and Samuel Link 
representing Isidor S. Sagorsky, 820 Chest- 
nut St., attended the annual convention of 
the Pennsylvania Retail Jewelers’ Associa- 
tion at Altoona, 

Mr. and Mrs. Sol Sickles, accompanied by 
their daughter Miss Gladys Sickles, arrived 
in New York Sept. 11 from Europe. They 
left this country June 24 and visited Eng- 
land, France, Switzerland, and Germany. 

Among the out-of-town jewelers in Phil- 
adelphia last week were J. D. Sallade, Nor- 
ristown, Pa.; G. W. Dilts, Gloucester, Pa. ; 
C. W. Hoffman, Latrobe, Pa.; Harry Kratz, 
Souderton, Pa., and Walter Michler, 
Easton, Pa. 

George W. Hurlburt of H. O. Hurlburt 
& Sons, 813 Chestnut St., spent Labor Day 
at Lock Haven, Pa., while Edward Kranich 
of the same house spent his holiday at 
Brown’s Mills in the Pines and Princeton, 
New Jersey. 

L. S. Wilks, formerly with Leonard 
Krower & Son, Inc., New Orleans, has ac- 
cepted a position with Aisenstein & Gordon, 
712-14 Sansom St. Mr. Wilks is a sales- 
man and will cover western Pennsylvania, 
Ohio, Virginia and West Virginia for the 
Sansom St. firm. 

A number of Philadelphia jewelers were 
chosen as officers and directors of the 
Pennsylvania Retail Jewelers’ Association 
at the convention held in Altoona, Pa., Sept. 
4-5. William M. Bode and F. L. F. Davis 
were among the vice-presidents elected, 
while William Sutton was elected secretary. 
J. Warner Hutchins and Ira D. Garman 
were elected members of the advisory board 
of the association. 

While many people passed the store of 
Isadore Weissman, jeweler of 1910 Colum- 
bia Ave. on the afternoon of Sept. 6, a 
negro held up the jeweler at the point of 
4 revolver in his store and escaped with 
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three watches valued at $150. The bandit 
walked into the store about 1:30 o’clock 
in the afternoon and asked to be shown 
some watches. As Mr. Weissman was show- 
ing the negro a tray of watches the bandit 
suddenly lifted his right arm and a pistol 
which he had been concealing in his sleeve 
appeared. “I'll send you to glory land if 
you make a noise,” shouted the bandit. Mr. 
Weissman obeyed the command and held up 
his hands. Thé bandit then coolly picked 
out three of the best watches in the tray. 
He left the store warning Mr. Weissman 
not to follow him, The bandit then ran 
and continued to 19th St. where an accom- 
plice is believed to have waited for him 
in a motor car. The police of the 11th 
and Oxford Sts. police station were noti- 
fied but no arrest has been made. 

Nearly three hundred members of the 
J. E. Caldwell & Co. Association had an 
outing at Qcean City, N. J., on Saturday 
afternoon and evening. Sept. 9. When the 
store closed at noon the hundreds of happy 
employees of shop and store hurried to 
Chestnut St. wharf where they boarded a 
ferry of the Philadelphia and Reading Rail- 
way and were taken down the Delaware 
River to the Reading Station on the Cam- 
den side of the river. At 1 o’clock the 
“Caldwell Special” with the right of way 
left Camden and made the trip to Ocean 
City at the rate of nearly a mile a minute. 
Upon arriving at Ocean City the excur- 
sionists hurried to Goff’s bath house and 
got into their bathing suits. Caldwell men 
and women frolicked in the surf all after- 
noon and got well sun burned. Dinner was 
served from 5 to 7 p. M. at the beautiful 
Ocean City Yacht Club at the northern end 
of Ocean City. The dinner was followed 
by a dance which lasted until 9:30. Though 
tired, but happy, after their outing, they left 
Ocean City on their special train at 10 
o'clock and arrived in Philadelphia shortly 
after 11 o’clock. 








Trenton, N. J. 


The Burton Jewelry Stores, ‘which 
operate from the Broad St. Bank building, 
has amended its charter in the office of the 
Secretary of State by changing the name of 
the concern to the Burton Sales Co., Inc. 
The company has 202 shares of common 
stock but no preferred stock issued and out- 
standing. I. Herbert Levy is the secretary 
of the concern. 

The first annual picnic of District Council 
No. 1, of the International Jewelry Workers’ 
Union, was recently held under most 
auspicious conditions at Greenville Schuetzen 
Park, Boulevard and Seaview Ave., Jersey 
City. Several hundred members of the or- 
ganization and their friends enjoyed the 
affair. Beggs’ Band furnished the music 
for the dancing. Walter Hammond was the 
chairman of the committee in charge of the 
arrangements. 











Rep. William Plattner last week filed a 
petition with the Public Utilities Commis- 
sion asking for a hearing on the action of 
the North Attleboro Gaslight Co. in raising 
the price of gas. A number of manufac- 
turing concerns in the jewelry trade signed 
the petition. 
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Jacob Hookaylo, ring manufacturer, has 
moved from 15 Mechanic St., to 68 Orchard 
Ss. 

Mr. and Mrs. Norman F. Wiss, 286 
Roseville Ave., return this week, after spend- 
ing the Summer at Avon, N. J. 

Frank J. Krementz has purchased a two- 
family house at 85 Goldsmith Ave. and 
has sold a one-family house at 1125 Broad 
St., corner of Parkhurst St. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jewelers at 
9-11 Karl place, is on a six weeks’ journey 
through the middle west in the interest of 
his concern, 

Theodore C. Mertz, Newark, is building 
a home on Varsity Road, Tuxedo Park, and 
directly opposite, on Varsity Road, Mr. and 
Mrs. William Berlow, son-in-law and 
daughter of Mr. Mertz, are building a home. 

Louis V. Aronson, president of the Art 
Metal Works, is one of the vice-presidents 
of the Greater Newark Dahlia and Flower 
Show, which opens on the main floor of 
the Globe Indemnity building, Washington 
place, today and continues through Sept. 16. 

Newark jewelers were much pleased to 
learn that one of their number, Jean R. 
Tach, was presented with a watch in a 
platinum case by the 800 delegates to the 
convention of the A. N. R. J. A. at Cin- 
cinnati. Mr. Tack has served both as 
second vice-president and first vice-presi- 
dent of the national organization, and for 
years has been president of the New Jersey 
State Retail Jewelers’ Association. 

Plans are rapidly being pushed for actual 
construction of the building to house the 
Permanent Industrial Exposition of Newark, 
Inc., on the memorial site on S. Broad St., 
opposite Lincoln Park. The city sold the 
site at auction last month, and it was pur- 
chased by the newly incorporated company. 
The exposition building will cover practi- 
cally the entire plot, which has a frontage 
on Broad St. of 305.51 feet, 200.74 on Pen- 
nington St. and 309.51 feet on Elder PI. 
It extends a little more than 300 feet along 
the line of the Elks Club property on the 
north, There will be six stories. The 
building will be of steel and concrete fire- 
proof construction and the facades on 
Broad and Pennington Sts. will be of buff 
brick and Indiana limestone. The interior 
decorations will be worked out in Italian 
style in an arcade affect with superimposed 
rows of arches. The entire block on 
Broad St. and Elder Pl. and Camp and 
Pennington Sts. was purchased by the city 
in 1917 for the purpose of erecting a build- 
ing to commemorate the 250th anniversary 
of the founding of the city of Newark. 








Jewelers of the Mesaba range met at the 
Androy Hotel, Hibbing, Minn., recently and 
organized. Jewelers were present from all 
over the range. Albert Roher was elected 
president. A. Savolainen of Hibbing was 
named secretary and treasurer, and M. Hol- 
combe of Hibbing was elected director. The 
jewelers are organized for social and busi- 
ness reasons and expect to hold meetings in 
different range towns. 
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Samuel W. Weinhaus of the S. W. Wein- 
haus Co. and Mrs. Weinhaus are spending 
September at Atlantic City, where Mr. 
Weinhaus went for a rest. 

J. Alexander Hardy of the Hardy & 
Hayes Co., is back from an automobile trip, 
taken through the New England States. A 
1,500 mile journey was made. 

Max Schmidt, McDonald, Pa., recently 
married and went on a western trip to spend 
his honeymoon. He yisited the Elgin 
National Watch Co.’s plant before returning 
to his home. 

Henry Buhl, Jr., of the firm of Boggs & 
Buhl, has been touring in Europe since the 
death of his partner, Russell H. Boggs, with 
whom he was associated in business con- 
tinuously for 53 years. 

I. Linchoff, Homestead, Pa., has sold to 
Robert Margolis his store at that place. Mr. 
Margolis formerly was engaged in business 
in Penn Ave., this city. He will make some 
improvements to the establishment. 

Samuel Rosenshein, Masontown, Pa., has 
enlarged his store and in addition has opened 
a new one in Republic, Pa. He is credited 
with having a very complete establishment 
in Masontown, which is in a very thriving 
mining community in the Monongahela 
valley. 

The Rosenbaum Co. is celebrating the 54th 
anniversary of the organization of the firm 
and is having some special offerings in its 
jewelry department, because of the event. 
The store issued 150,000 rotogravure circu- 
lars in colors, during the last week and the 
50 buyers in 80 departments have bought a 
large amount of merchandise for the event. 

George W. Kelty, who heads the M. J. 
Smit Co., spent all of last week in New 
York buying merchandise for his house and 
feels confident that there will be plenty of 
business for the merchants this Fall and 
during the holidays. The mechanics of this 
district are making excellent wages and are 
expected to spend their money with their 
usual liberality. 

A meeting of the board of managers of 
the traffic group of the American Retail 
Dry Goods Association has started in Pitts- 
burgh to take up questions as to store ship- 
ments and merchant’s classification of goods. 
The purpose of the gathering is to expedite 
shipments of every kind for the benefit of 
merchants and .manufacturers. The board 
will be in session here for two days. 

A busy session was provided for last 
Monday night by the members of the Re- 
tail Credit Men’s Association when the use 
and abuse of credit forms was discussed by 
a large turnout, with representatives of the 

‘allied association present from the Beaver 
valley, Butler, McKeesport, Carnegie and 
elsewhere, this part of the gathering being 
in charge of J. R. Jackson of the John M. 
Roberts & Son Co. 

The hands on the clocks in Pittsburgh 
will be moved back one hour, the last Sun- 
day in September and there will be no par- 
ticular elation because of this, because the 
idea is favored by business men. Jewelers 
are advising their customers, in order to 
protect the mechanism of watches and clocks 
to move the hands forward 11 hours, in- 
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stead of backward one hour, Eastern time 
will be observed on all railroads as usual. 

Herbert S. Kayser last Friday night was 
elected secreiary of the Pittsburgh Associa- 
tion of Credit Men. He was for seven 
years the secretary and manager of the Wol- 
verine Manufacturing & Supply Co. He 
will have charge of the exchange, inter- 
change and adjustment bureaus of the credit 
association, He is associated with the or- 
ganization as director and also on the asso- 
ciation adjustment bureau committee, and 
is expected to bring considerable new life 
to that department of the association. 

According to the will filed for probate in 
the register of wills office here last Friday, 
Sam F. Sipe, diamond merchant and jeweler, 
who died Aug. 22, as noted in THE JEWELERS’ 
CircuLar, left an estate valued at $125,000 
to his wife and children. As previously an- 
nounced, there will be no change in the con- 
duct of the business, Mrs. Sipe, the widow, 
C. Glenn Sipe and Harry A. Sipe, his sons, 
being the sole owners of the business, the 
sons having been given an interest in the 
business a number of years prior to Mr. 
Sipe’s death. 

Dwight Dorst, who is 23 years old, and 
who lives on the North Side, last week 
pleaded guilty to five charges of robbery 
here and was sent back to jail to await sen- 
tence. He admitted holding up five stores, 
most of them at the point of a revolver and 
making way with money as well as goods, 
one of his victims being an East End 
jeweler. The man in addition is accused of 
stealing two automobiles. The automobiles 
stolen were taken from downtown streets. 
Dorst will be used as a witness against two 
other young men, alleged to have assisted 
him in the crimes. 
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Teuisville jewelers are getting ready for Fall 
business. For the past few years the number of Fall 
weddings has materially increased, reducing June 
business somewhat and increasing that of the early 
Fall. The Fall racing season does not bring much 
business. The Kentucky State Fair, which cpened 
September 11, should bring a fair volume of busi- 
ness. Jobbers report good business the past two 
weeks as a result of the annual Fall buying period 
arranged by general jobbers and manufacturers, 
which has brought more merchants to Louisville 
this Fall than usual. Southern merchants are 
planning for big business as a result of high 
prices and a fair cotton crop. The ccal and ium- 
ber sections are also prosperous and _ buyinpe. 
Generally business in Louisville is ac- 
tive, as building operations, which ran $14,000,000 
for the fiscal year ending August 31, have kept 
labor employed. Bank clearings are a fraction 
less than $70,000,000 ahead of the same pericd 
of last year. 


speaking, 





Saturday closing as practiced in the Sum- 
mer months by the Louisville retail jewelers, 
department stores, etc., is over, and regular 
hours again maintain. 

G. F. Geiger, of G. F. Geiger & Son, 
has been named a member of the nominating 
committee of the Louisville Optimists Club, 
which is shortly to have its annual election. 

Simon Frockt, jeweler and pawnbroker, at 
2nd and Market Sts., reported to the police 
department on Sept. 5, that some one had 
stolen his gold watch from his pocket while 
he was working at his store. Right now 
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Louisville is infested with sleight of hand 
artists, who are following the races. 

Among recent visitors to Louisville were 
Ernest A. Rose, of the Weigle & Rose Co,, 
Newark, N. J.; A. W. Roubaud, of Henry 
Freund & Bro., New York; C. M. Hutchi- 
son, of J. B. Bowden & Co., New York; 
W. G. Grimes, of the United States Agency, 
Omega Watch Co., New York; H. H. 
Seeley, Edmond E. Robert, Inc., New York; 
W. W. Brady, of C. G. Alford & Co., New 
York; J. Oliver Bunce, of Riker Brothers, 
Newark, N. J. 

Through an error in press reports re- 
ceived from Cincinnati last week it was re- 
ported that W. T. Stock was elected secre- 
tary of the Kentucky Retail Jewelers’ Asso- 
ciation. It later developed that it should 
have read Percy B. Stith, an officer of 
William Kendrick’s Sons, who is also secre- 
tary of the Louisville Retail Jewelers’ Asso- 
ciation. At the time the report was re- 
ceived Mr. Stith was asked about it, but 
had not been advised of his election. 











V. F. Lagueur has opened a new store at 
949 Congress St., Portland, Me. 

V. D. Carelton, well known to Boston 
wholesalers, is giving up business in Barre, 
Vt. The stock has been sold by public auc- 
tion. 

S. Russakoff, Showegan, Me., has returned 


vacation in New York 
He toured the State in an auto- 


from four weeks’ 
State. 
mobile, 

Albert Stetson of Bigelow, Kennard & 
Co., Inc., has been ill for several weeks. He 
was obliged to extend his vacation in order 
to receive further medical attention. 

Edward W. Fox, one of the first occu- 
pants of the Jewelers’ building, is planning 
to move his business to his home, where it 
will be more convenient for his custom. 

“Miss Boston,” who has been chosen to 
represent the city in the beauty pageant at 
Atlantic City, was the recipient of hand- 
some gifts from two Boston jewelry con- 
cerns. The A. Stowell & Co. presented a 
rope of pearls and the Reagan, Kipp Co. a 
gold bracelet set with an amethyst. 

Adams & Singleton, 36 Bromfield St., are 
making extensive alterations to their prem- 
ises. Provision is being made for counters 
and show cases at the front, where formerly 
there was no accommodation for customers 
to see goods, the company having to keep 
such articles in strong safes. Ampler space 
also is being furnished for the diamond room 
and the factory. 

Herbert H. Miller, of the clock depart- 
ment, Bigelow, Kennard & Co., Inc., has 
joined the royal order of benedicts. The 
bride is Miss Fannie L. Durkee. The cere- 
mony took place at the bride’s home in Rox- 
bury. Miss Edna Clark of the accounting 
department became the wife of Lloyd Cum- 
mings Sept. 9, the wedding ceremony taking 
place at her home in Milton. 








George Wuillenmuer is opening a jewelry 
store on University Ave. and Sterling Court, 
Madison, Wis, 
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Chicago Notes 





Jos. Block, of Block Bros., South Bend 
and Flint, was in Chicago last week looking 
over the markets. 

Miss Ada Hill, novelty buyer for Mandel 
Bros. is spending three weeks in Colorado 
visiting with friends and resting. 

A. L. Hancock, of the Bassett Jewelry 
Co., left recently on a three weeks’ business 
trip through his eastern territory. 

Ed. Cain, of Ed. Cain & Co., is mak- 
ing a business trip through the west and 
will be gone for about five weeks. 

E. S. Heller, and I. S. Ritcher, Heyworth 
building, left last week on a three weeks’ 
business trip through the northwest terri- 
tory. 

Harold Charmack, and wife, of E. & J. 
Bass., Inc., returned recently from a months’ 
visit at the New York office, of this con- 
cern. 

H. W. Sherrill, of Sinnock & Sherrill, 
arrived in Chicago last week and will re- 
main here for several weeks calling on the 
trade, 

E. L. Johnson, and H. Hutchinson, of Rob- 
ert M. Johnson & Son, left this week for 
their respective territories to be gone for a 
couple of months. : 

J. D. Grassick, special representative for 
the Alvin Silver Co., is in Minneapolis and 
St. Paul this week making a special ex- 
hibit of that line. 

L. J. Murphy, of the Ballou Mfg. Co., 
returned last week with his family from a 
three months’ visit to the factory and his 
old home in Attleboro. 

I. J. Freedman, of Tucker & Freedman, 
Mallers building, left last week for New 
York where he will pass a couple of weeks 
looking over the markets. 

Frank Milhening is expected back this 
week from a three weeks’ stay at an island 
in Lake Superior, where he was camping 
and fishing with a friend. 

Harry Harris, A. P. Goldberg, and Dave 
Goldstone, of the Blauer-Goldstone Co., left 
last week on their respective territories to 
be gone for several weeks. 

R. M. Johnson of Robert M. Johnson 
& Son, Marshall Field Annex building, 
accompanied by his wife is spending several 
weeks at Mackinac Island resting. 

A. H. White, of the Gorham Co., is 
spending a couple of weeks at his home in 
Wilmette resting, and visiting the various 
golf links in Wilmette and Chicago. 

uis H. Green, Chicago manager for the 

Charles E. Hancock Co., came in from his 

fastern trip to pass the holiday with his 
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family and is now out completing his trip. 

E. W. Coburn, of the Hipp, Coburn Co., 
accompanied by Mrs, Coburn, returned last 
week from a three weeks’ visit to Cape Cod, 
Mass., where he visited with his parents. 

T. F. Campion, of Olsen & Ebann, accom- 
panied by his wife, left last Thursday for 
New York, where he expects to spend three 
weeks combining business with pleasure. 

Sam Magdel, of A. Miller Jewelry Co., 
Monroe, Wis., passed a day in Chicago last 
week motoring home from Battle Creek, 
Mich., where he enjoyed several weeks’ vis- 
iting. 

L. Bochner, of H. Klein & Fils, Masonic 
Temple, recently returned from New York 
where he spent a month visiting his family 
and calling on the New York office of this 
concern, 


A. Adler, of Bernard Rice’s Sons, New 
York, called on the trade in Chicago last 
week, and also attended the funeral of his 
brother-in-law who was killed in an auto- 
mobile accident. 

Harry Sugar has associated himself with 
the Blauer-Goldstone Co., and will repre- 
sent this concern in the city. Mr. Sugar 
formerly was connected with a large ivory 
concern in the east. 

Sol Eppenstein, of the Illinois Watch Case 
Co., accompanied by his wife and son Sidney, 
spent a couple of days in Chicago last week 
on their way to the Culver Military School 
where his son will enroll. 

C. L. Marshall of C. & E. Marshall Co., 
and Mrs, Marshall left last Tuesday to 
motor to northern Wisconsin where he will 
remain for a couple of weeks resting. 

C. Gullanger, jewelry buyer for the Diehl 
Drug Co., Mitchell, S. Dak., accompanied 
by his daughter who is entering the North- 
western University, spent several days in 
Chicago last week visiting the markets. 

R. Seligmann, of the Seligmann Jewelry 
Co., Seattle, Wash., was here several days 
last week visiting the Chicago markets on 
his way to the eastern markets. Mr. Selig- 
mann will stop off in Chicago again in about 
two weeks on his way home. 

IF. E. Hyatt, president of the Keystone 
Watch Case Co., passed several days at the 
Chicago office of this concern last week on 
his way home from Cincinnati where he at- 
tended the convention of the American Na- 
tional Retail Jewelers’ Association. 

R. J. Hillinger, of R. J. Hillinger & Co., 
and wife, returned last week from Omaha, 
Nebr., where he enjoyed a few days visiting. 
After passing a couple of days in Chicago 
he again left for the’northern woods of 
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Wisconsin, to be gone for a couple of weeks. 
Roy F. Jacobson, has connected himself 
with the Alvin Silver Co., and will repre- 
sent that concern in Illinois and Indiana. He 
left on his initial trip last week to be gone 
for several weeks. Mr. Jacobson, formerly 
was associated with C. D. Peacock, Inc. 

J. R. Allen, L. R. Fowler, and A. J. Led- 
with, of the Oneida Community, Ltd., re- 
turned last week from the east where they 
spent a month visiting at the factory and 
resting. After staying here for a few days 
they left for their respective territories. R. 
W. Bolles, Chicago manager for this con- 
cern, also returned from a five weeks’ visit 
in the east. 

Congratulations and best wishes were ex- 
tended to Geo, L. Dunn, representative for 
Heller-Rose Co. last week, when he re- 
turned to Chicago with his bride, who was 
Mrs. Mary Bernard, of Portland, Ore. The 
wedding took place the first part of August 
at Portland, and immediately after the cere- 
mony the couple left for a honeymoon trip 
to Canada where they remained for several 
weeks, 

Word was received at the Chicago office 
of H. Klein & Fils, that Norbert Klein, of 
the Antwerp office of this concern and Jules 
Bochner, of E. Bochner & Fils, Antwerp, 
arrived safely in Japan, on the Empress of 
Australia. Both Mr. Klein and Mr. Bloch- 
ner spent several days in Chicago a month 
ago when on their way to the Coast. They 
expect to spend several months in Japan and 
China. 

Bernard Drach, of Block-Weinfeld Co., re- 
turned last week from a three weeks’ busi- 
ness trip through Illinois and Michigan. Mr. 
Drach expects to remain in town for a couple 
of weeks before starting out again for his 
territory. H. J. Lossau of the same firm, 
also returned last week from an eight weeks’ 
trip through the central west territory, and 
after remaining here for a few days left for 
a three weeks’ trip through Wisconsin. 

Frederick M. Gottlieb, of Frederick M. 
Gottlieb & Co., Republic building, accom- 
panied by his family, arrived in New York 
on Saturday, Sept. 2 on the Mauretama, 
and returned to Chicago last Wednesday. 
Mr. Gottlieb spent two months visiting his 
parents in Germany, the diantond markets 
in Holland, and made a short visit to France. 
He reports there is a notable scarcity of 
good merchandise and prices are consider- 
ably higher than they were three months 
ago. 

R. C. Wassman has associated himself 
with F. Martin Lenz Co., 8th floor Hey- 
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worth building, and will represent this con- 
cern in the city. Mr. Wassman for the past 
year has been connected with R. Haeflinger 
& Co., as city representative. 

I, Schwartz, Heyworth building, and Mrs. 
Schwartz, are spending a week at Diamond 
Lake, Mich., resting. 

F. Moran, of the J. F. Sturdy’s Sons Co. 
and the General Chain Co., started on a two 
weeks’ trip through the West last week. 

J. Kissick, of the H. W. K. Co., Attle- 
boro, Mass., spent several days in Chicago 
last week on his way to the Pacific Coast. 

R. Hoxie, of Harvey Clap & Co., Attle- 
boro, Mass., is spending a week here calling 
on the trade on his way to his western ter- 
ritory. 

Fred Radcliff, coast representative for M. 
A. Mead & Co., started on his trip back to 
the Pacific last week, to be gone for an in- 
definite time. 

Frank Collum, representing Sulzberger 
Bros., Providence, called on the Chicago 
trade last week on his way home from the 
Pacific Coast. 

Frank Budlong, of the W. C. Greene Co., 
and Arnold Steere, Providence, spent the 
past week in Chicago visiting the trade en 
route to the Middle West territory. 

J. Litton has moved his office from the 
Mallers building to 508 S. Franklin St., 
where he has much larger quarters. Mr. 
Litton is spending a week in New York vis- 
iting the eastern markets. 

J. P. Benjamin, treasurer of the S. K. 
Merrill Co., Providence, R. I., is spending a 
week in Chicago calling on the trade and 
visiting his many friends here on his way to 
the Middle West territory. 

Al M. Sitt, of Ferdinand Sitt, 3950 Sheri- 
dan Road, accompanied by his family, re- 
turned last week from Alexandria, Ind., 
where they spent several days visiting en 
route home from the convention at Cincin- 
nati. 

Among the visitors in Chicago last week 
were: G. A. Heintz, Cincinnati, O.; Noah 
Subotnik, Knoxville, Ia.; A. Klein, Wichita, 
Kans.; C. Verwers and wife, Keota, Ia.; J. 
M. Terry, El Dorado, Ark.; Henry Basse 
and wife, Quincy, Ill.; Frank Mayer, South 
Bend, Ind.; J. C. Mann, Aurora. 

Morris Lockerman recently purchased the 
interests of his partner, Harry Granok, in 
the retail jewelry business of the Economic 
Jewelry Co., located at 3340 W. 26th St. 
This business was opened by the partners 
about eight months ago, and Mr. Lockerman 
will continue to operate it under the same 
name. 

The entire force of the Chicago office of 
J. R. Wood & Sons spent a most enjoyable 
afternoon and evening last Saturday at their 
second beach outing at Rogers Park Beach. 
A “Blue Line” bus was waiting for the happy 
party at 1 p. mM. sharp to take them to the 
beach, where having a good time was the 
slogan of the day. 

The Miles Jewelry Co., 29 E. Madison St., 
was closed for several days last week on 
account of the death of Mrs. Julia Epstein, 
mother-in-law of M. Wohl, president of this 
concern. Mrs. Epstein passed away Sept. 7 
after a short illness and was buried Sept. 8 





from Gratch Chapel. Interment was in 
Waldheim cemetery. 

A. Ostrow has opened a watch repairing 
shop in suite 507, Masonic Temple, where 
he will do watch work to the trade. Mr. 
Ostrow formerly was in business for him- 
self until about a year ago, when he had to 
discontinue it on account of jll health, and 
then left for California, where he remained 
for about eight months. 

The retail jewelry business of Kenmitz 
& Wilson, located at 5640 W. Lake St., was 
sold last Wednesday to Charles D. Baum. 
Mr. Baum formerly was associated with 
George Tucker, retailer jeweler, for the past 
18 years and is well known in the trade. Mr. 
Wilson, who took charge of this store, is 
retiring from the jewelry line and has en- 
tered another line, and Mr. Kemnitz will 
continue his other retail store. 

Olsen & Ebann, Republic building, have 
secured the lease on the store at 437 Market 
Ave., N., Canton, Ohio, where they will 
open their 15th branch store about 
Jan. 1, 1923. An entire new front will 
be built and new fixtures have already been 
ordered, and when this store is completed it 
will be one of the finest up-to-date stores in 
the country. This store is now being occu- 
pied by Jas. B. Rose & Co., who has been 
at this location for many years. Lloyd Bone, 
who is now in charge of their Terre Haute 
branch, will look after the interests of this 
store. 

Last Thursday afternoon at a meeting of 
the Charles E, Graves & Co. directors, Edgar 
Graves, treasurer of this concern, was also 
elected vice-president to succeed the late 
Harold W. Bennet. Mr. Graves was also 
appointed general manager and _ director. 
George T. Hicks, who had been assistant to 
Mr. Bennet for the past 10 years, was 
elected secretary of the company. Mr. Hicks 
has been associated with Charles E. Graves 
& Co. for the past 25 years, and has been 
active in the affairs of the concern for some 
time. Mrs. Charles E. Graves is president 
of the corporation. 











TRADE CONDITIONS 


Business reports from the jewelers in this sec- 
tion are encouraging. For the most part, August 
proved a better month than wholesalers anticipated. 
Though activity seemed lighter than last August, 
sales were evidently larger this year than last, for 
in practically all wholesale jeweiry houses last 
year’s average was reached. The strike situation 
is causing much less werry in this section. The 
outlock is brighter in every respect, according to 
merchants not only in the jewelry trade, but in 
other lines of business as well, When the rail 
conditicn is stabilized to an even greater extent, 
business will be splendid, it is the general belief 
in this locality. The usual lull until the Christmas 
business opens is expected, Travelers report that 
the large cities are coming up to expectations 
with little difficulty, while the rail situation is 
still causing scme uneasiness in the buyers in rail 
centers. 


—_—_—-e 


D. B. Ward has left for a trip to northern 
Missouri, southern Iowa and Illinois. 

Mr. and Mrs. Leo Ludwig celebrated 
their 25th wedding anniversary, Sept. 1. Mr. 
Ludwig is a member of the Edwards-Lud- 
wig-Fuller Jewelry Co. 

Mr. and Mrs. Louis Meyer and family, 


of the Meyer Jewelry Co., took a most en. 
joyable motor trip to Chanute, Kans., Sat. 
urday morning, returning Tuesday. 

Mrs. E. C. McKean, who took over the 
Empire cut glass line after the death of 
her husband, has opened a sample room jn 
Room 241 at the Hotel Savoy of this city, 
where she is showing her Fall stock. 

John R. Wolf and W. H. Hallbeck of 
the Edwards-Ludwig-Fuller Jewelry Co. are 
in the city replenishing their sample trunks, 
Noble R. Fuller of the firm will leave soon 
for a motor trip to Minneapolis, St. Paul 
and Duluth. 

E. O. Baumgarten, president of the whole. 
sale jewelers’ association of this city, has 
postponed the first meeting of the club until 
October, because of the illness of Fred 
Sands, secretary of the club, and because 
Arthur Clark, treasurer, is out of the city 
on a vacation trip. 

The officers and directors of the Porter 
& Wiser Jewelry Co, celebrated their third 
anniversary since taking over the manufac- 
turing establishment. A banquet was given 
on Sept. 1 at the Hotel Muehlebach in 
recogntion of the anniversary day. A, I, 
Bierfreund of the concern has returned from 
a trip to the Ozarks, 

3en Gradwohl of the Gittelson Jewelry 
Co., Minneapolis, an installment jewelry 
company with stores in St. Paul, Minnesota 
and St. Louis, will soon open a branch in 
Kansas City under the name of the Grad- 
wohl Jewelry Co. A storeroom, 15 by 40 
feet, has been subleased from the United 
Cigar Stores Co., for $7,500 a year, at 1129 
Walnut St. 


Visitors in this territory recently have 
been Mr. and Mrs. E. H. McClintock, Hol- 
den; Harry T. Lander, Lawrence, Kans; 
“Billy” Roman of Abraham & Roman, dia- 
mond dealers of New York; William L. 
Strauss, representing Strauss & Strauss of 
Newark, N. J., makers of gold rings; 
George Goldberg of Untermeyer, Robbins 
& Co., New York; Ora Stutzman, Topeka, 
Kans.; T. Kolstad, Pleasant Hill; Mrs. L. E. 
Miller, Burlington Junction; A. G. Norris, 
Florence, Kans.; E. L. Morrison, Excelsior 
Springs; Mr. Stafford of the Stafford 
Jewelry Co., Pleasant Hill; Phil Sheridan, 
Wichita. 

The Priest of Pallas celebration which is 
to be revived this year will result in many 
sales of jewelry, it is generally believed in 
this section. The Priest of Pallas ball will 
be the occasion for many women to pur- 
chase new jewels for their formal gowns. 
On one night during the week of festivities 
all clubs in the city will hold open house. 
This will mean that hundreds of persons 
who would not otherwise buy costumes for 
the ball alone, or who would not attend the 
ball, will purchase evening gowns and al 
that goes with a beautiful costume, for the 
open house which the clubs of the city will 
give. A continual stream of men and women 
will go from one fashionable club to the 
next. 








A negro recently broke into the store of 
Toby Brenner, Kansas City, Mo., but ™ 
gaining entrance set off a burglar alarm. 
Before the negro could make his escape, de- 
tectives were on the scene and the man was 
found hiding in the store and placed under 
arrest. 
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TRADE CONDITIONS 
There can be no doubt that trade is improving 


in Indiana. Each week sees a little improvement; 
not much some weeks, but a little and the big 
thing is that the trade is more optimistic and is 
certain the Fall and Winter trade will be better 
than has been the rule for some two or three 
Winters. Many of the lIccal distributors are busy 
at the present time filling orders contracted dur- 
ing Buyers’ Week, The retail dealers in Indian- 
apolis have benefitted greatly during the past week 
because of the State fair, which drew thcusands 
into the city. The State fair week was one of 
the best the retailers have experienced for some 
time. Because of the large percentage of farm- 
ers attending the State fair, the volume of buying 
dene while in Indianapolis indicates these farmers 
have some money in spite of reports to the con- 
trary. Retail buying in the coal fields and indus- 
trial centers has not got back in stride as a re- 
sult of the coal and rail strikes, but the dealers, 
esnecially those in the coal fields, where the miners 
are back at work, are in the market again and 
indicaticns are they will carry heavier stocks than 
usual. The agricultural communities are good, ac- 
cording to dealer reports, and as the curn crop is 
harvested and sold these communities are expected 
to get better. The general trend of wages is 
upward, Employers say it is almost impossible to 
get good help and they naturally are bidding against 
each other, without any direct knowledge of so 
doing, for help. This naturally forces wages high- 
er. Common labor is virtually a thing of the past 
so far as over-supply is concerned. 





B. W. Mountjoy, buyer of the china and 
glass ware department of the L. S. Ayres & 
Co., was in New York recently. 

John W. Trenck & Sons, dealers here, ex- 
hibited an interesting display of candles dur- 
ing the State fair week. Candles in Beryl, 
pastel, batik, oriental Kalo chrome, olivene 
and Estruscan were shown to good effect. 

Mrs. Charles W. Ham, 51 years old, one 
of the widely known women of Frankfort, 
Ind., died recently at her home. Her’ hus- 
band, Charles Ham, is a retail jeweler of 
Frankfort. Besides her husband, she is sur- 
vived by two sons, both of Frankfort. 

The Bell Jewelry Co., 400 Board of Trade 
building, Indianapolis, has been incorporated 
under Indiana laws, with a capital stock of 
$10,000. The company will continue a 
wholesale business and the incorporators are 
Alfred L. Bell, founder of the company, 
George E. Evard, Anna Bell and Mabel A. 
Evard. 

A diamond ring, consisting of three dia- 
monds set in platinum and belonging to Cleis 
& Goetz, retail jewelers of South Bend, Ind., 
was found recently in a sewer in that city. 
The ring had been lost in a fire which re- 
cently destroyed the store. It had been left 
on the cash register when the place was 
closed for the night. The ring was found 
in the debris which was being removed. 

Costume jewelry is having a big sale, ac- 
cording to local jobbers. They say costume 
Jewelry is going to play a bigger part in the 
business this Winter than ever. Earrings 
especially are in demand. Sautoir chain of 
metal and beads finished in tassels of beads 
are popular as well as pearls, but all the 
beads are small. A great deal of crystal and 
‘yx in combination form is to be seen, the 
crystal cut beads being separated by onyx 
rondelles, 

As a prelude in a way to the State fair, 
the trade in Indianapolis took an active part 
recently in Prosperity Day, which was held 
at the State fair grounds and which sold 
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the trade to citizens of Indianapolis in a 
celebration in which employes and employers 
joined hands. It was a typical gala day. 
Sports of all sorts, from casting to horse 
racing, and all free, were indulged in dur- 
ing the entire day. At night a pageant was 
held in front of the grand stand. The em- 
ployers secured three bands to give music 
during the day. The mayor declared it a 
legal half-holiday, but the employers de- 
clared it a full holiday and shut down plants 
and closed up shops. The general feeling 
seemed to be “if the coal miners can take a 
vacation for five months, we should be able 
to have one day of play.” 

The wholesale trade in Indianapolis is 
more than pleased with the success of buy- 
ers’ week, inaugurated by some 30 jobbers 
co-operating with the wholesale trade divi- 
sion of the Indianapolis Chamber of Com- 
merce. The week showed big increases in 
the jobbing business and nearly 5,000 buyers 
were in the city during the week. These 
were actually registered and others naturally 
got away without registering. Bills of goods 
totalling as high as $3,000 were sold. Sev- 
eral houses had special window displays built 
by window artists especially for the week. 
These displays were produced for the buyers 
so as to give them some idea of how to make 
compelling displays. Photographs were 
taken of the windows and distributed to the 
trade with instructions on how to duplicate 
them in their own home towns. 











TRADE CONDITIONS 


Both wholesale and retail jewelry dealers of 
I:vansville repert that the trade outlook for Fall 
and Winter is very gcod and they believe that 
business, in spite of the railroad strike, will be bet- 
ter than it was last Fall. Business in many mer- 
cantile lines has been steadily improving for sev- 
eral weeks past and collections are getting better. 
Reports from the rural communities show that 
farmers are in a much better frame of mind than 
they were a year ago and they are buying more 
liberally. Merchants say after farmers sel] their 
corn this Fall that there will be much more money 
in circulation. The resumption of the coal mines 
in southern Indiana and southern Illinois has greatly 
stimulated business in this secticn, although some 
of the mine owners are having trouble in getting 
all the coal cars that they want. 





Carl Stocking, who conducts a jewelry 
store on Outer Division St., has returned 
from a visit with friends and relatives at 
Rockport, Ind. 

John L. Wilson, a mussel digger, found 
a pearl in the White River near Bedford, 
Ind., a few days ago that is said to be 
worth more than $100. 

Charles F. Artes, of the Charles F. 
Artes, Inc., retail jewelers of this city, 
was at the Gibson county fair at Prince- 
ton, Ind., one day last week. 

T. C. Basye, Rockport, Ind., was a busi- 
ness visitor in Evansville a few days ago 
and reported that trade conditions in his 
community are steadily improving, 

John A. Rholander, jewelry repairer on 
Jefferson Ave., will take a prominent part 
in the annual Fall convocation of the 
Scottish Rite Masons here in November. 

Ray Sisson, pearl buyer at Hazleton, Ind., 
and Decker, Ind., was here on business a 
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few days ago. He reports that he has 
purchased several valuable pearls during 
the past three months. 

I. Gans, for many years head of I. Gans & 
Co., wholesale and retail jewelry dealers, 
who was succeeded by Raphael Bros., a few 
years ago, who has been in poor health 
during the past year, is steadily improving. 

The pearl button factories at Leaven- 
worth, Ind., and Rockport, Ind., now -have 
liberal supplies of shells on hand and are 
being operated on steady time. It is ex- 
pected they will be able to run on full time 
the balance of the season. 

John Snyder, employed as salesman by 
Raphael Bros. Dry Goods Co., wholesale and 
retail jewelers of this city, who was serious- 
ly injured several weeks ago when an auto- 
mobile that he was driving turned turtle 
near the city and pinned him underneath, 
has fully recovered and has resumed his 
work at the store. 

The annual Evansville Exposition started 
at the exposition park here on Sept. 9 and 
will continue for 10 days. A style show is 
being given in connection with the exposition 
and retail jewelers are co-operating with the 
other merchants in making the event a suc- 
cess. It is expected that the exposition and 
style show will bring a good many visitors 
and buyers here from towns in southern 
Indiana, southern Illinois and western and 
northern Kentucky. 

Retail jewelers at Vincennes, Ind.; Wash- 
ington, Ind.; Mt. Vernon, Ind.; Boon- 
ville, Ind.; Henderson, Ky.; Owensboro, 
‘Ky., and Hopkinsville, Ky., report that 
Fall trade has started in exceedingly well 
and that in spite of the railroad strike 
they are looking for a good business from 
now until after the holidays. They say 
that the settling of the strike would 
greatly help business, however, as they feel 
it would relieve the car shortage situation 
to a certain extent. 

The marriage of Miss Hazel Rosenbaum, 
daughter of Mr. and Mrs. Ike Rosenbaum, 
Mt. Vernon, Ind., and Moses Bohn, of 
this city, took place at the home of Rabbi 
Edward Israel, of the Washington Ave. 
Temple here on Tuesday night, Sept. 5, in 
the presence of a few friends. The cere- 
mony was performed by Rabbi Israel. Mr. 
Bohn is in charge of the jewelry depart- 
ment of the National Jewelry & Clothing 
Co. here and is well and favorably known 
to the trade. Mr. and Mrs, Bohn will 
make their home at the New Vendome 
Hotel here, following a bridal tour to 
Louisville and Indianapolis, 








Business Troubles 





Evans & Co., North Attleboro, Mass., has 
assigned to Cornelius E. Hale. 

C. W. Flower, Junction City, Kan., is 
offering creditors 25 cents on the dollar. 

The business of the Lewis Jewelers Sup- 
ply Co., Denver, Colo., has been closed by 
eastern creditors. 

I. Goldstein, Columbus, Ga., is in financial 
trouble and is offering to settle with cred- 
itors at 25 cents on the dollar, 








The Clifford Jewelry Co. is opening a 
business in the Empire Block at Platteville, 
Wis. 




































































































Julius Wise and Jesse King are in Seattle 
and Sam Kerski is leaving for that city. 

Morris Mayer, of Mayer & Weinshenk, 
and Stanley Beard have just completed their 
trips. 

J. C. Hickingbotham, vice-president of 
Shreve & Co., is visiting the eastern fac- 
tories. 

Edson Adams, president of the Edson 
Adams Co., is taking a i0 days’ motcring 
trip in the mountains. 

Iver Ericksen, of Fresno, with his wife 
and small son, are in the city, having 
motored up on a vacation trip. 

H. De Maria has opened his new and 
handsome store on Columbus Ave. He is 
carrying a stock of jewelry and silverware. 

R. C. Anderson, Long Beach, called on 
some of his friends in the trade, en route 
for Sonoma County, having motored up with 
his wife. 

Ed. Pollock, for many years inside man- 
ager with the Max Abrahams Co., is now 
on the road for his people and looks for 
a big Fall business. 

William Dattelbaum, of Dattelbaum & 
Friedman, New York, and Miss Ethel Dat- 
telbaum are in Yellowstone Park, en route 
for home. They have both become Cali- 
fornia enthusiasts. 

J. H. Spiro, back from a very successful 
trip to the northwest, expects to leave short- 
ly for the Rocky Mountain States. R. L. 
Wells, with Spiro, is sending in some large 
orders from the northwest. 

H. Goldwater is now in charge of the 
San Francisco Jewelry Co., the store he 
recently purchased from J. Macowsky. He 
has made several alterations and improve- 
ments and reports a satisfactory business. 

B. M. Tasse, Coast manager for Man- 
ning, Bowman & Co., has returned from a 
trip through the northwest, where he found 
conditions excellent. Mr. Tasse believes 
that everything points to a good Fall busi- 
ness. 

Merle Johnson, of the H. F. Wichman 
Co., Honolulu, T. H., was scheduled to sail 
on Sept. 6 for home. He has been in Cal'- 
fornia for several weeks, on a vacation, com- 
bined with a little business. Mrs. Wich- 
man accompanied him. 

California jewelers ca'ling on the trade 
last week included: Louis Koberg, Healds- 
burg; A. G. Prouty, Napa; L. A. Mead, of 
Santa Clara; C. W. Palmer, of Jurgen’s 
Jewelry Store, Roseville, and Leo L. 
Trumbly, of Santa Cruz. 

Windsor N. Cobb and C. E. Fisher, of 
Shreve, Treat & Eacret, are leaving for a 
two weeks’ vacation with the Whiskers’ 
Club, the members of which annually camp 
in the mountains, under solemn oath to let 
their whiskers grow during their outing. 

Theodore Huggins, general manager of 
A. I. Hall & Son, has just returned from 
Seattle, where he held a conference with 
the officers and staff, after which the young 
husiness women connected with the force 
invited everyone to a picnic on the shores 
of Lake Washington. 

P. Johnson, sales director for A. I. Hall 
& Son, has moved his residence from Lake 
Laguinitas to Oakland, and appreciates not 
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having to get up at sunrise, to catch the 
train. Koger Ewing, of A. 1. Hall & Son, 
has returned from a trip through the San 
Joaquin, reporting business good. 

L. L. Kahlert, formerly connected with 
S. H. Friend, diamond importer, and for 
several years associated with the San Fran- 
cisco office of the National Jewelers’ Board 
of Trade, has joined the force of L. A. 
Jaccobi & Co., 150 Post St., as city salesman. 

Jeanneite N. Saunders w-fe of Edward 
V. Saunders, passed away rather suddenly 
on Aug. 30, at Atherton, near San Fran- 
cisco. Mrs. Saunders had been in poor 
health for some months, but her case seemed 
to be responding to treatment, when the 
end came. Sincere sympathy is felt for 
Edward V. Saunders, who is well known 
throughout the Pacific Coast as the kindly 
and capable manager of the International 
Silver Co. It was only last year that the 
Saunders family moved to their suburban 
country home, with beautiful gr unds, at 
Atherton. In addition to the widower, the 
deceased is survived by a young son, Drury 
Saunders. The funeral was private, services 
being held at Cypress Lawn Chapel. 

Eastern manufacturers’ representatives are 
having a busy time in San Francisco, at 
present, as sales are better and jobbers and 
retailers are more willing to order. Among 
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those visiting the trade last week ere 
H. F. Tourtellot, representing Waite, 
Thresher Co., Providence, R. I.; Irving 


Klampert, of the Benjamin Gross Co., New 
York: D. W. Wilkins, of Ostby & Barton, 
Providence, R. I.; George A. Montgomery, 
of Riker Bros., Newark, N. J.; George 
Goldberg, of Untermeyer-Robbins & Co., 
New York; E. A. Moore, of the R. F. 
Simmons Co., Attleboro, Mass.; G. A. 
Pogul, of Skaletzky & Schutte, New York: 
Davis Harris, of L. J. Anshen Co., Provi- 
dence, R. I.; E. S. Smith, of the Walter 
E. Hayward Co., Attleboro, Mass., and 
Mack H. Levy, of Levy-Wander, Inc., New 
York. 











F. O. Butler, of Bunkie, La., was in town 
last week making purchases for the Fall 
trade. 

W. S. Bender, vice-president of White 
3ros. Co., is off on his vacation, the greater 
part of which he will spend in Colorado. 
He will be absent two months. 

A. W. Murray, with Cummings, the 
jeweler of Oakdale, La., has gone into busi- 
ness for himself, locating in Jasper, Tex. 
Mr. Murray is well known to the local trade. 

Jacob Young, elected president of the 
Louisiana Retail Jewelers’ Association re- 
cently, is one of the oldest jewelers in this 
State and in fact, one of the oldest jewelers 
in the south. He has been remarkably suc- 
cessful in his business and is an expert in 
his line. 

Henry Hausmann, of Hausmann, Inc., af- 
ter attending the convention of the Ameri- 
can National Retail Jewelers’ Association at 
Cincinnati, proceeded to New York, where 
he is spending some days with friends and 
relatives. He expects to return by sea. 
Gabe Hausmann writes that he will be home 
on the 17th. He is now in New York. 
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A. C. Jacobs has gone on a motor ¢f;j 

to Chicago. : 
Fred Voth left Tuesday, Sept. 5, for a 

road trip for Peck, Selmeier & Peck. 

G. W. Schmidt, Irvine, Ky., was in the 
city Wednesday, Sept. 6, buying diamonds 
for his stock. 

Maurice Phillips, of the Richter & Phil. 
lips Co., spent Labor Day in Chattanooga, 
Tenn., visiting friends. 

J. Harvey Phillips has returned from a 
trip to the Blue Ridge mountains made in 
his automobile with his wife and baby, 

The Richter & Phillips Co. has been 
awarded the contract to supply the loving 
cups for the Tri-State tennis tournament 
being played in Cincinnati. 

The Gerwe brothers, Joe and John, left 
the offices of Frohman & Co., at the same 
time for road trips. Joe went to the Vir. 
ginias and John to Kentucky. 

Gus Spiegel, of the D. Jacobs Co, is 
spending a vacation at West Baden, Ind, 
Aaron Strauss has gone back to his ter- 
ritory in Illinois and J. D. Jacobs to Indiana. 

FE. A. Frommeyer, Klein Bros. Co., has 
returned to the road after spending a week 
at home attending the jewelers’ convention. 
He and R. J. Frommeyer, were the only 
members of the sales staff who were able 
to return for the convention, 

Clarence Loeb was the only member of 
the firm of L. Loeb & Sons, who did not 
get away for a long business trip follow- 
ing the jewelers’ convention. He took a 
short trip of a few days to nearby territory 
before packing for a long hike, 

Nate Hahn and Aaron Cohn of Cohn, 
Hahn & Newstedt, are taking short vaca- 
tions following the strenuous week of the 
retail jewelers’ convention ‘n Cincinnati. Mr. 
Hahn motored to Chicago, and Mr. Cohn 
is resting at a resort near Cincinnati. 

Members of the firm of Greenwold, 
Hirsch & Grift, are receiving numerous con- 
gratulatory letters from visitors who at- 
tended the private outing they gave visitors 
to the retailers’ convention when the enter- 
tainment was staged at the Ryland (Ky.) 
Country Club. 

Sol Wetzstein was struck by an auto 
mobile while crossing the street in front of 
his office Monday, Sept. 4, and _ suffered 
a broken rib and numerous bruises, He 
was on his way to attend an outdoor initia- 
tion of the Elks, but was unable to attend. 
He is confined to his home. 

Herman J. Huber, diamond merchant, has 
returned from a four months’ tour of Eu- 
rope. He was accompanied by his wife and 
son and all enjoyed every minute of the 
trip. Mr. Huber found general conditions 
bad in Germany, but said that the diamond 
market was firm. They returned Monday, 
Sept. 4, by way of Quebec. k 

Prominent jewelers who took a leading 
part in the handling of the national retal 
jewelers’ convention are being swamped wi 
letters from visitors who are telling what 
a wonderful time they had in Cincinnatt. 
The letters all speak in glowing terms © 
the hospitality the visitors enjoyed and ¢* 
press the hope that they may return 
Cincinnati again real soon, 
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Herman W. Hughes, Holbrook, Ariz., is 
gjournmg in southern California. 

Charles F. Gilbert has opened a new 
jewelry store at 258 6th St., San Pedro. 

N. Buffington has taken a position in the 
silverware department of E. W. Reynolds 
Co. 

J. H. Hase is about to open a new store 
at La Verne, a small town some 20 miles 
east of Los Angeles, 

P, J. Hilts, formerly with Leo Schiller, 
San Diego, has opened a jewelry store of 
his own at 220 Owl building, San Diego. 

Joseph Leudan, of the Joseph Leudan 
Co, 220 W. 5th St., is away on a business 
trip to New York and the eastern markets. 

James A. Codori, auctioneer, has just 
closed a satisfactory sale of the jewelry 
stock of J. H. Padgham & Son, Santa Ana. 

George Robles, formerly in the jewelry 
business here, will soon open a new jewelry 
and leather goods store at 437 S. Broad- 


way, 

E, O. Fleek, floor manager of Brock & 
Co, has gone with his family on a motor 
trip to different points in southern Cali- 
fornia. 

Mr. Sharp, formerly in business at Lodi, 
Cal, has opened a new store in Montebello, 
a small town about eight miles east of 
Los Angeles. 

The window of the store of A. J. Van 
Den Akker, 1328 Hollywood Boulevard, was 
broken recently and a number of wrist 
watches taken. 

J. D. Donavan, of the Donavan & Sea- 
man’s Co., has gone to New York and 
(ther eastern centers, expecting to be away 
about six weeks. 

B. Wecker, formerly in business at 1236 
E. 7th St. has returned after several 
months spent in Europe. He has not yet 
re-entered business. 

G. C. Keeter, 3108 S. Vermont Ave., was 
the victim of a window smasher a few even- 
ings ago, The robber got away with $100 
worth of merchandise, 

Frank Bristol, 1552 W. Pico St., has re- 
turned from a two weeks’ motor trip to San 
Francisco and other northern points. He 
was accompanied by his wife. 

P. W. Andrews, Inglewood, has left for 
San Francisco and other northern points 
for a vacation. His place is in charge of 
E. F. Fisher, of Los Angeles. 

J. A. Heidker, formerly of Los Angeles, 
but recently with C. E. Perham, San Pedro, 
has bought out the jewelry store of F. K. 
Randall, Bishop, Kern County. 

Dr. W. E. Christie, formerly with C. E. 
Perham, San Pedro, has opened an optical 
and Jewelry business at Elsinore, about 80 
miles southeast of Los Angeles, 

, . J. Pratte, formerly of Pratte’s Jewelry 
ra Festus, Mo., has opened a new jewel- 

4 usiness at 8668 S. Moneta Ave. The 
wal will be known as Pratte’s Jewelry 

Carl Schultz, of the jewelry department of 
i? & Co., recently received a letter 
ate —- H. England, formerly in the 
tot ag Mr. England writes that 
‘ s. england are enjoying the Sum- 
Cr at Lucerne, Switzerland. 
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The store of W. D. Smith, 5508 Holly- 
wood Boulevard, was robbed on the even- 
ing of Aug. 13 by a window smasher and 
loot to the value of $500 taken. This is 
the fourth attempt of the kind on this store. 

R. H. Gilmore, traveling representative 
of C. F. Sischo & Sons, has just started 
on a trip to Fresno and San Joaquin Val- 
ley points, expecting to be gone for a month. 
H. A. Phillips, of the same firm, is pre- 
paring to start on a trip to Arizona. 

Edward Grelck, 6428 Hollywood Boule- 
vard, has left ori a trip to Chicago and 
other eastern points. He expects to be 
gone about two months. He went prin- 
cipally on account of the condition of his 
health. During his absence, the store is in 
charge of Edward Thompson. 

The Slavick Jewelry Co., 427 W. 7th 
St., has just had its salesroom entirely re- 
decorated and greatly improved in appear- 
ance. The basement has been converted into 
a workshop and three jewelers are at work 
there, thus adding materially to the manu- 
facturing department of the store. 

The alterations being made in the quarters 
of the T. J. Bruner Co., Metropolitan build- 
ing, are fast being completed and it 1s ex- 
pected that the additional room will soon 
be occupied. Philip Sternberger, traveling 
salesman for this company, has just returned 
from a trip through Fresno and the San 
Joaquin Valley. He found business con- 
diticns there very satisfactory. He _ will 
leave in a few days for a trip through 
Arizona, New Mexico and Texas, 

S. P. Dayton, 714 Title Guarantee build- 
ing, has just completed the installation of 
a large and attractive electric street clock 
and sign for Arthur H. Dibbern, Glendale. 
The frame is 12 feet in height and 4 feet 
in width. It was especially designed and 
built by the Greenwood Advertising Co. of 
this city. The clock itself extends above 
the top of the second story of the building 
and can be seen for several blocks. It ‘5 
enameled in colors and attracts much at- 
tention. 

Wood & Liebert announce that they have 
taken George H. Godfrey into association 
with them through an arrangement by which 
they acquire the rights to manufacture and 
sell the style of ring patented a while ago 
by Mr. Godfrey. Mr. Godfrey will go on 
the road as a salesman of the company. 
The firm has recently increased its plant and 
equipment and is greatly encouraged at the 
outlock for their business. The ring will 
be handled by Mr. Godfrey in connection 
with the firm’s other exclusive lines of 
diamond and platinum novelties. Mr. Wood 
is still active in the A. P. Wood Co., im- 
porting and selling oriental pearls. 

The following out-of-town jewelers have 
been in Los Angeles recently: Mrs. H. E. 
Gould, San Bernardino; Mr. Asher, of the 
Asher Jewelry Co., Santa Ana; Mr. Phillips, 
of Smillie-Phillips, Pasadena; A. E. Brown, 
Montebello; Mr. Lewis, of the Lewis Jewel- 
ry Co., Long Beach; Julius De Charmeux, 
Long Beach; Mrs. C. E. Rozell, Compton; 
M. E. Christie, Elsinore; Ben Lewis, Long 
Beach; George Burzell, Sawtelle; C. W. 
Middleton and L. M. Wilkinson, Pomona; 
T. S. Lailey, El Monte; Mel Smith, Santa 
Ana; A. J. Dutton, Anaheim; E. B. Finseth, 
Placentia; C. J. McCormick, A. Protsch and 
S. B. Clem, Rodondo. 
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Pacific Coast Notes 


F, K. Randall, Bishop, Cal., has sold out 
his jewelry business to J. A. Heidker. 

F, K. Randall, of Bishop, Cal., has sold 
out his jewelry business to J. A. Heidker, 
formerly his optician. 

C. A. Wallman, Pasadena, Cal., recently 
reported that the window in his store had 
been smashed and about $100 worth of ar- 
ticles were stolen. 

D. S. Mytinger, owner and active man- 
ager of one of National City, Cal., jewelry 
repair shops, is finding that the business 
he established only recently is succeeding 
beyond his hopes. 

According to an announcement made last 
week, Miss Pearl Herzberg, formerly with 
the C. L. Norsworthy Co., wholesale jewelers 
of Dallas, Tex., is now with Baranov’s, 
jeweler, of San Diego. 

Fred Burri, an expert jeweler and watch 
repairman, lately of Grants Pass., Ore., 
has moved to Glendale, Ore., where he is 
doing watch repair work and plans to put 
in a jewelry stock. Mr, Burri learned his 
trade in Switzerland. 

M. A. Goldman, from San Francisco, is 
preparing to open a jewelry store in Hol- 
lister, Cal. His daughter, Miss Beatrice 
Goldman, has been engaged as instructor of 
history at the Hollister High School and 
Mr. Goldman desires to settle near her. 

Rummelhart & Ellery is the style of a 
newly-organized firm which opened for busi- 
ness in Pomona, Cal., on Sept. 1. For the 
past eight years, Ed. Rummelhart has owned 
and operated a store in Pomona. Recently, 
Jas. O. Ellery, Jr., purchased a partner- 
ship with Rummelhart. Mr. Ellery is an 
experienced jeweler, having formerly worked 
in Maiden Lane, New York. He has been 
employed by the Southern California Edison 
Co. for the past two years. 











Items from Here and There. 





Joseph Kearney has moved from Yreka, 
Cal., to Elgin, Ore. 

George M. Billmeier has 
Reese to Saginaw, Mich, 

Roland G. Read is the successor to 
Lester J. Corlett, Merna, Nebr. 

Odin K. Krageland has moved from 
Halstad, Minn., to Fargo, N. Dak. 

The business of Matthew K. Giant, 
Vallefo, Cal., has been succeeded by Giant 
& Son. 

Earl D. Woolworth is the successor to 
the business of Elmer E. Clarke at Spirit 
Lake, Ia. 

Odin K. Krageland is the successor to 
the business of J. C. S. Nelson, Fargo, 
N. Dak. 

The Merritt Jewelry Co., Canton, O., 


moved from 


has been sold to the Rubin & Fredland 
Co, Ine: 
The Fairchild-Carter Co., Inc., is the 


successor to the business of the Fairchild 
Optical Co., Knoxville, Tenn. 

The M. Rice Co., Oakland, Cal., has pub- 
lished notice of dissolution, Marcus Rice 
continuing without change in style. 

The correct corporate style of 
Marshall-Wells Hardware Co., Inc., 
luth, Minn., is the Marshall. Wells 
Inc. 


the 
Du- 
Co., 
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Sam Dalin, head of the Dalin Jewelry 
Co., West Allis, Wis., and John P. Hess, 
president of the Hess Jewelry Co., Fond 
du Lac, Wis., attended the annual conven- 
tion of the A. N. R. J. A. at Cincinnati, 
representing the Wisconsin association. 

Several thousand shoppers from southern 
Wisconsin were attracted to Janesville, Wis., 
last week during the semi-annual Dollar 
Day sale conducted through the co-opera- 
tion of merchants of the city. All jewelers 
of the city entered the sale with special 
window displays and offerings. 

David Goldman, of David Goldman, Inc., 
is spending a short vacation in his cherry 
orchards in Door county, Wisconsin. Mr. 
Goldman in addition to his large jewelry 
business at Milwaukee conducts a number 
of cherry orchards in the famous cherry 


growing district of Wisconsin, His crop 
this year was the second largest in the 
State. 


Thomas Bruhy, West Bend, Wis.; W. E. 
Smith, Hartford, Wis.; O. B. Lindner, New 
Holstein, Wis.; Schneider Brothers, Bur- 
lington, Wis.; R. C. Millington, Plainfield, 
Wis.; B. Panik, Cudahy, Wis.; and A. E. 
Behnke, Manitowoc, Wis., are several of the 
out of town jewelers who were recent visi- 
tors to wholesale and manufacturing houses 
in Milwaukee. 

Edward Foelske, formerly connected with 
H. Hammerstein, Milwaukee, has been added 
to the repair department of C. W. Olney, 
West Allis jeweler. Increased business 
necessitated the increase in his working 
force, according to Mr. Olney. Mr. Foelske 
is a graduate of the Wisconsin Institute of 
Horology and has had six years experi- 
ence at his trade in Milwaukee. 

Louis Behling, Milwaukee engraver, was 
the subject of an interesting feature article 


in a prominent Milwaukee newspaper. 
“The World Still Has a Place for the 
Skilled Independent Shop,” the Sunday 


feature story was entitled. It was illustrated 
with pictures of the artist at work and 
several of his intricate designs made in his 
bungalow workshop. 

While repairing the street intersection and 
rerouting the street car tracks at the inter- 
section of E. Water St. and Wisconsin St., 
workmen shattered a large plate glass win- 
dow of the Rank & Motteram Co.’s store. 
Little damage was done to the costly display 
of diamonds in the window that was broken, 
officials of the company announced. The loss 
of the window was covered by insurance. 

A movement has been started among Mil- 
waukee jewelers which is expected to come 
to a head at the next meeting of the local 
association concerning the co-operation of 
the trade on a Fall publicity fund. Henry 
Rank, William Upmeyer, Louis Esser and 
other leading merchants are strong advocates 
of the plan. A full discussion will be made 
at the next gathering of the jewelers, it is 
expected. 

Hugo Sauer, representative of the Bunde 
& Upmeyer Co., has returned from an ex- 
tensive purchasing trip in foreign markets. 
Mr. Sauer declared on his return to this 
city that industrial conditions in Europe are 
slowly improving and that the countries are 
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gradually working back to a sound economic 
basis. Jewelers in visited countries were en- 
joying a fair trade that is slowly improving, 
according to Mr. Sauer. 

Milwaukee jewelers and their employes en- 
joyed an unusually long vacation period over 
the week-end preceding Labor Day. A large 
number of the leading stores closed Satur- 
day at noon, their usual custom, and opened 
after Labor Day, the following Monday. A 
number of the jewelers permitted their em- 
ployes to extend their vacations to include 
Tuesday, primary election day. Both Mon- 
day and Tuesday were observed as holidays 
by the banks of the city, 

Jeweler members of the North Avenue 
Advancement Association, Milwaukee, at- 
tended the third annual outing of the asso- 
ciation at Mequon Park. The members met 
at North Ave. and Sherman Blvd. and 
motored to the park. Otto T. Salick, presi- 
dent of the association opened festivities 
with an address. Games, contests, dancing 
and a picnic dinner and lunch comprised 
the outing. Jewelers offered awards for 
winners in the sports events. 

C. W. Olney, West Allis, Wis., jeweler 
and optometrist, won the county champion- 
ship at the Milwaukee trapshooting tourna- 
ment, seventh annual reunion shoot, held at 
Milwuakee recently. Olney won in a shoot- 
off with W. H. Stumy after the two had 
tied for 100 targets. Mr. Olney is one of 
the prominent trapshooters in the middle 
west and is a member of the Wisconsin 
State team. In the shootoff for the title, 
which he has won for the fourth consecutive 
time, he scored a perfect 25 while Stump 
dropped one. 

Archie Tegtmeyer, Milwaukee jeweler, 
was elected chairman of a group of Mil- 
waukee citizens to start agitation to appeal 
for funds on behalf of the famine victims 
in Russia. The group is preparing to launch 
a drive in the city soon, Mr. Tegtmeyer 
declared. A committee of six, including 
prominent citizens of the city, the Rev. 
Herbert C. Noonan, presitent of Marquette 
University, Judge A. C. Backus, Mr. Tegt- 
meyer and others will map out plans at a 
special meeting to be held in the Hotel 
Pfister next week. 

Attracting the attention of the passing 
public at the busy corner of W. Water St. 
and Grand Ave., the window display of 
fountain pens of David Goldman, Inc., re- 
sulted in an unusually large sales record. 
In the center of a large number of fountain 
pens was placed a charcoal etching of 
Abraham Lincoln. Beneath the picture a 
large rusty shovel was upturned. On the 
back of the shovel, problems in arithmetic 
and algebra were worked out in charcoal. 
A printed card, the only one in the window, 
bore the following message: “Abraham 
Lincoln wrote on the back of a shovel with 
charcoal—but that is no excuse for you.” 

Mrs. Cora Schneider, wife of Albert 
Schneider, Manitowoc, Wis., jeweler, nar- 
rowly escaped serious injury last week when 
the coupe which she was driving crashed 
into the south lift of the 10th St. bridge at 
that city. Mrs. Schneider suffered cuts about 
the face and bruises on her head and 
shoulders but was otherwise not seriously 
harmed. The accident happened when Mrs. 
Schneider, proceeding south, failed to hear 
the warning bells on the bridge. Just as her 
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car reached the north lift the south lift 
started rising. It was two feet high when 
her car struck it, throwing her against the 
windshield. The bridge was brought to a 
stop just before the accident occurred, 

Headed by A. W. Anderson, national 
secretary of the American National Retaij 
Jewelers’ Association, and secretary of the 
Wisconsin Retail Jewelers’ Association, foy 
other prominent State jewelers attended the 
annual national convention of the associa. 
tion at Cincinnati, O. Delegates of the Wis. 
consin body were: John P. Hess, Fond 
du Lac; John Stouthamer, Milwuakee 
president of the State jewelers association: 
Henry Stecher, Milwaukee, and Samuel 
Dalin, West Allis. All members of the 
Wisconsin delegation returned to Milwaukee 
reporting excellent treatment at hands of 
their Cincinnati hosts and commenting op 
the enthus astic success of the national or. 
genization’s convention. 

Milwaukee is acquiring the reputation of 
“the bowling center of the world” and with 
the holding of the national Bowling Congress 
in this city the coming season interest in this 
indoor sport is keen. Meetings of clubs and 
bowling organizations are being held nightly 
at this period laying plans for the opening 
of the season next week. Jewelers of the 
city are taking an active interest in the sport 
which includes more than the furnishing of 
a large number of medals and trophies to the 
various teams—they are entering as par- 
ticipants in the league activities. Henry 
Rank, of Rank & Motteram Co., who cap- 
tained the winning team in the Knights of 
Columbus fraternal bowling league, the Bal- 
boas, is gathering his men for another suc- 
cessful season “bombarding the maples,” 
A. J. Hentchel announces his intention of 
entering a team, the Hentchel Jewelers, in 
one of the many city leagues. 

Jewelers of Appleton, Wis., are support- 
ing the move to introduce a course in sales- 
manship in the curriculum of the local high 
schools. Actual laboratory work behind the 
counters of local stores is planned and 
jewelers are co-operating with the school 
officials in this latter plan. Fifty students are 
already enrolled in the proposed course. 
Students will have half periods store prac- 
tice, and half periods office practice. A 
prominent jeweler of the city commented 
on the plan stating: “The modern jeweler, 
realizing that he must give good service to 
his customers, must have salesmen who 
understand the modern methods of render- 
ing satisfactory service. He therefore has 
given the matter of sales education com 
siderable thought. Some stores have beet 
obliged to establish their own educational 
organizations to meet this need. Jewelers 
of Appleton hope this action of the high 
school will have a tendency to attract you’ 
men and women of ability toward the met ~ 
chandising field during their formative 
years.” 








The store of Edises & Wolfe, Reno, Nev 
was visited one night recently by a window 
smasher who stole merchandise worth 94. 
The thief, who was a Chinaman, was Call t 
by a night watchman and when seaf 
the jewelry stolen from the store was fi f 
in his pocket. Upon conviction, the 
was given a sentence of not less than one 
year and not more than 15 years. 
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J. E. Papin, connected with the L. Ruby 
Jewelry Co., is in Oklahoma, where he went 
by automobile. 

S. J. Arnold, vice-president of the Gut- 
freund-Arnold Jewelry Mfg. Co., is motor- 
ing through+ Missouri on a business and 
pleasure trip. 

George L. Neuhoff, Jr., secretary and 
treasurer of the Heffern-Neuhoff Jewelry 
Co. is back home after spending his vaca- 
tion in Wisconsin. 

S. H. Bauman, president of the Bauman- 
Massa Jewelry Co., is home from several 
weeks’ sojourn in Atlantic City, where he 
went on his vacation. 

Felix DeMonget, in charge of the buffing 
and polishing department of the Hess & 
Culbertson Jewelry Co., has recently pur- 
chased a little truck farm just outside of the 
city limits, and will reside there and will 
spend his spare time in cultivating it. 

Winton E. Barker, vice-president and 
treasurer of the Hoyt Jewelry Co., was re- 
elected president of the St. Louis Soccer 
League at a meeting of managers of teams 
in that organization last week. It is the 
15th consecutive year that he has been 
chosen to head the organization. 

The wife and family of Leo J. Vogt, 
vice-president of the Hess & Culbertson 
Jewelry Co., have returned from the east, 
where they have been spending the Sum- 
mer months. They returned earlier than 
they intended, in order that the children 
might enter school, which opened Monday. 

George J. Hess, president of the Hess & 
Culbertson Jewelry Co., who returned from 
Cincinnati early this week, where he at- 
tended the convention of the American Na- 
tional Retail Jewelers’ Association, told THE 
JeweLers’ CIRCULAR correspondent how 
greatly pleased he was with the work of 
the convention and what a splendid time all 
who were there had. “I never before real- 
ied how much the organization meant to 
the retail jewelers,” he said. “I think the 
retail jewelers everywhere should wake up 
to the fact that the association is composed 
of a real live bunch of active retail jewelers, 
who are trying to solve the problems which 
confront their trade and working for the 


interest of every member in every way pos- 
sible.” 








Omaha. 


Joe Mazer, of T. L. Combs & Mazer Co., 
aha, has returned from the national con- 
vention held at Cincinnati. 

Ed Morey, of Chadron, was in Omaha re- 
cently where he purchased a new automobile. 
He drove the new car back to Chadron. 

Among the out of town jewelers in Omaha 
during the week were Ed Morey, Chadron, 
Nebr., and Adolph Schlosser, Dodge, Nebr. 

T. L. Combs, head of the retail firm of 
T. L. Combs & Mazer Co., Omaha, spent a 
few days at Mitchell, Nebr., last week at a 
“asonic convention, 

Vie Holder recently opened a new jewelry 
store in Council Bluffs, Ia. Mr. Holder was 
formerly a railway employe, and took the 
°pportunity during the long railway strike 
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to investigate the subject of getting into 
business for himself, and.as he has always 
had a longing for the jewelry business, has 
chosen that field for his venture. 

Ed Fanske, of Pierce, Nebr., secretary of 
the Nebraska Retail Jewelers’ Association, 
was in Omaha last week, en route home to 
Pierce from Cincinnati, where he attended 
the national convention of the jewelers. 

The T. L. Combs & Mazer Co., Omaha 
retail jewelers, have obtained judgment in 
municipal court against Isadore Friedman, 
Omaha pawnbroker, for $485, in a case in 
which they sued to recover that amount for 
jewelry stolen by Burt York and sold to 
Friedman by a clerk in the store of the con- 
cern. The clerk was apprehended at Gris- 
wold, Ia., tried, and sentenced to from one 
to five years in the State reformatory at Lin- 
coln, where he is now serving time. Mean- 
time Friedman refused to return the goods 
to the T. L. Combs & Mazer Co. or to re- 
imburse the losers for the value of the goods. 
The suit followed, with the result that 
Combs & Mazer got judgment. 








Salt Lake City. 


John Boes has gone to Las Vegas, Nev., 
for his wife, who has been away some time 
on a vacation. The trip was made by auto- 
mobile. 

Gilbert Boes, Los Angeles, Cal., is a local 
visitor, He is a nephew of John Boes and 
was a member of the party of local jewelers 
who made the Feraland trip recently. 

R. A. English of Kansas has bought the 
business of the Blackfoot Jewelry Co., 
Blackfoot, Idaho, which he will operate 
himself, having moved to the “Gem” State 
recently. 

W. J. Smith, the, popular head of Smith’s 
Diamond Shop, who has been ill, has re- 
covered and is becoming quite a fisherman, 
having made and planned several trips. to 
the mountains where fishing is good. 

L. Rasmussen is selling the equity in the 
Rasmussen Jewelry Co., Twin Falls, Idaho, 
to J. H. Umbaugh of the same city. Mr. 
Rasmussen will go on the road for the 
W. W. Hamilton Jewelry Co., Denver. 

W. R. Doxey, an Ogden optician, has 
been granted a patent on a “pupilscope,” 
which will be used for measuring the dis- 
tance between the pupils of the eyes. It 
will be manufactured by an eastern con- 
cern. 

Captain Kenneth Decker of the Decker 
Jewelry Co., this city, who has been spend- 
ing the past two months in the service, for 
a time as aviator instructor at the citizens 
camp at Fort Douglas, is on the road again 
for his firm. 

Boyd T. Park, head of Boyd Park, Inc., 
and secretary of the local jewelers’ associa- 
tion, has been appointed by the Salt Lake 
Commercial Club and Chamber of Com- 
merce as a member of a committee of three 
to investigate the telephone rate contro- 
versy for that body. 

Ruth Ailene Smith, eight-year-old daugh- 
ter of William J. Smith, the well known lo- 
cal diamond broker, was awarded first prize 
by the authorities of the American Theatre 
Co., the largest in the city, for the best 
resemblance of Jackie Coogan, the well 
known motion picture character. The con- 
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test was an open one and there were many 
competitors. The little lady was awarded 
a free season pass to the house as a prize. 

Mr. Wolfshiem, Jr., of Wolfshiem & 
Sachs, New York, was a recent visitor, 
stopping off here on his way home from 
Yellowstone National Park, whither he had 
gone on a honeymoon trip. Mr. Wolfshiem 
is well known in this city, having formerly 
made the mountain territory for his firm. 

Thomas Biesinger, a Main St., optome- 
trist, has been called on a mission by the 
Latter-day Saint Church, of which he is 
a member. Mr. Biesinger, who leaves this 
month, will go to Switzerland and Ger- 
many and, in accordance with the usual 
custom of missionaries from this city, will 
pay his own expenses. 

Jacob Barnett, retired business man of 
Los Angeles, Cal., and father of Maurice 
Barnett, of Barnett & Weiss, well known 
jewelers of this city, was badly injured in 
a railway accident about 60 miles from this 
city a few weeks ago while on a visit here 
and was conveyed to his son’s home. Milton 
B. Barnett, a son, and brother of Mr. Bar- 
nett of this city, who was with him, was 
also hurt. Both have recovered sufficiently 
to proceed to Chicago, which city was their 
ultimate objective. 

Many traveling men are visiting here 
just now and, although they are not all 
getting a lot of orders, retailers are buying 
as they think business is going to be satis- 
factory hereafter. Among recent visitors 
were the following: H. L. Sperling, 
Franklin & Sperling, New York; James J. 
Gilbert of the Alphonse Jeddis Co., San 
Francisco; A. R. Cooper of M. Schussler 
& Co., San Francisco; W. S. Abrams of the 
J. Bulova Co., New York; W. Shapiro, 
Louis Manheimer & Bros., Chicago; Louis 
Freund of Henry Freund & Bros., New 
York; S. Forlezer of the L. E. Waterman 
Co., pen makers, New York; Dave Stocker 
of the Philip Present Co., Rochester, N. Y., 
and Samuel Koshers, New York; F. V. 
Glidden of the A. & Z. Chain Co., Provi- 
dence, R. I.; Mr. Hoffman, representing 
Louis Sacks, New York, and Herbert 
Brandt of E. Bastheim Co., Los Angeles. 
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The Rochester Retail Jewelers’ Association 
will hold a meeting on Thursday, Sept. 14. 

Many of the salesmen of the wholesale 
houses have started out to call on the trade 
and others will leave this week. 

M. Goldman has been engaged as salesman 
with Morris Rosenbloom & Co. He in- 
tends to start on the road this week. 

A fire in the building at the corner of 
Main St., E., and Water St., last week 
caused considerable damage in the Present 
jewelry stock through the water coming 
down in the store. He has returned from a 
business trip to New York city and next 
week he intends to start a sale. 














Stanton Pilcher, Petersburg, Va., report- 
ed recently that in some mysterious man- 
ner a diamond ring was stolen from his 
store. 
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418—3 Pt. Jug Colias Design 






ano VE you ever noticed particularly a cobweb when par- 
S a) 5 tially covered by dew and the sun’s rays striking through 
G rll ee it throwing off its prismatic colors showing in contrast 
SOL) the intricate work of the spider in weaving and construct- 
ing his filmy web, a trap to ensnare the brilliant butterfly and other 
flying moths. This gave our designer his inspiration and culminated 
in our new and novel Colias design for glass ware as shown above. 
Why should this design not be as popular as our Daisy and Butterfly 
design of many years ago? 
We have a full line of this pattern in Bowls, Vases, Plates, Com- 
ports, Bon Bons and other articles, artistically executed which we 


feel should be attractive to your customers. 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 
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other than Jewelry 


but adantable 
to adeweler’s Stock 





HIS section of 
THE JEWELERS’ 
CIRCULAR was started 
primarily at the sug- 


An Anniversary 
of Service 
to the 
Retail Jeweler 


gestion of members of the American Na- 
tional Retail Jewelers’ Association last Oc- 
tober, following their discussion of the Gift 


gressing and one cannot stick to old lines too 
closely without becoming an “old fogey.” 
To remain in the same groove is equal to 
slipping back for, as one stands still, the 
onward procession of progression passes and 
leaves one behind. 

It will not help to sit and ponder and 

















Group No. 163—ATTRACTIVE PICTURE FRAMES AND VANITY CASE FOR THE GIFT COUNTER 
(See text on page 115) 


Shop competition while at the annual con- 
vention at Buffalo. And now that the year 
has rolled by and another convention of the 
same body has come and gone, it gives us 
much pleasure in recording that in a letter 
from President Hufnagel on this subject he 
says: “I am sure that the members of our 
association will feel grateful for your as- 
sistance,” 

The Gift Section of THe JEWELERS’ CiR- 
CULAR is promoted with the thought that it 
will benefit the retail jeweler, help him to 
regain any patronage that may have drifted 
toward the gift and art shop, and establish 
his store as the gift center of his community. 

This should always maintain. The jewelry 
store is the logical gift shop. There is not 
an article which the jeweler sells that is 
not at some time used for presentation pur- 
poses for different occasions. 

It must not be thought that the gifts 
offered by the rival stores are all of the odd 
and bizarre type. Such stores carry a line 
of goods that are utilitarian in every sense. 
Truly, some of the useful things are dressed 
up in highly colored or novel coverings, but 
they are still articles of every-day use, and 
it is a fact that owing to their bizarre, gro- 
tesque, or ornamented appearance they find a 
ready sale. 

A jeweler will do well to be up-to-date 
and not too conservative. Times are pro- 





radical change in window dressing as often 
as possible, putting new and attractive goods 
in display each time. This will attract 
passers-by and many of them will be people 
who have never before visited the store. 
Once the jeweler has succeeded in getting 
the customer into the store every attention 
should be shown and the prospective pur- 
chaser should be made to feel that he or 
she is welcome whether a purchase is made 
or not. 


If a jeweler gives the impression that he 
does not care to have people “browse 
around” and look at his stock, they will not 
come in. Many new customers will be at- 
tracted by a sign inviting them to “come 
in and browse around.” Book-sellers find 
this an excellent means of making sales, and 
the sign referred to may be found in many 
such stores. Jewelers will find it pays to 
follow this example. 


This week’s showing includes sterling 
silver novelties, the very things for women’s 
card party prizes. These novelties are new 
and have an individual charm. Included 
among the articles depicted are children’s 
sterling silver bowls, which are just the 
thing for birthday and nativity gifts, toilet 
ware for the vanity tables, lamps to brighten 
up the home, embroidery outfits for women 
friends or as bridge prizes and beautiful irri- 
descent glass ornaments which are useful 
house adornments. 

There is not an item that a jeweler can- 

















Group No. 164—STERLING SILVER BOWLS AND PLATES FOR THE BABY 
(See text on page 115) 


wonder why a competitor is getting the 
business, the only thing to do is to look to 
the stock, brighten it up with new and strik- 
ing goods, advertise locally and make a 


not well adapt to his stock and thereby in- 
crease his sales by holding his wavering 
customers and keeping them from the so- 
called gift stores. 
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OR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.” J ding 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut Pershing’ flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 


every patron as a gift suggestion. 


The simplicity of the exceedingly rich 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, 


Rochester, Pa. 
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HAWKES AMBER BONBON DISH 


with incrusted gold border and gold plated handle 


—an article you will reorder again and again! 


No. 3666 
Handled Bonbon Dish, 


6%” 


Diameter. Mosaic Amber and 


Gold. $4.00 each, net. 








This item is one of the quickest selling items in 


the entire Hawkes line. 


It is a pleasing amber shade, decorated with a 
gold border and fitted with a removable handle 
of plated gold. The housekeeper will find a 
thousand uses for it and like it better each time 


she uses it. 


You will increase your sales—to people who 
are shopping for their own homes, as well as 
those seeking gifts for others—if you order a 
few of these Bonbon Dishes and display them. 
The profits are large and the shipments prompt. 


So send in your order now. 


T. G. Hawkes & Company 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 


Corning, N. Y. 
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Hints for the Dealer Conducting a Gift Department 





in 





Ep1tor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 
suggest articles which they desire to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. 


D° jewelers ever stop to consider that 
but for the vanity of women, and even 
men, their business would possibly be out at 
least 50 per cent? It is apparent in nearly 
everything they sell, whether it is vanity of 
the personal appearance or the desire to 
have a house more beautifully decorated 
than their neighbor’s, still the chief motive 
is vanity. Should it be the displaying of 


may indulge in the fragrant weed when 
the occasion permits, the other compartment 
containing powder and puff. The decora- 
tions, it will be noted, are most attractive 
and this type of merchandise, which has 
been to a very large extent appropriated 
by the gift store, should: be played up to a 
greater extent by the jeweler. 

Nothing pleases a woman more than to 

















Group No. 165—vANITY MIRRORS MADE OF STERLING SILVER 


her own or sweetheart’s or husband’s pic- 
ture, it is but another form of vanity. Jewel- 
ers will do well to bear in mind these facts 
and when approaching customers, who are 
browsing around their stores, show them 
something that will satisfy this prominent 
characteristic as, for instance, the beautiful 
silver picture frames shown in group No. 
163, wherein may be displayed a photograph 
of the fair charmer herself. These frames 
are made in different decorations, either en- 
gine turned, engraved or plain, and each 
design is treated in these various ways. 
For real personal vanity, there is nothing 
more attractive to a woman than the hand- 
some little vanity cases made for them to 
carry in their reticules. In this same illus- 


tration is shown one of these vanity cases 
that not only is an aid to beauty, but also 
Contains a compartment which carries five 
Cigarettes so that the up-to-date maiden 


have nice things for her babies. She will 
go without herself in order that her chil- 
dren may have what she considers nice. On 
the other hand, many fond friends are 
searching stores to get presents for their 
chum’s children, gifts that are a little dif- 
ferent than the usual ones. Group No. 164 
shows three bowls with plates of sterling 
silver, which are made either hammered or 
plain and are of three different shapes. In 
these there are suggestions to customers 
looking for something a little different to 
give for children’s birthdays, and if a jeweler 
will follow out the suggestions which have 
been so often made in this section that he 
keep track of the birthdays of customers, he 
will know just when to hint at these pur- 
chases. The profit on such goods is well 
worth while. 

Again reverting to vanity cases, very 
handy vanity mirrors are made, as illustrated 
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in group No. 165. ‘Tne reverse side of these 
is decorated with engine turning and may 
be had plain, bright or platinum finish, in 
sterling silver. The mirror is hiriged and 
opens as will be noticed in the center of 
the illustration, exposing the puff, powder 
and rouge box. This is one of the newest 
offerings and is in line with the items in 
a former group. 

Another thing very pleasing to a woman 
in her boudoir and essential, too, is having 
a complete set of toilet requisites on her 
vanity table. Group No. 166 shows a very 
delightful set of: imitation tortoise shell 
toilet ware. The design on the backs of 
these pieces is beautifully executed and 
makes them an attractive and useful adorn- 
ment to a toilet table. This class of goods 
is in demand and a jeweler will do well to 
have some on display. 

At this season of the year when houses 
are being renovated and put in order for 
the Fall and Winter, new lighting devices 
are sought and housewives are looking 
around to discover something appropriate 





‘ WY 


i. oe 
v ORF aes NZ 














Group No. 166—IMITATION TORTOISE SHELL 
TOILET SET 


in design and coloring to harmonize with 
their new scheme of decoration. Group No. 
167 shows a good assortment of lamps for 
the floor, the table and the ladies’ boudoir. 
These are made with mahogany standards 
with the exception of the small boudoir 
lamp with the rosebud decorations. It has 
a pedestal in ivory finish with a shade of 
parchment, hand decorated, and eight inches 
across. The whole lamp is 17 inches in 
height. The table lamp next to the small 
one just described has a fine shade of 
mulberry-colored double silk with a rich 
deep fringe bound in gold. It is 21 inches 
high and has a distinct air of refinement. 
Starting at the top lefthand corner of the 
illustration is a finely fluted, cleverly de- 
signed, pedestal of mahogany with a smb- 
stantial base. It stands six feet high with a 
26-inch shade of rich heavy silk, gorgeously 
bound and patterned with a deep fringe, set 
off with dainty tassels and-two chain sock- 
ets. The next one to this is a 54-inch 
pedestal lamp with a good solid mahogany 
stand and a fine silk shade with gold trim- 
mings. Next to this is a delicately con- 





(Continued on page 119) 
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BANDEAU of 


STYLE H-56603 


tre Spur of contrasting diamond-shaped Span- 


gles. All Colors. 


mounted on Gold or Silver Cloth. 
Shelloid or Amberoid. All Colors. 


4 


¢ 


GISGMANN 


OF IMPORTED OSTRICH FEATHERS 


STYLE F-98703 
Ostrich Plume FAN, 20 inches 
long. All Colors. Each..... 


STYLE F-98803 


as above, 18 in. long. 


Single Stiek 


$50 
$40 


Same 
Each 





Velvet 


Bach . ccccccsccccececs 


STYLE F-19403 —wandsome Ostrich Willow FAN. 
Handle of 
Each.... 





STYLE F-99403 —ostrich FAN 
with three Plume Heads. Excellent 
seller,, and ideal Gift Item. $g°° 
All Colors. Each......0 cee 


with Cen- 


$5 
16% 














STYLE B-58203 

HAND-BAG is the latest sensation from abroad. 
The Doll’s Head and Hands are made of fine, 
soft white Leather, the face being hand painted 


This New Doll 


French 


with a saucy expression. Closes by drawing the 
arms. Made of satin with trimmings of Ostrich. 
A real novelty and serviceable as well, an ex- 
cellent Gift. Colors are Black, White, Jade. 
Orchid, Red, Silver, Gold and Blue. +g 
eee ee ee 

















Feather Fans, 
andeaux an 


are Ideal for Jeweler 








STYLE AH-14003 
Petals with Silver Tinselled Edges. 


BANDEAU of Silk 
$30 
In all Colors. 


STYLE F-19003 —siik Petal FAN with 
Ostrich. The smartest and most popular 
seller of the season! Colors include Sun- 
burst, Flamingo, Orchid, Jade, Black, White, 
Kashan Blue, Pink and Tiger 418” 
SS. ere er rer 


The Set of PETAL BANDEAU 
and PETAL FAN make 


an exquisite gift 


NUM s oWiwacs oneness 


E. EISEMANN & CO. 


Ostrich Headquarters Since 1889 


63 West 38th St. and 62 West 39th St., 





NEW YORK 
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(Continued from page 115) used being old rose and Copenhagen blue. 
— The reading lamp next to this, which can 
structed stand with rather refined lines with be placed behind a chair or in any other 
figured silk shade and fringe, the colors convenient spot where more light is needed, 


























Group No. 167—JEWELERS CAN HELP TO MAKE HOMES MORE ATTRACTIVE BY SELLING 
MORE ARTISTIC LIGHTING DEVICES 














Group No. 168—SUGGESTIONS FOR THOSE WH O ARE LOOKING FOR TABLE LIGHTS 
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has a 10-inch shade of figured. silk which 
is made in attractive colors. The last of 
the standard lamps is more on the Japanese 
order and is used as a reading lamp. This 
shade, it will be seen, has delicate fringe 
set off with heavy tassels at intervals. The 
colors are blue and gold. In the upper 
right-hand corner is an unusual pattern for 
a shade in double quilled silk, in Copen- 
hagen blue and old rose. The height is 
2814 inches over all and the base mahogany. 

Something fascinating in the line of dif- 
ferent lamps will be found in Group No. 
168. The standards of these lamps are made 
in imitation ivory and imitation tortoise 
shell, and the shades are made in six colors 
—pink, old rose, blue, yellow, light green 
and red. The material used in making these 
odd shapes is fibre silk and the fringe is 
made of colored glass beads. The general 
effect is most alluring and they form very 
pleasing additions to a well equipped bed- 
room and are equally attractive on a writing 
table or in any little corner where an addi- 
tional touch of color is needed. 

It is essential that every woman be sup- 
plied with needles and thread. It is also 
necessary, while the craze for fancy hand- 
work and embroidery is on, that a jeweler 
should be equipped with the fancy items 
made to supply the demand. Therefore, in 
Group No. 169 are depicted four little cases 
put up in leather coverings of high class 
workmanship that will be good stock for a 
jeweler when helping one of his patrons to 
decide upon a gift for a girl friend. The 
scissors that are contained in the cases are 
of a quality that a jeweler can recommend 
and will be in line with the high type mer- 
chandise he is in the habit of offering. These 
goods are made in hand-tooled leather as 
well as fancy colored leathers and may be 
obtained in great variety. 

While fitting up a house a housewife al- 
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Clear Useful 
Crystal 
Glass 
with 
Cut 
Glass 


Prisms 


Ask 
for 


No. 6 





Catalog 








Ornamental 
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The Pioneer Manufacturer of Glass Candelabras 





FOSTORIA GLASS CO. Moundsville, W. Va. 














METTLACH 
INLAID 
STONE WARE 


For 
“Cifts” 










World Not 
Imitated 


Tea Sets, Salad Sets, 
Plates, Chop Trays, 
Vases, Candy Trays, 
and many _ other 
items of utility. 


for 


Jewelers’ 


Mettlach Inlaid Stone Ware Tea Set No. 2946 


EK. R. THIELER 


39 and 37 West 23rd Street 


New York 


The Only Art 
Pottery in the 


Write for 
Catalogue 
illustrating a 
line of selec- 


ted merchan- 
dise suitable 


Gift Department 
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ways discovers several spots that want 
brightening where she will need something 
out of the ordinary and the iridescent glass- 
ware shown in Group No. 170 are just the 

















Group No. 169—FANCY WORK SETS 
(See text on page 119) 


items that she will immediately grasp. There 
are candlesticks, vases, tall comports, and 
low-footed comports. There is a cake tray 
and a fruit bowl. If the second bowl from 
the right is chosen and a pair of either of 
the candlesticks used, they will make an 
excellent console set. These articles contain 
gold and silver and the beautiful red and 
blue iridescence produced by the use of 
these metals is beyond description and im- 
possible of illustration. The only way to 
appreciate such goods as these is to see 
them. 

Some of the most artistically shaped 
models in china have been made for the spe- 
cial use of jewelers, and no more artistic a 
group of pieces could be seen than those 
shown in Group No. 171.. Here is a sea 
nymph supporting a shell while disporting 
in the waves, while another of her kind sits 

‘ balanced on the shell itself. Next to this is 
another variation of this same idea only that 
the figure is perched on the shell while 
floating on top of the water. The center 
piece is a masterpiece for elegance. The 
modeling of the two figures is very true to 
nature, while the outline of the epergne is 
very restful to the eye. The other two 
figures are further variations of the shell 
and sea nymph. These are in a delicate 


THE JEWELERS’ 


ivory tint with deeper tones in the same 
color to bring out the decorations and cloth- 
ing of the maidens. These articles are not 
only ornamental but are distinctly useful 
for fruit or flowers, as well as making de- 
lightful table center pieces. 

Other imported china is shown in Group 
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The Artisan’s Precept 





66] OW, after all, for us who are learning 

art, it is not far to seek what is the 
surest way to further it; that which most 
breeds art is art; every piece of work that 
we do that is well done, is so much help to 




















Group No. 170—1rRIDESCENT GLASSWARE WHICH WILL APPEAL TO ALL 


No. 172, which depicts three vases of high 
coloring, beautiful shapes and odd decora- 
tions, and a biscuit jar with a brilliant floral 
decoration with birds of exotic plumage. A 
honey jar at the extreme right has the same 
decoration. These two pieces are ideal for 


2 STS: 


the cause; every piece of pretence and half- 
heartedness is so much hurt to it. Most of 
you who take to the practice of art can find 
out in no very long time whether you have 
any gifts for it or not: if you have not, 
throw the thing up, or you will have a 

















Group No. 172—vaAsES AND JARS WITH UNIQUE DECORATIVE MOTIFS 


gifts, as they do not necessarily go with a 
set of china. They are odd pieces which 
will match up with any table decoration and 
are extremely useful gifts for anyone in 
housekeeping. Such things as these, jewel- 


ers will do well to carry in stock. 


wretched time of it yourselves, and will be 
damaging the cause by laborious pretence; 
but if you have gifts of any kind, you are 
happy indeed beyond most men; for your 
pleasure is always with you.’—IlVilliam 
Morris. 





Group No. 171.—ARTISTIC OFFERINGS MODELED IN CHINAWARE WHICH WILL ADD TO THE ATTRACTIVENESS OF THE HOME 
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Selly Head 


Distinctly decorative, fashionable and 
feminine ; 

Not a fad, but a lasting adornment; 

Strongly made (not “‘strung’’) and there- 
fore extremely practical; 


A great variety of colors and patterns; 


<, A 


Retails at $1.00 
per Strand 





As a 
Wrist Ornament— 


Daintier and lighter than heavy bracelets, 
and are being worn by thousands. 


Genuine “Betty Beads” can be identified by this 
handsome metal tag attached to each Strand. 





Betty Products Company 


37 Edwards Street, Hartford, Conn. 
N. Y. Office, Condit & Rattey, 9 Maiden Lane 
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“Send it on Wings” 


Like a Glorious Sunset; Like White Caps on the 
Deep Blue Gulf Stream 


One of our TRAYS with Iridescent BLUE Butterfly in your 
window will arrest and hold the attention of the beholder. 


Not just a tray but a messenger of 


Joy and Light 
—The Whole Year Through— 


Perhaps that’s why they sell so fast! 


Do not confuse our work with the ordinary run of Butterfly 
Work. All pictures are painted with paint but only rarely do 
you, get a Work of Art. This one sells for $7.25 as pictured; or 
$9.00 with rare Blue Butterfly, and it is worth every cent of it as 
an atmosphere or show window piece, and they sell so fast as to be 
difficult to keep in stock. Send for our new circular of 22 pages 
of Butterfly Art Goods, Lockets, etc. 


36 Bromfield St. 
BOSTON 


Che Butterfly Box, inr., 









































; ‘ { 
Special Sample Assortment $15.00 


12 pieces retailing from $2.00 to $5.00 each. 
Sizes from 7 in. to 16 inches. 


Complete catalogue with first order. 


Real Art Marble Works 


Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N. y. 
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Two new items of unusual sales appeal. 
Made of nickel silver, with nickel silver 
handles, good weight, heavily silver plated, 
gold lined. Will not dent: Come in either 
Butler or Polished. 


No. 7335— $6.00 per set. 
No. 7336—$7.00 per set. 


Prices Subject to Jewelers’ Circular List 


Send to our office and factory 610-618 Broad- 


way, for samples, which can be returned if 
not entirely satisfactory. 


MANUFACTURERS 


" " if 610-618 Broadway 


New York City 
Salesrooms \ 
339 Fifth Ave., New York 
31 N. State St., Chicago 
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Encrusted Glass 


7 








| No, 60/3385. 9 oz. Goblet 


Ideal Items 
for the 
Gift Shop 


and Jeweler 


Every piece is 
carefully selected, 
and decorated in 
pure coin. gold. 





Send for 
Catalogue 





George W. Murphy 


Factory and Offices: 


Hawley, Pa. 











8 WesT 23Sr. 
NEW YORK CITY 
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Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 
the colors and finishes are appropriate. 


Book-Ends 
Candlesticks 
Boxes 

Desk Sets 
Lamps 
Panels 


Fruit Bowls 


CHARLES HALL. Inc. 


18 West 23” Street, NewYorkCity 
Works - Springfield, Mass. 
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HIGH GRADE IVORY 


In cases or open stock. Hand Decorated or Plain. 








Also finest and most perfect reproductions of 


Tortoise Shell in Toilet Sets 


Hand Engraved with Pure 22 Karat Gold Decoration. 








E. D. ROGERS COMPANY 


37 South Wabash Ave. CHICAGO, ILL. 






































“PALALITH’ There Is a Growing Demand for Gifts 





To quicken sales, create new business and increase 





The a yond profits, add to your store a GIFT CORNER. 
chi = p nn il There is a demand for the unusual gift at a low price. 
silk-lined fancy We have selected from our merchandise an_ assortment 
boxes. mirror in particularly suitable for the jewelry store. This assort- 
cover, Handles in ment, priced at $100.00, is bringing bigger business to 
Ked. Lavender and many jewelers. 
# Shell. Write for our Why not to you? 
fm illustrated catalogue. Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 
Globe Import Catalogs upon request 
Compan Art Wares and Direct Factory 
31 ane oni Novelties W. C. OWEN Representatives 
4 NEW YORK CITY 17 N. Wabash Ave. Chicago 
A 
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The BUYERS’ DIRECTORY 


The Jewelers’ Circular Pub. Co., 11 John Street, New York 
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Our New and Novel Ideas Makes 


FROM THE 4 aoe 
suoesae Business Good a copper bate 
equivalent to the TE 

For bigger business and more profits your display SHEFFIELD PLA ia 

for fall should contain an ample selection of our . ae 





5335 N. Western Ave CHICAGO. ILL No. 2209—Sugar and Creamer tray with small 
° ° 9 . 


Gentlemen: Please send us, transportation prepaid, samples and catalog of your Old 
Dutch Silver Reproductions with a view to our placing an order if found satisfactory 
in quality, craftsmanship and price. Will remit in due course to cover your memo- 











annia base, but 


Not a brit 


id 





original and distinctive creations of Old Dutch Silver — PS cst 
Reproductions. Dy a green 





Our organization is at your service; built on the 
strong foundation of SERVICE, QUALITY and 


PRICE. 
2210—Size 1134 x 6% inches. 


No. 
ART-CRAFT PRODUCTS CO. No. 2211—Without handle, used for a bread tray. 





side handles. 
Let this Coupon point the way to Bigger Silver Profits 


um bill or return your samples within ten days carefully packed. 


e ‘RG 


2208 Height 3 in. 
ee eee Sh nkadchsebavakabiekwawesvteansdbivaxihepabidtarsdencenceas Lacquered and gold plated inside. 
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Describes and illustrates 32 articles you want on display to 
draw attention—to meet the demand for a variety of optical 


per WINDOW DISPLAY 


Don’t miss getting your copy. 
Display stimulates ideas—32 ideas for getting new business. 


For Your 





“Magnets” for Your Window 





Sent free upon request 








Write 
American Thermo-Ware Co., Inc. ae 
-16-L Warren Street New York City NOW 
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The Bow-Knot 

















Samples Sent Upon Request 


fds Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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MUTT dda 


KEITH~ LANDIS 
Electric Clock 


Ask for our “3 Insured 
Dealer Plan Accuracy 


KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK | 


THE BUYERS’ DIRECTORY 


Price $1.00 
~ The Jewelers’ Circular, 11 John St., New York 




















SUIT CASES 


with Removable Fitted Collapsible Trays 
Sterling Fitted as Illustrated—Tortoise Shell 
Fitted—Ivory Celluloid Fitted—Ranging in 
prices from 


$20.00 to $300.00 each 








Our Complete Holiday Line Now on Display 


14K Gold Mounted Men’s Leather Goods 
14K and Sterling Ladies’ Hand Bags 

Men and Women’s Traveling Cases 

Men and Women’s Sterling Fitted Suit Cases 








‘ys  DEITSCH BROS. 
| WILLIAM C. RATH, Pres. 
/ 135 to 141 Madison Ave. 





Quauit! 


New York 
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THE WELLINGTON with its hand- 

some green gold filled case and _ its 
exclusive dial is one of the outstanding 
examples of watches which have caught and 
held the popular fancy because of the style 
appeal. , 

Thousands upon thousands of these beau- 
tiful timepieces have been sold by retail 
jewelers and stores which started to feature 
them more than two years ago are still 
repeating with regularity. It is a splendid 
instance of a design which endures in 
popularity. 

While most jewelers have been featuring 
The Wellington with our 19 jewel, 4 posi- 
tion movement to retail at $45.00 we are 
now supplying it also with 15, 17 or 21 
jewel movements at prices ranging from $35 
to $90. 

The Wellington may also be had with 
handsome engraved backs if desired at no 
extra cost. 

Write for our special illustrated folder 
showing dozens of other distinctive designs 
in modern timepieces which you might well 
use to brighten up your stock and increase 
sales. 








SouTH BEND WATCH COMPANY 
SoUTH BEND, INDIANA 


For Years, Makers of Standard Railroad Watches. 





























































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business 














System in the Jewelry Business 





Written Expressly for The Jewelers’ Circular 














BACKING up his contention that some 

semblance of system was necessary in 
the conduct of a business enterprise, a 
friend of mine who was one time secretary 
of a corporation employing thousands of 
men, once made the remark that “A cer- 
‘tain number of fleas were good for any 
dog.” By this he meant to imply that re- 
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4RTHOUR B. BESDERBSOS 
Jeweler and Silversmith 
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Gentlemen: 
Will you be good enough’ to enter our order 
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/ | Dozen \Gald’ Fibbon Bracelets, 
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Sardless of the size or financial strength of 
4 store or manufacturing plant, no progress 
Was possible where system was neglected or 
lacking altogether. On the other hand, he 
deplored the fact that some concerns were 
8% wedded to system that it was almost 
necessary for an employe to get a permit 
from his superior before he could shift his 
weight from one foot to the other. 
Systems gets things done on time, and 
tan always be relied upon in any emergency. 
a the same proportion that a few fleas are 






conducive to a canine’s well being, system 
wisely introduced and held in check is vital 
to the existence of any business venture. 

Fewer men are more enthusiastic as re- 
gards system than the managers of depart- 
ment stores. Some time ago I was shown 
through the office stationery stock room of 
a large department store, and was appalled 
at the multiplicity of printed forms used in 
connection with the carrying on of this 
business. Every conceivable operation in- 
volving the purchase or sale of merchandise, 
from the time the order left the purchasing 
department to the time the parcel was left 
on the doorstep of the customer, was re- 
corded on a form of some kind. 

In this particular instance it seemed to 
me that system was carried to extremes, 
howbeit the official who escorted me 
through the store insisted that every form 
then used was necessary in the compilation 
of the store’s statistics. They even went 
so far as to figure the expense of maintain- 
ing their fleet of motor trucks, endeavoring 
thereby to arrive at the cost per unit of de- 
livering parcels. 

A force of clerks were kept occupied 
continuously tabulating data from sales 
slips, charges, time cards, buyers’ reports, 
bills, etc. Every morning the results of 
their labors were sent to the desks of the 
store’s executives in the shape of state- 
ments, recapitulations, and graphic charts. 


WHILE the average jeweler is not called 

upon to spend a very considerable 
amount of money in maintaining a system, 
some means of recording necessary data 
ought to be available. In this article I do 
not intend to particularly stress the necessity 
for recording facts in connection with the 
purely financial side of the business. It goes 
without saying that every prudent jeweler 
employs a competent book-keeper, if he is 
unable to attend to this detail of the busi- 
ness himself. 

There are, however, certain features 
grouped under the heading of system, which 
are lacking in many jewelery stores, and 
which if they were recognized would ren- 
der the lot of the average jeweler infinitely 


easier. For example, in the matter of or- 
dering merchandise from time to time, few 
jewelers of my acquaintance use a printed 
requisition form. I have seen orders from 
jewelers mailed into jobbing houses 
scribbled on scraps of paper, hurriedly writ- 
ten on a postal card, or typed on one of 
their letter heads; in either instance, no 





Jewelry Shipments Received 


#) 








| 
| 9.022 --January-- 
Jean. 25 From Silver Co., 


Order No. 1976 
\orv)2 pes. G. W. teaspoons 
\ Jl" " © poutlions 
/2* " " pte forks 
Vie Express Collect 
Charges = .47 (Paid 1/26/22) 
Ordered for Mrs. J. W. Frees 





Jan.26 From C. Sons, 


Philadelphia, Penna. 
Order No. 1866 


yt Only ostrich skin purses 
RB, 4 " © wallets 


- gos B.08 


Vie Parcel Post 


" hand begs 


One handbag for Mrs. S. BE. Godson 
Balance of shipment for Steck 














No. 2 


copy being available for future reference. 
Quite frequently definite instructions re- 
garding the character of the merchandise 
desired is lacking, making it difficult for the 
manufacturer or jobber to intelligently fill 
the order. Slovenliness in this respect is 
not only irritating to those with whom the 
jeweler has business dealings, but it retards 
progress in the filling of orders, and charac- 
terizes the offending jeweler as a poor busi- 
ness man. 

The most acceptable method, and the one 
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How One Big Store Discovered a 
Way To Make 42% More People 


Look at Its Window Displays 


UT in Cleveland one of the leading 

dry goods stores recently made ex- 
haustive tests which demonstrated that 
improved window illumination caused 
42% more people to stop and look at the 
window displays. 


This increased attraction-power was ob- 
tained by spending only a few cents 
more an hour on the window lighting. 


Let us tell you more about this test and 
whether or not the lighting in your own 
windows can be improved to similar ad- 
vantage. 


HOLOPHANE GLASS CO., 
342 Madison Avenue, N. Y. 


In Canada address: Holophane Co., Ltd., 186 King 
Street, W. Toronto. 


Gentlemen: 


] 
I 
I 
1 
I 
Please have one of your representatives call on the l 
undersigned to discuss the possibilities of improv- 
ing the effectiveness of our windows thru better 
lighting. 
l 
I 
l 
! 


PEPIN, Set eee et eee Orig 


J. C.-9-13'22 


For over 25 years our engineers have been 
studying window lighting problems, and 
we shall gladly have one of them survey 
your windows on request. 


He will make readings with a light meter 
to tell you how much light you are now 
getting on the display. He will tell you 
how much light you ought to have ac- 
cording to the best modern lighting prac- 
tice ; also what new equipment in the way 
of lamps and reflectors is required, if any, 
and what the first cost and operating 
charges would be. 


At the same time he will confer with you 
about the lighting of your store itself, 
for Holophane specializes in efficient 
illumination for every purpose—stores, 
offices, schools, streets and wherever 
electric light is used. 


If you can make 42% more people stop 
at your windows—or even 10%—it will 
be well worth your while. 


It will cost you nothing to find out what 
can be done. 


Just send in the coupon. 
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Sterekeeping Department. 








proving of greatest convenience to the 
jeweler, is the duplicate order form. Such 
a form can be printed, numbered and per- 
forated at any job print shop, and serves as 
a perpetual record of every transaction 
covering the ordering of merchandise and 
supplies. The original is usually printed on 
white paper, and the duplicate on paper of 
another color. Carbon paper used between 
the original and dulpicate makes possible 
the writing of the original and copy at one 
and the same operation. Orders written on 
the typewriter are more legible, and less 
liable to be misinterpreted. 

The duplicate copies are retained by the 
jeweler, and if filed in a loose leaf binder, 
with cover, in numerical order, they serve 


[ October 19th, 1921. 
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} “ane Urs. Charles “. Benner, | 
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Nos. 4 and 5 


as an instant and reliable source of infor- 
mation at all times. The date the mer- 
chandise is received, the quantity received, 
and the invoice date can be penciled directly 
on the duplicate, leaving nothing to guess 
work should any dispute arise regarding 
the receipt of the material. The form illus- 
trated in No. 1 is merely suggestive of what 
constitutes a good order form, and may be 
modified either in size or make up to suit 
the needs of the individual jeweler. 


SOME jewelers consider it worth their 
while to keep a detailed record of 
every shipment they receive, whether by 
mail, express or freight. Personally, I con- 
sider the keeping of such a record time well 
spent for several reasons: First, the 
Jeweler is able to ascertain the date ship- 
ment arrived, and how delivery was 
effected. Second, he is able to tell without 
hazarding a guess just what the parcel con- 
tained. Third, he can know to a certainty 
the name and address of the shipper from 
the marking on the outside of wrapper. 
Fourth, in the event of his having to dupli- 
cate all or part of an order, he can refer 
without delay to the bill or duplicate of or- 
der covering a previous: shipment. Fifth, 
when bills covering freight or express 
charges are presented for settlement, they 
‘an readily be checked from such a record. 
Any ordinary stiff-cover record book will 
answer the purpose in compiling such facts 
as these, and entries may be made in pencil 
or ink, according to the whim of the 
jeweler. The illustration shows a portion 
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of a page from my own record book, No. 2. 

That the jeweler who does not record 
such information is handicapped in his busi- 
ness goes without saying, as I will en- 
deavor to explain: The unsystematic fel- 
low, let us assume, gets a parcel by ex- 
press, and straightway rips it open and re- 
moves the contents. It frequently happens 
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record will show conclusively whether or 
not he ought to dispute the claim. Many 
other reasons could be cited, did space per- 
mit, to prove that a record such as I have 
outlined does repay any jeweler who will 
take the trouble to tabulate the facts the 
moment they come to light. 

Within recent years I have handled many 
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1 1/5/22 Aisenstein & Gordon $10.49 
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that a shipment precedes the arrival of the 
bill by a day or two. In this event he will, 
perhaps, put the merchandise in stock, trust- 
ing to his memory in checking off the items 
billed him. By the time the invoice arrives, 
part of the shipment may have been sold, 
consequently no accurate check is possible. 
He is then worried for fear he has not re- 
ceived all the items with which he has been 
billed, although he has no proof to the con- 
trary. This very thing has happened time 


January 19<z 
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thousands of letters. written by retail 
jewelers, scarcely one of which was worth 
preserving as a pen picture or typographical 
gem. Misspelled words, incorrect punctua- 
tion, absence of paragraphing, and a general 
lack of neatness seemed to characterize, 
with few exceptions, every letter received. 
It is, perhaps, too much to expect of the 
average jeweler that he be a full-fledged 
correspondent. Many, however, could im- 
prove their talents in this direction, if they 





GEORGE R. DODSON, Inc. 
JEWELER AND SILVERSMITH 
Mohawk Block, Riverside Ave. 
SPOKANE 
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® Palance ............. 


© no 60008 DELIVERED with 
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@ Mfg. and Repair Dept. 


© “Wel wegen er 
® work left over 60 days 
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and again to jewelers with whom I come 
into contact. In some instances very un- 
pleasant controversies have arisen between 
the shippers and consignees as a result of 
such a hit-or-miss method of checking ship- 
ments. 


N the other hand, it has happened that 
freight or express bills are presented 

for shipments that have been forwarded 
“Prepaid.” In such an event the systematic 
jeweler is never caught napping, because his 


6 


valued system and neatness sufficiently to 
make the attempt. A carelessly written let- 
ter has never been known to create good- 
will, or to attract the favorable attention of 
the more intelligent class of shoppers in a 
community. 


[? is not my intention to go into detail as 

to what constitutes a good business let- 
ter. Space would not permit even if I had 
any desire to do so. The following ex- 
amples, however, will serve to differentiate 
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THIS KAWNEER FRONT PAYS THE RENT 


The extra sales drawn into this store by the beautiful Kawneer Front brings 
enough added profits to pay for the entire store. If you plan to build or 
remodel let us show you how a Kawneer Store Front will make money for 
you. Wewill gladly send you a Book of Designs if you will drop us a line. 





THE 
Kawneer 
COMPANY 
2308 Front Street, Niles, Michigan 


SALA 
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Storekeeping Department. 
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between a carelessly written letter and one 
that is at least attention compelling: 


Mrs. C. M. Warner, 
No. 254 N. Main St., 
Parkerford, Pa. 

Dear madam; The Adams teaspoons 
you ordered some time ago just come 
in, and if you want them, stop around 
some time and take them’ with you. 
You also wanted a small-size strik 
clock for your bed-room, in mahogany. 
We just unpacket a shipment and will 
say they’re dandys for the money: 

Yours truly, 
A. K. BLAnk. 


January 22, 1922. 
Mrs. Calvin M. .Warner, 
254 North Main Street, 
Parkerford, Penna. 
My dear Mrs. Warner: 





Permit me 
to inform you that I have just received 
a shipment of Community flatware in 
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Procrastination is system’s arch enemy, and 
spells worry and disaster to any jeweler 
who allows the habit to get the best of him. 
The jeweler who procrastinates is usually 
the man who spends a lot of his valuable 
time making apologies or inventing excuses. 
He gets away with it for a reason, but 
sooner or later some disgruntled customer 
takes him to task, and transfers his patron- 
age to a competitor. This is not mere 
theory, as one instance I have in mind will 
serve to illustrate: 


ACERTAIN jeweler sold a woman a dia- 

mond studded emblem button, to be given 
as a Christmas gife to her husband. The but- 
ton was to be charged, but no bill mailed. 
The woman did not want her husband to 
know what the gift cost, intending to settle 
with the jeweler at a later date. She par- 
ticularly stressed the fact that no bill was 
to be mailed to her home. Instead of mak- 
ing a note of her request on the charge slip, 
at the time the sale was made, the offend- 
ing jeweler concluded he would see the 
book-keeper in person when he had time, 
and caution him against sending a bill to 
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the “Adam” pattern, and can now fill 
your order for one dozen teaspoons. 

When I took your order you inti- 
mated that you would like to have the 
spoons engraved. If you will be good 
enough to let me have a sample of your 
silver showing the style engraving you 
desire, I will have the teaspoons en- 
graved at once, and will see that they 
are delivered to your home at the 
earliest possible moment. 

In this shipment I received a limited 
number of individual serving pieces, in- 
cluding berry spoons, tomato servers, 
cold meat forks, and small steak sets. 
It occurred to me that you might want 
to select one or more of these items to 
complete your set, hence my acquaint- 
ing you with this fact. 

Regarding the small-size strike clock 
which you desired for your boudoir, I 
believe I have succeeded in obtaining a 
clock suited to your needs. I have 
several here in stock at the present 
moment, ranging in price from $10 to 
$30. May I have the pleasure of show- 
ing you these clocks the next time you 
call? 

Awaiting your further commands 
and with kindest regards, believe me, 


Cordially and sincerely yours, 
(Signed) ArtHuR K. BLANK. 


Promptness should be a ruling passion 
with jewelers when acknowledging letters 
and orders from customers. The more in- 
telligent your customer the more exacting 

is apt to be in the matter of prompt 
acknowledgment of his communications. 


this customer. Procrastination, however, 
scored an inning, with the result that the 
bill was mailed and fell into the hands of 
the husband. A little family quarrel ensued, 
and neither the man nor his wife have 
patronized this jeweler since. The wife 
called the jeweler on the ’phone after this 
incident, and upbraided him for his stu- 
pidity, reminding him that she would never 
set foot in his store again. 

A pocket loose leaf memorandum book 
ought to constitute a part of every jeweler’s 
personal belongings. As an aid to greater 
efficiency and system, these little books are 
worth many times their cost. I can hardly 
recall the time when I have been without 
one, and I would almost as soon leave home 
without my wallet as be minus my note- 
book and pencil. I have heard jewelers 
rather boast of the fact that they have such 
poor memories, and yet these same fellows 
can’t be persuaded to make notes of im- 
portant data. Little wonder, then, that they 
are ridiculed and censured at times for for- 
getfulness. They deserve all that’s coming 
to them. 

In my younger days I was employed in 
the superintendent’s office of a great rail- 
road system, and it was here that I first 
learned the value of a pocket pad and pencil. 
Whether in or out of the office, on trains or 
afoot, my note-book was always at hand. 
To forget any orders given me meant to 
invite discipline. Needless to say I never 
trusted to my memory in matters pertain- 
ing to the company’s interests. Sometimes 
I wish that more jewelers had received the 
benefit of similar training in their earlier 
years. 








131 


THERE is just another matter I want to 

touch upon under the heading of Sys- 
tem, and that is the hit-or-miss method 
some jewelers have of filing correspondence 
addressed to them. With the proper office 
appliances at hand, the handling of letters, 
bills, orders and quotations is rendered both 
simple and efficient. Without necessitating 
the expenditure of a lot of money for filing 
equipment, permit me to suggest a very 
simple plan of filing bills and letters for 
future reference. All that is needed are a 
few arch board files, several box files, and 
a number of transfer cases. The arch files 
are used for current bills*and letters, while 
the transfer cases are reserved for the filing 
away of correspondence from month to 
month. 

As often as bills are received they are 
put in a box file labeled “Unpaid Bills,” in 
alphabetical order. All paid bills are num- 
bered and placed in numerical order in an 
arch board file. The index can be ruled up 
by hand, and should contain the bill num- 
ber, name of concern, and amount paid. See 
No. 3. Each month the contents of this 
arch file, index included, is transferred to 
a filing case, there to be preserved for future 
reference. Letters are taken care of in the 
same manner, they being filed in alphabeti- 
cal order between card indexes. I have 
used this method of filing correspondence 
for many years, and have yet to find a more 
economical or expeditious way, insofar as 
the needs of the average jeweler is con- 
cerned. 

Oft-times when a jeweler wants infor- 
mation concerning prices, terms, or quota- 
tions, he wants it quick. In such an emer- 
gency he will find the little time and effort 
required to maintain such a simplified sys- 
tem well worth the trouble. 

A small four-to-six-drawer card index 
cabinet for recording customers names and 
addresses, as well as the names and address 
of manufacturers and jobbers with whom 
a jeweler has dealings, will likewise be 
found advantageous, Placed in close proxi- 
mity to the proprietor’s desk such a cabinet 
often saves many troublesome delays, when 
ordering material or corresponding with 
customers. The names of manufacturers 
can be obtained from their bill-heads, as can 
telephone numbers or any other information 
the jeweler may require. The specimens 
submitted are copies of records taken from 
my own files, and may be modified to suit 
the needs of the individual jeweler, 
| concluding this article I want to just 

touch upon the need for a more effi- 
cient system on the part of small town 
jewelers in the matter of taking in watches 
and jewelry for repairs. I have known 
jewelers to be so wedded to their antiquated 
way of doing things that they would go 
down to defeat rather than adopt more up- 
-to-the-minute or progressive methods of 
running their stores. There seems to be a 
diversity of opinion among members of the 
craft as to the advisability of giving claim 
checks for all repair jobs taken in. Per- 
sonally, I rather favor the custom for vari- 
ous reasons: 


I, They stamp the jeweler as being pro- 
gressive. 

2. They afford a safer, quicker and more 
convenient method of delivering jobs. 

3. They increase the number of repair 
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Our Number 260 Tea Set 


Highly Polished, Hand Engraved 


ry 


The J. Rogers Hilver Co, 


Manufacturers of Popular Priced and 
Medium Grade of Silver-plated 
Hollowware 
Selling to the Jobbing Trade Only 
Factory and Salesroom 


13-15 Laight Street, New York, N. Y. 
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All These Rings Are Hand Pierced 


Our Own Original Designs Only. 





We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 21st St., NEW YORK 























Indestructible 


Geneva 
French Pearls 


Regardless of price a perfect 
pearl, perfect in every partic- 
ular. A pearl necklace which 
will appeal to the most discrim- 
inating buyer. 


This house has a fixed policy to handle perfectly 
matched artificial pearls. 


The assortment varies from $2.25 to 
$75.00 the necklace 


Sample order sent on request. 


GENEVA PEARL CO. 


87 Nassau St. New York 




















Visit Our New Showrooms 


and see our complete line of 


WATCHES SILVER PLATED AND 
JEWELRY STERLING WARE 
CLOCKS TOILET WARE 
PEARLS IVORY 


Right Prices Prompt Service Every Article Guaranteed 


BIKOFF & BROWN 


JOBBERS 


125 FIFTH AVENUE NEW YORK 








Established 1880 Tel. John 1353 


Send $7.50 for a Sample Clock 


From Our New Silver Dial Tambour Line of Well Known Standard 
Make 20 x 21 in. Lengths Similar to Cut 





HALDIMAN & CO. 
41-43 Maiden Lane, New York 


Authorized Agents for Seth Thomas Clocks. We also carry in 
stock Ansonia, Western, New Haven, Sessions and Gilbert Clocks, 
and a general line of Seth Thomas Clock Material. 
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FINE BALANCES AND WEIGHTS 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request 41 Union Square, New York 1859 
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jobs taken in for the reason that cus- 
tomers have more confidence in a 
jeweler who gives them receipts for 
work left in their care. 

4, They bring customers back promptly 
for their work. 

5. They advertise the jeweler’s business. 


A day or two ago several samples of a 
rather unique repair job envelope and watch 
repair tag came to my desk through the 
mails. I was particularly impressed with 
the design of both samples because of the 
fact that the manufacturer had seen fit to 
feature a perforated claim check as a part 
of the envelope and watch repair tag. 

The specimens reproduced herewith show 
both the envelope and tag with perforated 
checks attached. In the use of a system 
of this character there is little opportunity 
for fraud, since the claim check bears a 
number corresponding to that found on the 
envelope or tag, in addition to other marks 
of identification. This particular system was 
designed and is manufactured in Chicago. 
It is said that more than 3,000 jewelers 
have already adopted the system. 

The Marshall Field idea of system is 
worth emulating on the part of every retail 
jeweler. Summed up in a nut shell it reads 
as follows: 


“To do the right thing at the right 
time, in the right way; to do some 
things better than they were ever 
done before; to eliminate errors; to 
know both sides of the question; to 
be courteous; to be an example; to 
work for the love of work; to anti- 
cipate requirements; to develop re- 
sources; to recognize no impedi- 
ments; to master circumstances; to 
act from reason rather than rule; 
to be satisfied with nothing short of 
perfection.” 


Read it again, men! Isn’t it an inspira- 
tion? It is an expression of aim and inten- 
tion that leaves no loophole for evasion. It 
is Christianity, if you will, applied to busi- 
ness, 





According to a recent bulletin of the Asso- 
ciated Advertising Clubs of the World, a 
number of “spectacle houses,” most of 
them operating from Chicago, are continu- 
ing the use of questionable claims in adver- 
tising. The National Vigilance Committee 
issued a special. bulletin on this subject 
during May, 1921, but the copy again is 
creeping back into the columns of some pub- 
lications. The “spectacle houses,” says the 
bulletin, endeavor to use chiefly those 
mediums which reach either the rural popu- 
lations, which are somewhat remote from 
competent oculists or optometrists, or the 
More ignorant and poorer classes, who are 
fasy to convince that they can save the 
expense of oculists’ examinations and pre- 
scriptions by dealing with these advertisers. 

he advertising copy of these concerns is 

80 nearly identical that it would appear to 
be written by one and the same hand, or 
tlse the advertisers imitate each other. Of 
the six firms referred to four are in Chi- 
ago and one in St. Louis. 
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(PHERE is nothing like imagination to 

stimulate buying. If the man who sells 
has sufficient imagination to put into prac- 
tice ideas that will appeal to the imagination 
of the buyer, sales.are bound to follow. 

At a time when automobile clothing was 
not in vogue in this country, John Wana- 
maker had the imagination to build in his 
New York store a replica of the Burlington 
Arcade in London where American tourists 
had seen displayed and had in many cases 
bought automobile clothing, 

This innovation appealed to people’s im- 
agination and though the store might not 
be able to sell these articles if they were 
displayed in the ordinary way, it experi- 
enced no difficulty in selling them when 
displayed in this atmosphere. The consider- 
able expense to which the store went soon 
paid for itself. 

All ideas, however, do not call for such 
large investments. Last November a me- 
dium-sized furniture store wished to increase 
its holiday business. The financial condition 
of the store was not such that it seemed 
wise to make any great investment. If a 
large investment was made there was no 
certainty that it would prove a good one, 
A little application of imagination did sug- 
gest an idea that worked effectively. 

A little gift shop was started in a colonial 
room that formed part of the store. In 
this room was displayed articles already 
in stock that were priced from one to 10 
dollars. Additional stock was purchased 
to make the variety more complete. The 
shop was advertised. 

People came to see this shop. They were 
charmed with the arrangement. They not 
only bought what they found in the shop 
but also other articles displayed in other 
parts of the store, 

An interesting feature of this shop was 
that articles of furniture for which there 
seemed to be no sale when they were dis- 
played in other parts of the store did sell 
readily when displayed in this room. The 
atmosphere of the room seemed to appeal 
to the imagination of the people who en- 
tered it and made them spend money. 

This idea was carried out with the ex- 
penditure of practically no money. It was 
a matter of using the imagination and noth- 
ing else. 

The story is often told of the man who, 
seeing a large pile of blanks punched from 
the heads of tin cans and learning that there 
was no use for them set his imagination to 
work. He made a fortune selling them to 
cover knot holes in boards. 

A jeweler who was conducting a suc- 
cessful store visited by tourists watched 
and studied the people who purchased sou- 
venirs and gifts at his store. He set his 
imagination to work, with the result that he 
soon built up a very large and profitable 
mail order department in his store. 

It was the imagination of Henry Ford, 
an imagination that some men no doubt con- 
sidered visionary to the extreme, that caused 


him to make a car that could be sold by the 
million rather than by the thousand. 

Doing business according to precedent, 
always testing each new idea suggested by 
finding out where it has been used before 
and how well it worked, is certainly a con- 
servative way to conduct business. It may 
be safe and sane. Rarely, however, does it 
result in great fortunes. It is the man who 
uses his imagination who makes the money. 

Such a man is always trying out new 
ideas. They are the ones that test them 
out and, just as a man making a patented 
article for which there is a wide demand 
makes the fortune, and those who manu- 
facture after the patent has expired make 
a living; so the man who first uses a new 
idea makes the most money out of it. It 
is no longer new and no longer so profitable 
after it has been tried out and found suc- 
cessful. 

One day a man talking before a group 
of business men was telling of some very 
original and very successful ideas that he 
had used in his own business. He could 
see by the expressions on the faces of those 
men that they thought him either crazy or 
untruthful to give away what seemed to be 
inside and very valuable secrets in the man- 
ner that he was. Suddenly stopping in his 
discourse, he said: 

“Gentlemen, you think I am giving away 
a lot that I should not. You think you are 
learning a great many valuable secrets. You 
are welcome to take and use any ideas I give 
you. I have used them and found them 
profitable. I can assure you they are good 
ideas, but I am giving them to you now 
because I have already extracted their value 
from them as far as my own business is 
concerned. They are yours. I am going 
ahead with new plans and new ideas, These 
I cannot tell you about until after I have 
used them.” 

This illustrates the value of using the 
imagination and keeping a step or two ahead 
of the other fellow. When he finds out 
what you have done he thinks he is learn- 
ing something of great value. The man who 
follows uses these tried out ideas. The 
man with imagination uses original ideas. 

Many of the original ideas, those that 
require imagination to put into effect, how- 
ever, are merely an adaptation of ideas that 
have been tried out in other lines of busi- 
ness. A study of what men are doing in 
other fields often suggests ideas that can 
be worked out with a marked degree of suc- 
cess in one’s own field, 

That gift shop of the furniture dealer 
was not original aside from the adaptation 
that he made of it. Very few ideas are 
entirely original. They are merely a new 
combination or a new adaptation of some- 
thing that has already been done. 

After all, it is merely a case of using a 
good deal of imagination with an equal 
amount of observation and not being willing 
to let some other fellow try out a good 
idea first. 
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SPECIFICATIONS 


URING the war we heard a great deal about specifica- 
tions. The Government was mighty particular that any- 
thing made for Uncle Sam should meet the specifications 
therefor. No slip-shod, shoddy, makeshift, “just as good” 
material or finished product had a ghost of a chance to get by. 
The challenge of “specifications” was the acid test of worth. 
“According to specifications’ doesn’t mean that one thing 
shall merely appear to be the same as another thing; but thata 
product shall be so designed, and be of such good material and 
careful workmanship, that it shall do, and perform, and meet 
certain tests. Good looks are no excuse for a poor performance. 
Not with Uncle Sam. Let us get down to watch specifications. 
Watches may look alike, be rated alike, and classified in value 
by the silly notions that one has more jewels than another, or 
one costs less than its so-called mate or competitor. But a 
watch built according to specifications—the manufacturer’s 
ideal, policy, ability behind and in it—defines its real value. 
Let us stand behind our product for its “‘intrinsic”’ and “de- 
pendability” value. Let us sell it for a fair profit to us and a 
joyful profit in service to the men and women who buy and 
wear our watches. Waltham Watches are made, priced, and 
sold according to our specifications. And these specifications 
have stood the test of seventy years. 


Quality First and Last and— an Honest Price for it. 


Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALIA 


THE WORLD'S WATCH OVER TIME 


Where you see this sign they sell Waltham Watches 


GIFTS THAT LAST 
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T is assumed that your ambition will 

lead you to higher attainments, and spe- 
cial efficiency in watchmaking is attained 
only by the closest attention to detail. If 
you desire the reputation of a first-class 
workman, poise your balances. Nothing 
makes a watch act in a more erratic and 
puzzling manner than a balance out of poise, 
unless it is magnetized, which is treated 
later. A watch with a well poised balance 
will overcome difficulties in the rating which 
would cause serious trouble if the balance 
were not perfectly poised. 

In order to properly understand what 
effect a balance out of poise has upon the 
timing of a watch let us go back to the 
grid pendulum. We have learned that the 
center of gravity on a pendulum is about 
two-thirds of the way up. If we hang 
weight below the center of gravity it will 
make the pendulum oscilate slower and if 
we apply weight above the center of gravity 
the pendulum swings faster. The same rule 
applies to balances. If weight is applied 
above the center of gravity the balance 
will vibrate faster and if below the center 
of gravity the balance will vibrate slowly. 

Assuming the watch to be pendant up 
and the balance is heavy on the top side it 
will run fast in that position. Reverse the 
position and it will run slow, so you can 
see how difficult it would be to adjust a 
watch to positions with a balance not ex- 
actly in poise. 

Poise means the equal distribution of 
weight around the rim of the balance and 
is arrived at in several manners, but to 
start with, see that the balance is perfectly 
true in the round. Balances are in perfect 
poise when they leave the factory and re- 
main so, until an accident is met with— 
we will have to accept accident in its broad- 
est sense: we consider it an accident when 
@ watch falls into the hands of an inefficient 
workman, 

Assuming the watch comes to you for 
tepairs. It has a bent pivot, loose roller 
Jewel and a few minor adjustments are 
needed. You estimate the job, give the cus- 
tomer a price and proceed with the work. 
Now when the job was estimated, you left 
the customer under the impression that a 


new staff was a necessity. It is, and com- 
mon honesty demands that he receives a 
new staff, for if you succeed in straighten- 
ing the pivot so you can poise the balance 
accurately again, you are a wonder. The 
longest way around is sometimes the short- 
est way home. Put in a new staff and 
save yourself the trouble of trying to ad- 
just a watch which is not in shape to 
adjust. 

In setting the roller jewel, if too much 
shellac is left on the table, it is detrimental 
to poise. Theoretically, the shellac being 
near the center would have but little effect, 
but it is messy and really adds just that 
much weight to the side it is on, and be- 
sides is one of the earmarks of a careless 
workman, 


On every major job that goes through your 
hands the balance should be tested for poise. 
Remove the hairspring; examine the pivots 
to see if straight; place the balance in the 
trueing calipers and assure yourself of. its 
truth in the flat and and round, then pro- 
ceed to poise it. Do all poising with the 
roller table on the staff. Upon first thought 
it would seem that the roller jewel would 
add weight to the side it is on; but we 
know that the crescent or cut out on the 
edge of the roller table compensates for 
that. Incidentally, in placing a roller table 
on the staff, face the roller jewel to a point 
on the rim directly half way between the 
ends of the arm. A roller jewel under 
the balance arm makes it nearly impossible 
to examine the safety and other actions 
of the escapement, and is another earmark 
of ignorance. 

It is a good plan to note the position of 
the regulator at the beginning of repairs, 
and bear it in mind when poising the balance. 
If the regulator is on the fast side when the 
watch comes in, it indicates that the watch 
has been running slow and in poising the 
balance you would remove weight and if 
on the slow side would demand exactly op- 
posite treatment. Of course so many other 
equations are to be taken into consideration 
that this is not infallible, but it is a pretty 
good rule to follow. The idea is to deliver 
the watch with the regulator as near the 
center of the indicator as possible. 


Balances should be poised by adding or 
removing :as little ‘weight as possible, for 
when the watch was made, a mainspring of 
certain strength was supplied to furnish 
a certain amount of power through the 
medium of the train to the escapement, and 
this power, supplied by the mainspring is 
transposed to lift as the escapement acts, 
Now a certain amount of lift or impulse 
supplied by the power would necessitate a 
balance of a certain weight and area in order 
to be in proportion to the amount of power. 
Having supplied a balance of the right 
weight it in turn calls for a hairspring in 
proportion to its weight and area. Now, 
can’t you see how easily you can disturb 
these different proportions by indiscriminately 
adding or removing weight to or from the 
balance? It is only by knowing that the 
prescribed limits to which we may go is 
very narrow, that we can work within 
these limits, and keep the various parts in 
proportion to each other. Sometimes a bal- 
ance shows heavy on one side, and by 
changing the heavy screw with the lighter 
one on top, it will poise the balance. 

We cannot always assume that the work- 
man who fixed the watch last was com- 
petent, and we must note every detail before 
making any changes on the balance. Ex- 
amine the job of staking in the staff well. 
Lots of damage may be done by using a 
punch too large for the shoulder of the 
staff, staking the arm onto the staff in- 
stead of the staff onto the arm. If, upon 
close examination you observe a _ saucer 
shaped depression on the balance arm around 
the staff, you may be certain that a stake too 
large has been used to stake the staff in, 
and is a good place to be careful. 

Let us analyze this proposition. Obviously 
the saucer shaped ring is there. You saw 
it. It is a hole, and in order to make a 
hole the metal that once filled that hole must 
have gone somewhere. It went in all direc- 
tions from the round face punch, widening 
the balance arm at that point and also 
lengthening it to some extent. “Now if a 
man was careless enough to use a punch 
too large, it is just as likely the hole he 
set the staff in on the stake was too large. 
If so, probably the staff tipped in hammer- 
ing and staked one side more than the other, 
leaving one arm longer than the other, so 
your job of poising must be done under dif- 
ferent conditions. If one arm has been 
staked longer than the other, with a chisel 
face punch proceed to lengthen the short_ 
arm to correspond with the longer one, 
always bearing in mind the narrow limits 
within which you can work and not dis- 
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turb the proportion of the balance as spoken 
of before. 

Some adjusters say never to stretch a 
balance arm. They true in the round by 
bending the segment so the free end ex- 
tends out past the short arm. This meth- 
od, while it does not change the area of 
the balance, leaves the flat end of the rim 
sticking out, so it is an agent to be acted 
upon by atmospheric pressure. Also in a 
balance truing job of this kind the bal- 
ance “shimmies.” Let us analyze this ac- 
tion. We know that specific gravity is 
acting on the rim of this balance in ratio 
to its curvature. If a larger circumference 
is presented to the action of gravity on 
one side of the wheel than the other then, 
relatively more pull be exerted when that 
side of the wheel hangs down. Again, the 
preponderance of mass, irrespective of 
weight, is on the side that is longest, and 
the mass is farther removed from the cen- 
ter and we know the results of moving the 
mass to or from the center of oscillation 
as evidenced by moving the meantime 
screws. The fact that the balance “shim- 
mies” produces a lateral or side pull on 
the balance pivots. 

In lengthening the balance arm you in- 
crease the area of the balance, but you can 
true it and poise it and make a job you 
are not ashamed to confess to, and within 
limits is the method to be preferred. 

In removing weight from balance screws, 
do it with a balance screw undercutter. 
It has many advantages over undercutting 
in the lathe. In adding weight use timing 
washers if you are compelled to do so, but 
it is a better plan to put in a screw of 
the right weight if it can be secured. The 
idea is to do the job so the work will not 
show. Very slight alterations can be made 
with a poising saw used in the screw slot. 

If the balance is equipped with meantime 
screws, trifling errors in poise can be cor- 
rected by manipulating these screws; but 
care must be used for one timing screw 
way out and the opposite one close to the 
rim makes anything but a neat job. 

In making alterations on a balance, re- 
member that the temperature adjustments 
are very quickly affected by changing the 
weight of the screws from the middle of 
the segment to the cut, and while you may 
obtain a beautiful job of poising, you may 
Create a temperature error if care is not 
exercised, 

_ Through the filing of a voluntary petition 
in bankruptcy in the U. S. District Court 
in Cincinnati, Thursday, Aug. 24, details 
tegarding the bringing in of 12 diamonds 
into the United States some time ago were 
revealed. At the time the case was being 
investigated the greatest secrecy was main- 
tained by customs officers who came to Cin- 
cinnati to handle the case. The bankrupt in 
a list of creditors lists an attorney to 
whom, he states, he is indebted for $760. 
Inquiry at the attorney’s office revealed that 
the debt covered a balance of the attorney’s 

fees for representing the man in his nego- 

tations with the Customs Department after 
he had been cited by the customs officials to 
plain how the diamonds came into his 

Possession. The case never went to trial, 

but the proceedings were discontinued after 

a-compromise had been effected. The 


bankruptcy petition disclosed the facts. 
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[ the English guilds the names of the 
members of the several trades were set 
down, the days when they entered, and gen- 
erally their addresses. This simplifies exceed- 
ingly the listing of the names of the makers. 
The putting on of the maker’s name is not 
unusual among American clockmakers, and 
we had in addition a fashion of putting 
inside the case a paper with the maker’s 
name, address, and directions, for keeping 
the clock in running order, But these papers 
did not come into vogue until after 1800 
or a little later. Their use was almost 
wholly confined to mantle and wall clocks. 
They were not found, in long case clocks, 
of American make. 

Clockmakers came to this country early 
in the 17th century. The names of these 
early clockmakers are very hard to find. 
The clocks they made have generally dis- 
appeared, and the only way to gain any 
trace of them is a patient, and unending 
search through town records, newspapers, 
and sometimes in geneological works. 

In 1683, William Davis, and his family, 
arrived in Boston, Mass. He was a clock- 
maker, and understocked with money, but 
overstocked with family. But he was able 
to induce David Edwards to become surety 
for him in manufacturing clocks. In 1698, 
Everadus Bayardus was at work at clock- 
making in New York City. These are the 
two first that have been found. 

The New England States led this country 
in the number of clockmakers they produced, 
and the value of the improvements, and 
inventions, which were perfected by her 
sons. 

Of all the states Connecticut leads the way 
as to value and permanence of her works 
in this line. 

There are half a dozen names of Connec- 
ticut men which stand prominently forth in 
clockmaking. They are Daniel Burnap, Eli 
Terry, Eli Terry, Jr., Silas Hoadley, Seth 
Thomas, and Chauncey Jerome. 

The whole story and history of clocks, 
and clockmaking, in our country is intensely 
interesting, and contains enough material for 
several addresses. Were I to attempt it I 
could not do them justice in this article 
without making it so long as to try your 
patience, so I am going to leave the subject 
of American clocks and clockmakers for 
some one to discuss at some future date. 

This brings vs down to the present day 
and conditions of the clock industry, and 
more especially to the attitude of the manu- 
facturer to the retail jeweler. 

In conferences that we have had with 
clock manufacturers, their principal argu- 
ment seems to be that the jeweler does not 
show a disposition te absorb their output, 
therefore they have to look to other chan- 
nels to take care of their tonnage. They 
do not say much about quality, but they do 
say a great deal about quantity. 


Their opinion is, and they are very 
emphatic in their statements, that retail 
jewelers, as a class, are poor business men, 
They tell us that they have service depart- 
ments, and they do not seem to consider the 
service jewelers give, in repairing clocks, 
of much importance. Most of them show 
very little interest, or disposition, to co- 
operate with jewelers in marketing their 
product. 

I take exceptions to the statement that 
jewelers are poor business men. Size for 
size, and class for class, I maintain that we 
are the equals of most any others. Who will 
say that the Tiffany jewelery store is not 
as well managed as the John Wanamaker 
department store? Take into consideration 
the jewelry stores in your own towns and 
cities: Are not the jewelry stores equally 
as well managed as others? And, as a 
rule, isn’t their business conducted along 
more ethical lines than others? 

The manufacturer says that the jeweler 
does not display his clocks well, that they 
generally are to be found in the back part 
of his store. We all know that this is not 
so, for in most cases you will find clocks 
in jewelry stores occupying the best of 
space and well displayed. What about the 
display of clocks in other stores? Do you 
find them in front? I guess not, It is very 
seldom that you see a good showing of 
clocks or any at all, in the windows of 
other than jewelry stores. 


As to jewelers not showing a disposition 
to sell clocks, I maintain that this is not 
so, for he is just as much interested in 
such sales as any others, Other stores sell- 
ing the daily necessities of life have more 
chance to make sales, for they have 50 
customers coming into their places of busi- 
ness to one coming into our stores. There 
are scores and scores of others who sell 
clocks to one of us. How can the clock 
manufacturers expect the 26,000 jewelers 
in this country to sell the millions and mill- 
ions, and tons and tons of clocks that they 
make? They have no reason for not co- 
operating with us. On the other hand they 
should give us the preference, for we prac- 
tically are the only ones that give any serv- 
ice in taking care of clocks after they are 
in the hands of the consumer. 

They tell us that. they have service de- 
partments of their own. One manufacturer 
went so far as to say that they did not 
need the services of the jeweler. 

The service departments in factories takes 
care of the wholesaler and retailer only, and 
have practically nothing to do with clocks 
after they are in the hands of the con- 
sumer, The statement that they do not need 
our service is not true. If all clocks manu- 
factured were constructed so as to give good 
wearing service and could be regulated to 
keep good time, perhaps our service would 
not be needed as much. I believe that if 
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The outfit that has the powerful air suction that saves the 


gold and protects the worker’s health. 


“We have Saved the Price of it Since its Installation” 






This is becoming the byword among users of 


Leiman Bros. Patented 


POLISHING 
DUST COLLECTOR 


The latest and most improved outfit of its kind ever 
offered.—There have been dust collectors offered for 
many years but what one is as well known as this. It 
stands to reason that it must be good and do all we 
claim for it—and better still—what users claim for it, 
otherwise you wouldn’t see it advertised continuously. 


Get This Outfit Today—It Will Begin to Save 
for You at Once 


This is an outfit constructed on entirely different lines 
than any outfit you ever saw—it occupies only 2 x 4 feet 
and costs no more than common outfits that do not have 
our ballbearing fan support, copper water pan, exten- 
sive dust screening compartments—easy running, noise- 
less qualities. 


Don’t Breathe Polishing Dust ; 
81-B8 WALKER ST. 


LEIMAN BROS. * "Ncw york 


Makers of Good Machinery for 35 Years 




















It It 
White White 


Do you know there is a white gold that 
works like platinum? 


is the new 18 Kt. Palladium White 
| ALBADOR | Gold, containing precious metals 
only and in working qualities the nearest approach 
to Platinum. 


can easily be set, beads raised 
ALBADOR | without difficulty, danger of chip- 
ping eliminated. Its blue tint matches diamonds 
perfectly. 


ALBADOR contains neither nickel nor zinc, 


; therefore can be remelted without 
changing its properties and can be soldered without 
tarnishing. 


ALBADOR | does not tarnish, therefore does 


not require stripping or pickling. 


ALBADOR | can be engine turned and takes 


enamel beautifully. 


ALBADOR 


Saves Tools, Labor and Time 












































Try it for yourself and find this out. 
If not satisfactory may be returned. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 








T. B. HAGSTOZ @ SON 


Gold, Silver 


and 


Platinum 
Refiners and Assayers 


709 Sansom St., Philadelphia 


























Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 


Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 




































September 13, 1922. 


~ = eee 
= ———— 


Oe UE 


[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Aug. 22, 1922 


1,426,400. WATCH AND JEWELRY CLEANER. 
Bert McCartuy, Tampa, Fla. Filed Sept. 24, 
1920. Serial 412,579. 3 Claims. 

An apparatus for use in cleaning jewelry com- 
prising a casing having a horizontal partition defin- 
ing upper and lower chambers, receptacles for 
cleaning mediums received in said upper chamber 





and having closures arranged above said casing, a 
heating member in said lower chamber, and a 
second partition engaging said first named _parti- 
tion and one side of said casing thereby defining 
an intermediate chamber beneath one of said re- 
ceptacles, said first named partition having open- 
ings establishing communication between said lower 
and intermediate chambers. 

1,426,487. LAPEL BUTTON. Ricuarp Laux, Fort 
Wayne, Ind. Filed April 29, 1922. Serial 
557,457. 2 Claims. 

A lapel button comprising an open faced shell 
having an inturned perimeter; a pin having a bent 
end that extends Icosely through the center of the 





shell; a plate, within the shell, having an aperture 
therein and fixed connection at its center on said 
Din; a series of portraits spaced apart and borne 

the inner face of the shell, and adapted to be 
brought selectively into registration with said aper- 
ture so as to be exposed to view therethrough; and 
Means in connection with the shell and plate tend- 
Mg to hold the shell in adjusted positions. 
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1,426,571. CUFF FASTENER. Oscar E. Kont, 
Rochester, N. Y. Filed March 25, 1921, 
Serial 455,408. 1 Claim. 

A cuff fastener comprising two heads, one cf 
which is smaller than the other, and a shank con- 









necting them, formed of a U shaped member having 

two arms of different lengths, the shorter arm 

preceeding from one edge of the larger member 
and the longer arm proceeding from one edge of 
the smaller member. 

1,426,572. CUFF LINK. Oscar E, Kout, Roches- 

ter, N. Y. Filed Oct. 20, 1921. Serial 508,921. 

4 Claims. 
A one piece cuff button comprising two side 
members and a connector of less width than the 
30 
y ceememe:. 
aR 3 

side members, such connector being formed U-shape 

with its side arms abutting the opposed faces of the 

side members. 

1,426,744. PENCIL. Cuartes R. Keeran and 
Frank R. Taytor, Chicago, assignors, by 
mesne assignments, to Autopoint Mfg. Co., 
Chicago. Filed Nov. 24, 1919. Serial 340,151. 
6 Claims. 

A pencil having a body reduced at its upper 
end to provide a shoulder in combination with a 
clip formed with a collar-shaped head adapted to 
seat upon the shoulder, elements projecting from 
the lower edge of the clip head to engage with the 
pencil body to prevent relative rotation between 
the clip and the pencil, a body for the clip extend- 
ing laterally and then longitudinally to lie adjacent 
the pencil body, and means Iccked to the pencil 
including a circular wall adapted to overlie the 





head of the clip and provided with a notch through 

which the clip body may extend, said means acting 

to lock the clip in place upon the pencil, substan- 
tially as described. 

1,426,769. PROCESS FOR PLATING. Gzorcez 
H. Pinney, South Manchester, Conn., as- 
signor to The Williams Bros. Mfg. Co., Glas- 
tonbury, Conn. Filed Oct. 26, 1921. Serial 
510,511. 6 Claims. 

The process of plating that consists in applying 
a removable cover to a portion of the article to 
be plated, then applying a plating resisting mate- 
rial to the article around said cover, then removing 
said cover, and then plating the uncovered portion 
of the article. 


1,426,794. BELT BUCKLE. Grorce WADE, 
Newark, N. J. Filed Oct. 21, 1921. Serial 
509,306. 2 Claims. 


A belt buckle formed with a retaining hook of 
the character designated having an insert portion 















disposed at an angle of substantially 45° from its 
junction with the body of the hook to extend sub- 
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tantially across the belt and adapted to engage to a 
considerable extent in the button-hole of the waist- 
band of the garment. 


1,426,806. CHIME ATTACHMENT FOR CLOCKS. 
Witiis H. Aten, Syracuse, N. Y. Filed 
Feb. 18, 1919. Serial 277,808. 4 Claims. 

The combination with a clock mechanism having 
an upright frame, a minute spindle and a cam on 
the minute spindle, of a supplemental upright 
frame having means at its upper end for attach- 
ment to the lower end of the clock frame, a ver- 
tically adjustable charm-bar support mounted on 
the supplemental frame near the lower end thereof, 





charm bars secured at their lower ends to said 
support and extending upwardly some distance 
above the supplemental frame, strikers pivotally 
mounted on the supplemental frame, a: motor on 
the supplemental frame,’ mechanism actuated by 
the motor for operating the strikers, and means 
controlled by the cam-wheel on the minute spindle 
for controlling the operation of the striker-operat- 
ing. mechanism. 


Designs 


61,397. FINGER RING. FPuiuie Puort, New 





York. Filed April 30, 1921. Serial 465,837. 
Term of patent 3% years. 


61,398. FINGER RING. Puitip Puogt, New 





York. Filed April 30, 1921. Serial 465,838. 
Term of patent 3% years. 

61,402, FINGER RING OR SIMILAR ARTICLE. 
Cuartes Lincotn Trout, New York. Filed 





Term of 


393,195. 


June 30, 1920. Serial 


patent 14 years. 
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A. THOMA & SONS The new and most wonderful 

JEWELERS AND OPTOMETRISTS “ " 
a improvement in watch crystals— 

8 OUA ONO 
The G-S Flexo Crystals 
The 6-8 Ce. May 23, 1022 

Rochester, #.Ts have been perfected to overcome all the 
trouble known in the fitting of watch 


Gentlemen: 


Se have given your G-S Flexe Crystele and Outfit « very 
therengh trisl end can truthfully sey the following; 


ove find the Plone oryotais s tiae-sever at evearse They Can Be Easily Adjusted to 


crystals, 


a, a enone Any Height or Size 
ot Sox/e in in a7a ae ‘a8 3/2 A small stock of only 2 gross G-S 
Very truly yours, FLEXO CRYSTALS will provide a com- 


plete assortment to fit instantly any size 
Aunt fone and make watch in both the Open and 


Hunting case. 





peasy gy to a jewel- | r 

ers: Any one making, ng or inserting > G-S : ystals are fully pro- 
an imitation of so-called nen-breskable acl > res lng No. 14,458 ' 
“compression” crystals, not bearing our y Pp wale . i 
trade-mark, G-S, and infringing on above 
patents will be prosecuted by law as soon 
as we obtain evidence of infringing. Three 


BEWARE of off. f 
qeetly non-brechble corel thet kings ©4888 MILL STREET 
upon our patents. 





Manufactured and sold by 


Now York cmesrns ore now under injunc- Germanow-Simon Machine Co. 
















NOT CELLULOID 








Guaranteed not to discolor, shrink, ex- 
pand or warp. 






Write for full description and reference 
of prominent jewelers who are now 
using the G-S Flexo CRYSTALS. 









ROCHESTER, N. Y. 















Your Consignment is insured from your 
door to our works— NO RISKS— | 


SWEEP SMELTERS. 


BIRMINGHAM, ENc. 








Gq] The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also a 
very complete line of substantial and accurate clocks : 


= for the bank, office and school. 


Write us for full information 


THE E. HOWARD CLOCK CO. 


s 373 Washington St. Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 











THE WASHBURN 





SECURITY MAGIC NUT 


Automatic Holder for ear studs, scarf-pins, 
etc. 






for all sizes of scarf- 
pin wire, Guaranteed. 


La 








for unpierced ears. 








Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St.. New York 





SAFETY CATCH 


For Brooches, etc. 


Can be applied to any 
work where pin 
are u 
Open. Closed. Open. Pa 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialt! g 
. Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, ¥ 



































Manufacturers of 





prepared to make very prompt deliveries of same for bracelet watches. Pat. Feb. 20, 1917 


C.W. BUTTS, Inc.5 Be?" ™ Protection Ring Guard 


Has No Points to Catch or Scratch 


Crowns, Pendants and Bows Made to YOK Ylow and. Whit 


We make a specialty of white gold crowns and bows, and are The Lion Safety Pin Clutch Co. 








EASY TO PUT ON 















81 Nassau St., New York Pat. May 25, 1920 
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Notes of the Great Convention 





(Continued from issue of Sept. 6) 


The Gruen Co. had a social exhibit in room 826, 
—_ * * 


The Steele F. Roberts memorial tablet was on 
exhibition in the convention hall throughout the 
entire meeting, 

* * * 


Ely Guttman demonstrated his perspicacity while 
acting toastmaster Tuesday night and John Her- 
schede recognizes it. 

* * * 

Mr. and Mrs. Edward Keating came to the 
convention from Chicago in Ed’s new car, the 
Black Shield Special. 


* * * 


Everybody missed Ex-President George A. 
Brock, Los Angeles, Cal. who was unable to attend 
the convention this year, 

* * . 


John Schmitz, who was formerly engaged in 
business at Parsons, Kans., was among the Kansas 
visitors at the convention. 

* * * 


If the jewels of Power & Mayer shine as 
jewels like Milt Hemlinger does as an after- 
dinner story teller they are worth the price. 

* * — 


Ex-President Mack Hurlburt was not at the 
convention this year. His duties in connection 
with a big fair at Fort Dodge, Ia., prevented 
his attending. 


* * * 


When William H. Rindt, Richmond, Ind., was 
led forward to acknowledge his election to the 
Executive Committee, August Loch also corralled 
Mrs. Rindt, and brought them both before the 
convention, 

* * * 


H. G. Brownstein and Mr. Kohn, of the Na- 
tional Jewelers’ Bureau, Detroit, were visiting at 
the convention and telling about their fine new 
quarters in 503 Liggett building to which they 
have recently moved. 

* * * 


The last session of the convention stood in 
silence for a minute, in memory of Sam Sipe, who 
passed away during the past year at Pittsburgh. 


‘His brother, J. C. Sipe, Indianapolis, also a mem- 


rs a” 








ber of the A, N. R. J. A., also died recently. 


A unique situation arose when Indiana won 
both of the banners this year. As it is unconsti- 
tutional for the same State to be awarded both the 
Combs and Roberts banners, the Indiana delegates 
were given their choice, and they carried away the 
Combs banner. 

* * * 


Fred Grossman, Somerville, Tenn., and Philip 
Horr, Aurora, Ind., the long and short of it, 
renewed acquaintance last week and received con- 
gratulations from friends. Mr. Grossman was 
celebrating his 50 years in the retail jewelry 
— and Philip his 49th. Long may they 
ive, 
* * * 


The Get-together luncheons, held in the Tea 
Room of the Hotel Sinton on Wednesday and 
Thursday, were unusually well attended. The 
address of “Golden Rule” Nash, of Cincinnati, at 
the Thursday luncheon, was very opportune, fol- 
lowing as it did the adoption of the Code of 
Ethics at the executive session the previous eve- 
hing. 

“ * * a 
An innovation, which should be made a 
Permanent feature of the association conventions, 
was the introduction of a Breakfast Conference 
for state presidents and secretaries, and city 
chairmen. This feature was formerly a general 
tonference for all members, and while helpful, 
missed the vital punch achieved by the one held 


this year, 
7 * * 


It is a well known fact that fruit and some 
things that formerly came in wood would mellow 
with age, but it remained for this convention to 
Move its truth as applied to national asscciation 
iets. On the first day of the meeting, one of 
the tireless pages covered the hotel, in search of 
our Field Secretary, at top lung power, shouting: 
‘, Mellow, please, Mr. Mellow.” 
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The convention nearly missed the inspiring pres- 
ence of Past-President Arthur A. Everts, Dallas, 
Texas, and his wife. They experienced great diffi- 
culty in getting through, on acount of the rail- 
road strike conditions and did not reach the Sin- 
ton until Thursday. They were warmly welcomed 
by all, and, as usual, added much to the value of 
the convention’s consideration of its important 
topics. 

* - * 


It was a noticeable fact that the members in 
attendance upon the Cincinnati convention were 
unusually attentive to business. The sessions 
were exceptionally well attended, and the speakers 
were accorded more than ordinary attention. 
While some of the addresses were decidedly 
lengthy, they did not phase the enthusiastic crowd 
that followed them carefully through to their 
final conclusion, 

* _ * 


The souvenir program of the convention con- 
tained 96 pages exclusive of the covers and was a 
well arranged book. It contained half tone illus- 
tration of the National.and Ohio State officers, of 
the entertainment committee of the Cincinnati 
Wholesale and Manufacturing Jewelers’ Associa- 
tion, of the entertainment committee of the Cin- 
cinnati retail jewelers and a generous amount of 


advertising. 
* * * 


John J. Collins was one of the most popular 
men at the convention. While Ostby & Barton 
had no official exhibit, Collins proved to be even 
better. By his genial manner he made a host of 
friends for his company and his sport costume 
ring for ladies as a souvenir proved a winner. 
Harry A. Saunders, room 601 Carew building, 


Cincinnati, local representative, shared the 
honors with Mr. Collins. 
* o + 


As a result of the contest held by L. Heller & 
Son at the Deltah Pearl Booth, located on the 
mezzanine of the Sinton Hotel, strings of pearls 
were awarded to the most popular ladies in 
attendance at the convention. It developed that 
Mrs. Samuel Fox, Rocky Mount, N. C., was en- 
titled to the distinction, closely pressed in the 
race by Mrs. A. W. Anderson, Neenah, Wis., 
wife of the national secretary, and Mrs. Charles 
Swigart of Cincinnati. Each of these ladies are 
now wearing Deltah pearls, as a memento of the 
race. 

* * * 


The contest which was held by the Henschel Co., 
distributors of Bluebird pearls, was one of the 
most interesting and popular features of the con- 
vention exhibits. This concern exhibited, in a 
case, Bluebird pearls and also a number of 
genuine pearls and during the convention asked 
those visiting the concern’s booth to designate 
between the two. Over 1,000 jewelers entered the 
contest but the only contestant to pick out a 
genuine pearl was Louis Roth, of Roth Bros., 
Louisville, Ky., thereby winning a beautiful neck- 
lace. The exhibit of this concern created con- 
siderable attention owing to the practically perfect 
reproductions shown. 








Canada Notes 





Dinkel Bros., jewelers, Burlington, Ont., 
have assigned to Mark McL. Tew. 

Emile Blanchard, jeweler, Valleyfield, 
Que., has assigned to Paquet & Bonnier, 

The Union Jewelry Co. and the Prize 
Silverware Co. are registered at Montreal. 

Albert Goebel, jeweler, Mitchell, Ont., 
has given a chattel mortgage to Esther A. 
Goebel for $1,052. 

Isaac F. Ackerman, jeweler, Seduc, Alta., 
has made an assignment to the Canadian 
Credit Men’s Trust Association. 

The American Optical Co., of Canada, 
Ltd., incorporated under the laws of Quebec, 
has been licensed to do business in Ontario 
with a capital of $100,000 and has appointed 
Frank E. Brown, of Toronto, as its repre- 
sentative. 

The Keystone Watch Case Co, New 
York, is establishing a branch plant and 
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will shortly begin the erection of a six- 
story re-inforced concrete building on George 


St., Toronto. The company will have a 
force of over 200 employes. 

During the recent convention of the 
Canadian Order of Elks in Winnipeg, a re- 
markable display of diamonds and other 
gems was made at the store of Henry Birks 
& Sons, on Portage Ave., representing a 
total value of $225,000. The center of at- 
traction was a piece entitled “The Wounded 
Elk,” a silver figure studded with diamonds 
of an approximate value of $15,000. 

S. A. Smith, jeweler, Kerrobert, Sask., 
mysteriously disappeared in May, 1921, and 
had not since been heard of until August 
23, when he was found wandering in a 
mentally deranged condition near Hamilton, 
Sask. He stated that fearing death at the 
hands of an imaginary assailant, he had 
been walking aimlessly through Montana 
and British Columbia, He was sent to the 
Provincial Asylum. 








Clocks and the Jeweler 





(Continued from page 137) 





manufacturers would think quality more, 
and quantity Jess, that their volume of 
business would be as much as it is 
now, and better clocks would be sold 
at better prices and the public bet- 
ter served. Department, hardware, drug, 
sporting goods, and other stores selling 
clocks are not interested in repair service. 
All their energies are used in making sales, 
and if they can get lines of clocks to un- 
dersell the jeweler it is very satisfactory 
to them. When clocks that they have ‘sold 
are brought back to them to have adjust- 
ments made, it is very easy to direct the 
owners to the jeweler, with the statement 
that they were bought under the jeweler’s 
price, and that he won’t charge much to 
set them right. Right here is where the 
jeweler is discredited, both as to price and 
as to his ability as a workman. First, be- 
cause the clock is apt to be an inferior 
article, therefore can be sold for less, and 
the same profit made on it, as the jeweler 
makes on the sale of a good clock. Sec- 
ondly, if the clock is not well constructed 
and capable of being regulated to keep good 
time, the jeweler cannot accomplish what 
is expected of him, and therefore is thought 
to be a poor workman. 

I believe, with the clock manufacturer, 
the whole matter is a case of let the sleep- 
ing dog lie, and they think that we are 
only the tail. They have no association; 
they do not seem to co-operate with each 
other only when something threatens their 
industry, as a whole, and then it is evident 
that they work together as one unit, so it 
is up to us, and our associations, to take 
such action as will attract their attention 
and get their co-operation. 

I would not have you think for a minute 
that we should be antagonistic to the clock 
manufacturers, but rather, that we should 
strive to work with them, for out of co- 
operation comes the greatest good. ~ 








Julius J. Martens recently purchased the 
stock of the!business formerly run by Theo. 
Hegeman at Kaukauna, Wis. 





Mr. and Mrs. 
spending a couple 
Woods, N. H. 

Heller & Co., Inc., manufacturers of gold 
emblems, have moved to their new factory 
at 36 Garnet St. 

A mortgage for $1,000 against the prop- 
erty of Tomassa Primavera, et ux., has 
been discharged. 

Henry Fletcher has discharged a mort- 
gage of $10,000 against property of Pincus 
Silverman, et ux. 

Arthur J. Maker, of Warren, has re- 
turned from a vacation spent in the south- 
ern part of the State. 

Miss Martha E. Hansen, daughter of 
Charles E. Hansen, was married last Satur- 
day to Harold E. Martin. 

Mr. and Mrs. Edgar M. Docherty and 
their sons were week-end guests of friends 
at Buttonwoods last week. 

John A. Straight et al, have transferred to 
Conley & Straight, Inc., the lot and build- 
ings on the easterly side of Eddy St. 

Adolph Brown has been adding to the 
mechanical equipment of his watch and 
clock repair department, 350 Westminster 
St. 

A. H. Rosenbaum is on an extended west- 
ern trip for the C. & G. Mfg. Co., and is 
reporting encouragingly improving condi- 
tions. 

Martin D. Proodian has been granted a 
marriage license at the City Registrar’s 
office, the bride-to-be being Miss Anna Gool- 
gasian. 

Edgar E. Craddock, manager of the 
Providence Art Metal Co., has returned 
from a combined business and pleasure trip 
in Europe. 

George M. Baker entertained a party at a 
chowder supper at his Summer camp on 
the shore of the Georgiaville Pond last Sat- 
urday evening. 

Mr. and Mrs. Edwin Speidel were at the 
Profile House for several days the past 
week during the automobile trip through the 
White Mountains. 

Frederick H. Johnson, of East Green- 
wich, has been granted a patent on a but- 
ton, badge, emblem, pin and other articles 
of a similar nature. 

William Copek has filed information with 
the city clerk’s office that he is the sole 
owner of the American Glass Experimental 
Works, 104 Point St. 

Ellis W. MacAllister spent the past week- 
end in Thompson, Conn., as the guest of Mr. 
and Mrs, Charles A. Russell at Hillcrest, 
their Summer home. 

Frederick V. Kennon, of the John T. 
Mauran Mfg. Co., has returned from a 
four weeks’ automobile trip through Maine 
and New Hampshire. 

Mr. and Mrs. Frederick B. Thurber are 
the guests of Mr. Thurber’s parents, Mr. 
and Mrs. William H. Thurber at their 
country home at Nayatt. 

William G, Lenhart has recently joined 
the sales force of the E. L. Spencer Co. of 
this city and will cover the western territory 
with William Underwood. 

Benjamin Altman has filed . information 


Martin S. Fanning are 
of weeks at Bretton 
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at the city clerk’s office that he is the owner 
and proprietor of tie Great Eastern Pre- 
mium Co., 10 Schaffer St. 

Arthur T. Deutz, son of the late Max 
Deutz, is now connected with the Max 
Deutz Co., and will for the present devote 
himself to the sales forces. 

Fire originating from the explosion of an 
oil-burning water heater in the cellar caused 
considerable damage to the home of Max 
Gertsacov at Nausauket last week. 

G. A. Buckmaster has joined the sales 
forces of the Charles E. Hancock Co., of 
this city, and will represent the concern 
through the east from New York. 

Mr, and Mrs, Harry Reed and daughter 
of Edgewood were among the past week’s 
arrivals at the Ocean View Hotel at Charles- 
town Beach, on Rhode Island’s south shore. 

Mortgages for $2,000 and $1,500 re- 
spectively against property of Hermann A. 
E. Droz have been discharged by the Indus- 
trial Trust Co. and Harry H. Shellenberger. 

The C. & G. Mfg. Co., Inc., has been 
granted permission to make extensive altera- 
tions and improvements in the factory build- 
ing at 107 Point St. that the concern re- 
cently purchased. 

The Speidel Chain Co., which has com- 
menced business at 71 Willard Ave., is con- 
ducted by Eugene Speidel and Frederick 
Speidel, according to their statement filed 
at the office of the city clerk. 

Charles D. Waite, president of the Waite, 
Evans Co., has the sympathy of the trade in 
the death on Saturday of his wife, Mrs. 
Isabella (Millar) Waite, at their Summer 
home at River View, in Warwick, R. I. 

William S. Stone, of Reed & Barton’s 
Corp., Taunton, formerly with the Gorham 
Mfg. Co., and family, who have been Sum- 
mering at their country place at Beach Ter- 
race, have returned to their new home in 
Taunton. 

The first monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade following the Summer recess will 
be held at the rooms of the association in 
the Turks Head building, on Friday after- 
noon, Sept. 15. 

Cards have been issued announcing the 
marriage of Evelyn Waite Spencer, daughter 
of Everett L. Spencer, and Nathan D. Goff 
of Warren. The ceremony will take place in 
the First Baptist Church in Warren, on 
Friday, Sept. 15. 

Suits against Harry Shatkin and Louis 
Shatkin, each for damages of $3,000, have 
been filed in the Superior Court by Sam 
Keston for alleged trover and conversion 
of a la Valliere, a gold cigarette case and 
a 3% karat diamond. 

Lewis Darling, of Pollard & Darling, and 
wife, entertained at a family reunion at 
their Summer home, Darling cottage, at 
Coles Station last Sunday. There were in 
the party five daughters, with their husbands 
and four grandchildren. 

The Providence Art Metal Co. has made 
a complete rearrangement of its factory 
plant at 145 Clifford St., so as to afford ad- 
ditional space for new machinery that is 
being installed and which will greatly in- 
crease the facilities of the concern. 

The G. & G. Chain Co., of Cranston, has 
been incorporated under the laws of Rhode 
Island with an authorized capital of $10,000. 
The incorporators are Henry A. Goeckel, 
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of Providence, and Andrew Goeckel 
Daniel P. Macdonald, of Cranston, 

Frank Stearns, for many years pattern 
maker with the Thornton Bros. Co., died 
last Friday at his home, 34 Carleton St., in 
his 55th year. He had been ill the past six 
months, He was born in this city and after 
leaving public school learned the jewelry 
business and devoted himself to designing 
and pattern making. He is survived by his 
widow, a daughter and two sons. 

Word has been received here of the re- 
cent death at Seattle, Wash., of William 
R. Routley, who was formerly in business 
on Weybosset St., this city, for a number 
of years manufacturing jewelry to order 
and doing jewelry repair work. He was 
born in Birmingham, Eng., 58 years ago 
and came to Providence more than 30 years 
ago. He removed to Seattle about four 
years ago. He is survived by his widow and 
two children. 

Much interest was shown in the grand 
championship award at the recent annual 
Newport Horse Show held at the Casino, 
It was offered by Francis Garvan of New 
York. It was a silver chocolate pot made 
by Tiffany and valued at $250. It was a 
reproduction of an original by Edward 
Winslow of Boston (1669-1753) which is 
now in the Metropolitan Museum of Art in 
New York. Awards for the show were 
also given by Tiffany and Udall & Ballou. 


and 








The traveling force of the L. G. Belfour 
Co. will leave this week on extended trips. 

Mr. Chisiling, of the Empire Jewelry & 
Novelty Co., Birmingham, Ala., was in the 
city last week purchasing goods. 

The Y. M. C. A. clambake will be held 
Saturday with a number of prominent manu- 
facturing jewelers in charge of the arrange- 
ments. 

Arthur Hilsinger, New York representa- 
tive of the F. H. Sadler Co., spent last week 
in South Attleboro as the guest of Thomas 
G. Sadler. 

Harry P. Kent, a former member of F. 
Weaver & Co., was a candidate at the pri- 
mary on Tuesday for the Republican nomi- 
nation for Representative. : 

William H. Saart is taking an active in- 
terest in the matter of bringing a new ch 
company to the city. Work on the factory 
is expected to be started in a month, 

Harry Fisher, of Swift & Fisher, last 
week conducted an extensive advertising 
campaign in a number of papers urging the 
voters of the Attleboros to support Senator 
Henry Cabot Lodge for re-election because 
of his effective work in having the jewelry 
tariff enacted. 

A most unique record was established by 
the late Henry B. Linnell, who died July 
30, when he completed approximately 
years in the service of the Walter E. Hay- 
ward Co., Attleboro, Mass. The recom 
stands as an object lesson to young més 
exemplifying the old adage that a “rolling 
stone gathers no moss.” During his long 
employment he proved himself a most 
cient workman. 





